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War Cover Premiums 
Exceed $106, 000,000 
Washington Reports 


Total Liability Accepted Said to 
Be Between $50,000,000,000 
and $100,000,000,000 


OVER 3,500,000 POLICIES 
United States Steel and American 


T. & T. Each Insured for 
$1,250,000,000 











The War Damage Corporation an- 
nounced late last week that already it 
had collected $106,000,000 in premiums 
covering risks totaling well in excess 
of $50,000,000,000. More than 3,500,000 
policies have been issued. The two larg- 
est contracts were with the United 
States Steel Corporation and the Amer- 
ican Telephone & Telegraph Co., each 
taking $1,250,000,000 in insurance. 

Jesse H. Jones, Secretary of Com- 
told the WDC directors that 
many policies are in force for more than 
$100,000,000, but the great majority of 
policies is for less than $10,000. 
cess of 3,500,000 policies have been writ- 
ten and this total is expected to grow 


merce, 
In ex- 


sharply before the corporation is a year 
old. 


In addition to 
ican Telephone, WDC has sold insur- 
ance to the large railroads, utilities, pri- 
vately plants, 
houses and hotels, as well as thousands 
of residents and farms. None of the 
government departments or agencies or 
Federally owned war plants has taken 
out coverage, 

Self-liquidating state and municipal 
projects also are covered by war-damage 
insurance. The Port of New York 
Authority has insured all of its giant 
bridges and tunnels against enemy air 
action, and the San Francisco-Oakland 
aoe : ppb 
Bridge also is on the books of WDC. 


“Big Steel” and Amer- 


owned war apartment 


Most insurance Written in Coastal Areas 
_ the greater part of the coverage un- 
aerwritten by the corporation is on the 
east and west coasts—sections vulnerable 
theoretically to enemy air attack. Such 
vital areas as Detroit, Hartford, Pitts- 
burgh and Newark also are covered. In 
addition, insurance has been issued for 
homes, plants, bridges, etc. in Alaska, 
Hawaii, Puerto Rico and the Virgin 
Islands, 
Except for a $3 minimum policy, the 
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The Fruits Are Seen 


Extracts from a letter written by one of our veterans, acknowl- 
edging greetings on the 40th anniversary of himself and_ his 
partnership in a general agency for the Company:— 


“IT can hardly believe it has been that long, until I remember 
that during those years I have married and my wife and I have 
reared four children and now have eight grandchildren. Money 
earned from the general agency and the company have helped us 
rear those four children, giving them the necessities of life and 
some of its luxuries, a college education for each, and have helped 
see them married and comfortably and modestly settled. 


“I live in a small town of 2,800 people, where my partner and 
I grew up together, dreaming dreams and planning to go into 


business together, and a good many of those dreams have come true. 


“Through the years we have kept in force policies that might 
otherwise have lapsed, and we have done this at no great cost to 
ourselves. No policy sold by me during those 40 years has ever 
been litigated. It has never been just selling a policy for a com- 
mission, but to sell and render a favor to the buyer. I have seen 
the fruits of all this in the homes here made free of financial 
worries by money paid to them by life insurance.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 























Non-Medical Programs 
Extended As Result 


Of War Conditions 


Induction of Physicians Into War 
Services; Gas and Tire Ration- 
ing Chief Factors 


PLANS OF THREE COMPANIES 





Based on Territorial Qualifications; 
Other Announcements 
Expected Soon 





Still another effect of the war has 
made itself felt upon life insurance un- 
derwriting in recent weeks as evidenced 
by announcements by three companies 
of changes in non-medical privileges. In- 
dications are that other companies will 
make similar announcements in the near 
future. The changes to date include two 
cases of extension of the territory in 
which non-medical privilege is granted 
and, in another case the extension of 
this privilege to certain agents in rural 
areas who previously were ineligible to 
render this service. Causes are loss of 
examining physicians to the armed serv- 
ices plus gas and tire rationing. 

Latest Non-Medical Modifications 

Last week the Equitable Society an- 
nounced that non-medical applications 
would hereafter be considered from 
cities with a population of not more than 
100,000. whereas previously the privilege 
was limited to those of 25,000 and under. 
The announcement specifically stated 
that reason for this step was “the large 
number of physicians being inducted 
into war service.” 

The Prudential addressed a message to 
its field forces August 21 which stated 
that in view of the increasing difficulties 
of travel in rural areas or scattered ter- 
ritory, “effective immediately and until 
further notice, agents with three months 
of service may be eligible for the non- 
medical concession on a_ probationary 
basis subject” to the personal recom- 
mendation of the superintendent of the 
office, “provided the circumstances jus- 
tify approval by the home office.” Rec- 
ommendations for non-medical is to be 
limited to areas where the agent is in 
rural or scattered territory and where 
the assistant superintendent has had 
difficulty in servicing non-medical cases. 
Purpose of the program, states Vice- 
President and Associate Actuary F. 
Bruce Gerhard, is “to cooperate with 


(Continued on Page 6) 
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JIM died. 


Suppose he were your partner. The law holds you, the survivor, responsible for liquidating the partner- 


ship assets. Jim’s wife is entitled to demand her husband’s share at once! 

Thus, deprived of the aid of your former partner, you are confronted with the task of closing out 
the business. An overwhelming problem. For the assets are invested in plant, furniture, stock, and bills 
receivable. It is next to impossible to convert them immediately into cash. 

Furthermore, there are the accounts payable by your firm. With your partner gone, isn’t it likely 
the creditors will show prompt interest in the settlement of amounts due them? 

Confronted with calls from creditors, and a demand from Jim’s widow for immediate settlement of 
his partnership interest, you, the surviving partner, face a difficult situation. 

There is an alternative; you could reorganize. You could, perhaps, accept Jim’s wife as a partner. But 
would this be a happy solution? Or you might sell out your share to her and let her operate the business. 
But what would she use for money? The ideal arrangement would be for you to buy out Jim’s wife and 
operate the firm by yourself. You can do this . . . if you have the funds. But can you obtain them . . . at 
such a time? 

A Massachusetts Mutual representative can help you to solve all of these problems. 


_Jassachuselly Mutual 


LIFE INSURANCE COMPANY 
SPRINGFIELD + MASSACHUSETTS 


To our Representatives: The timely text reproduced above is available for direct mailing 
to your Partnership Life Insurance prospects. 
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an Used By J. Elliott Hall Agency ; 


To Sell War Industry Workers 


Considerable attention has been at- 
tracted to the technique of the J. Elliott 
Hall agency, Penn Mutual Life, Newark, 
in selling insurance to war industry 
workers. Either in Newark or in ad- 
Siacent towns—such as Paterson, Harri- 
se Kearny, Belleville, Teaneck — are 
© plants working long hours in making 
© supplies for the Government in its pros- 
‘ ecution of the war. These industries in- 
clude Curtiss Wright Corporation, Eclipse 


Aviation, Crucible Steel, Western Elec- 





HARRY O, 


RASMUSSEN 


tric, Bendix and Congoleum Nairn. Also, 
(there is the Newark Airport with its 
pmny workers. 





The Hall agency has found, as so many 
other agencies have, that some agents 


regard the war industry field as one 
which they want to cultivate, while oth- 
crs, of course, prefer to work along the 
lines they have always followed. The 
agency has paid for more than $150,000 
in insurance on these workers in a two- 
months’ period; has found what it be- 


approach; and has gotten a long list of 


leves to be the successful technique of 


Prospects who are war industry workers. 
The agency’s campaign for business 
among war workers is under the direct 
‘upervision of Associate General Agent 
Harry 0, Rasmussen and Field Super- 
Msor Edgar Rohde. Messrs. Rasmussen 
and Rohde say they have found that 
once they obtain the names of the pros- 
Hects the best approach is through the 
Mile trom whom they find the most con- 
scent time in which to see the hus- 
Mand. The housewife has become inter- 
sted through company literature, such 
BS booklets on Family Finance, or Col- 
ree Costs or Insurance for Boys. 
p The agency does not expect that 
sod eal have been successful in 
$e A re arger business and corpora- 
licslted — and insurance with com- 
ee ng es will do much concentra- 
on war workers, nor does it think 
















it necessary for them to do so. How- 
ever, it feels that all agents should spend 
some time in that market, especially 
among key men in plants, foremen, su- 
perintendents and others having similar 
positions, as they are making unusually 


good incomes and are in a_ position 
to buy life insurance in considerable 
amounts. 


The Approach 


Approach is often along the following 
line: 

“Good morning, Mrs. Housewife, my 
name is I have: stopped by 
this morning to leave you our Budget 
300k, which I believe you will find use- 
ful. It gives complete information and 
sound suggestions on how to keep a 
budget. Here’s a list of our other book- 
lets, and if you will pick one out, I'll 
be glad to bring it with me next week. 
By the way, how is Mr. Prospect? His 
next birthday must bring him close to 
34, isn’t that right? He’s with the Blank 
Co., isn’t he? I suppose, like most men 
today, he has unusual working hours. 
What time does he usually get home in 


the evening? I have a book I want to 


show him next week when I call. Inci- 
dentally, isn’t the family next door 
named Jones? Does Mr. Jones work 


in defense too? . . . Thank you, Mrs. 
Housewife, I'll be back next Wednesday 
with the book I promised you, and I'll 
have one to show Mr. Prospect at that 
time. Good day.” 
Types of Prospects 

An interesting slant on prospecting in 
war industries is offered by this agen- 
cy in reply to the question, “Can 
these workers be solicited by Ordinary 
agents?” Mr. Rasmussen replied: “The 
question should be ‘Will our Ordinary 
agents solicit defense workers?’ I do 
not believe we can expect our present 
underwriters who have been accustomd 
to soliciting a ‘higher type’ of prospect 
to concentrate on defense workers nor 
do I believe this is necessary. However, 
I do feel that our underwriters should 
spend some time in that market. We 
must remember that the multitude of 
workmen have division foremen, super- 
intendents and so forth who are making 


“Red” Grange Joins Travelers 





“Red” Grange (left) and H. H. Armstrong 
ball, 


activity, is 


though in a 
“Red” 


Galloping 


Still 
different 


carrying the 
field of 

Grange (left), the 
Ghost and “Old 77” who made football 
history in the mid-twenties. “Red, 
whose business card reads Harold E. 
Grange, is now an agent of the Travelers 
Insurance Companies, one of whose vice- 
presidents, H. H. Armstrong, 1s seen 
with him in accompanying photo. Grange 


tamous 


is associated with the companies’ Chi- 
cago branch office. — 
In entering the insurance field, the 


popular athlete relinquishes a position 
as sales promotion manager of a na- 
tionally known wholesale firm in Chi- 
cago, a berth in which he was eminently 
successful. 

With the possible exception of the 


Indian athlete, Jim Thorpe, Mr. Grange 
is probably the best known _foot- 
ball player in the history of the sport. 
As a red-headed youth from Wheaton, 
Ill., where he trained for football by 
carrying ice, he sky-rocketed to athletic 
prominence in 1923 as a halfback of the 
University of Illinois eleven, in whose 
behalf he tore off phenomenally long 
runs for touchdowns. On one occasion 
he scored three touchdowns in as many 
minutes, one of the runs having been 
nearly 90 yards. He remained the star 
of the Illinois team until his senior year, 
in 1925, and for three years was named 
an All-American player. 

Subsequent to his college career, Mr. 
Grange was active in radio, moving pic- 
ture and newspaper work before enter- 
ing the sales promotions business. 
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J. ELLIOTT HALL 


good money today and who should be 
in a position to buy life insurance. Own- 
ers of small businesses who have trans- 
formed their plants to defense work are 
also good prospects. Besides, there are 
many schools for the training of defense 
workers. These schools have instructors, 
junior executives and chief executives 
who constitute an additional market.” 
Confirming this theory of prospecting, 
nine assureds written by Mr. Rohde in 
recent weeks have averaged $6,000 in 
insurance purchased, ranging from a $1,- 
000 policy to two $10,000 deferred sur- 


vivorship annuities. At the same time, 
through Mr. Rohde’s work, the office 
now has a list running into the thou- 


sands of trade union members in one 
defense plant in the Newark area. While 
most of the solicitation has been at the 
prospect’s home just before he goes to 
sleep or after he awakes if he is on a 
night-shift, Mr. Rohde has found one 
factory where the guards have become 
sufficiently well acquainted with him to 
pass him through the gates. 

Mr. Rasmussen says that the Social 
Security approach, the company’s Sal- 
ary Continuance plan or even retire- 
ment income all appeal. Some hesitate 
to buy Ordinary life, but are interested 
in retirement plans or in Salary Continu- 
ance because of the fear that the jok 
will not last. The Social Security ap- 
proach is good because so many do not 
realize their benefits or the limitations 
of benefits under the Act. 

Prospect Sources 

How to get the names is another sub- 

ject on which Mr. Rasmussen and Mr. 
(Continued on Page 12) 
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ALC Legal Section 
Program Announced 


CHAIRMAN JOSEPH O’MEARA, JR. 
October 5-6 Meeting at Chicago Stresses 
Claim Payments and Other 
War-Time Problems 


Program of the Legal Section, Amer- 
ican Life Convention, which meets at 
the Edgewater Beach Hotel, Chicago, 


has been announced by its 
of coun- 
The Legal 
5-6. 


October 5- 8, 
chairman, Joseph O'Meara, Jr., 
sel, Western & Southern Life. 
Section meetings will be October 
Tentative Program 

Program is as follows: 

October 5, Morning — Address by 
chairman; “A Review of Current Deci- 
sions,” Maurice E. Benson, assistant 
counsel, American Life Convention; 

Hong Service and the Obligation to 
ay Premiums—The Soldiers’ and Sail- 
ors’ Civil Relief Act,” Virgil D. Parish, 
associate counsel, Union Central Life; 
announcement of nominating and resolu- 
tions committees; luncheon at which the 
guest speaker will be Major R. G. 
Storey, Wright Field, Dayton, O., whose 
subject is “A Lawyer’s Impression of 
England at War.” 

Afternoon— ‘War Clauses and Lapsed 
Policies,” Charles R. Holton, vice-presi- 
dent and general counsel, Great North- 
ern Life; “Drafting Provisions to Com- 
ply with the Commissioners’ War Clause 
Report,” Byron K. Elliott, vice-president 
and general counsel, John Hancock; 
“Life Insurance and the Federal Estate 
Tax Law,” Professor Erwin N. Gris- 
wold, Harvard University. 

October 6, Morning—“The Adminis- 
tration of Policy Payments in Time of 
War,” V. J. Skutt, vice-president, United 
Benefit Life; “War Problems of a Cana- 
dian Insurance Company at Home and 
in the Foreign Field,” Craufurd Martin, 
assistant general counsel, Manufacturers 
Life; “Review of Legislation and De- 
partmental Rulings,” Ralph H. Kast- 
ner, association counsel, American Life 
Convention; annual business session; re- 
port of Committee on Memorial Resolu- 
tions; report of Nominating Committee; 
election of chairman and secretary. 

Lorentzen in Line for Chairman 

Joseph P. Lorentzen, general counsel, 
Bankers Life of Iowa, is secretary of the 
Legal Section, and in line for elevation 
to the chairmanship. 

W. C. Schuppel, executive vice-presi- 
dent, Oregon Mutual Life, chairman, 
program committee for the annual meet- 
ing of the main body of the American 
Life Convention, is expected to announce 
the complete details of the program for 
the sessions of the parent body in the 
near future. 





WIESE AGENCY GAINS 





Paid-For Business of Northwestern Nat’! 
Agency Up 20% in August; 
Wiese Leads Managers 

The Raymond J. Wiese agency, North- 
western National, Chicago, has reported 
a 20% gain in new paid-for business for 
August. The agency has already pro- 
duced 40% of its quota in the company’s 
three-month Achievement campaign. It 
ranked third among the company’s of- 
fices through August. 

Agency leader is P. Navin. V. E. 
Jensen was the third ce producer 
of the company in written volume. 
Leader for the company among general 
agents and managers was Mr. Wiese 
himself. 


Vash Young Twenty Years 
With Equitable Society 


Vash Young, well-known agent of the 
LeRoy Miner agency, Equitable Society, 
New York City, marked the twentieth 
year of his association with the com- 


pany on September 5. Mr. Young, who 


entered insurance in 1922, has spoken 
and written considerably on life insur- 
ance. He is much in demand for con- 


ventions and regional meetings. 


sioner 
president of the National Association of 


A story 


dents: 


and 
years of public service were marked by 
unswerving adherences to the princinles 
of justice, fairness and impartiality. 


Tributes to Late Commissioner Boney 


Insurance Commis- 
and former 


Dan C. Boney, 
of North Carolina, 
Insurance Commissioners, died last week. 
about his career will be found 
in the fire insurance department of this 


paper. 

He will be missed at conventions of 
the Commissioners. Several prominent 
men in the life field were asked for 
statements about Mr. Boney. They fol- 
low: 


Vincent P. Whitsitt, general manager, 
Association of Life Insurance Presi- 
“In the death of Hon. Dan C. 
Boney, the insurance business and _ in- 
surance supervision have lost an able 
conscientious leader. His many 


His 
activities as an officer of the National 
Association of Insurance Commissioners 


were in keeping with his forthright out- 


look and splendid character. His genial 
personality endeared him to all who were 
privileged to know him. He will be 
greatly missed in insurance circles.” 

C. B. Robbins, manager and general 


counsel, American Life Convention: 
“Dan Boney was loved and greatly ad- 
mired by all who came in contact with 
him. He will long be remembered for 
his efficiency in office and for a lovable 
disposition which so greatly endeared 
him to everyone who knew him. His 
loss is a blow to the institution of life 
insurance and to America. A life In- 
surance Commissioner whose abilities 
were respected by all and whose con- 
duct of office was beyond reproach, we 
will miss him most as a comrade and a 


friend.” 

Charles G. Taylor, Jr., vice-president 
Metropolitan Life: “Dan Boney was 
first of all an able, conscientious, hard 
working Insurance Commissioner, con- 
scious always of his’ duty to policyhold- 
ers—always fair and reasonable in his 
judgments. In addition, he was a most 
engaging personality, who was always a 
charming and delightful companion, He 
will be missed because of the influence 
that he exercised in the field of super- 
vision, but even more keenly as a friend 
by those who were privileged to know 
him in this capacity. His courageous 
disregard of physical disabilities was a 
continuing inspiration.” 





HUGH A. SHAW APPOINTED 





Named Peoria General Agent by Occi- 
dental Life; Formerly with 

Indianapolis Life 
the appointment of Hugh A. 
Shaw, former Indianapolis Life manager 
for Peoria and Central Illinois, as gen- 
eral agent at Peoria for the Occidental 
Life, that company expands into cen- 
tral Illinois territory. Mr. Shaw entered 
life insurance in 1924 with the Metro- 
politan and went with the Indianapolis 
Life in 1937 as manager. He has re- 
signed this position to accept the pres- 
ent appointment with Occidental. 

With the Metropolitan he was ass's- 
tant manager, then manager and later 
general traveling assistant for northern 
Illinois. He returned to Peoria as as- 
sistant manager in 1935. Before enter- 
ing life insurance he worked with the 
Holt Manufacturing Co., now the Cater- 
pillar Tractor Co. He returned to this 
company after serving in World War I 
and remained there until his entry into 
life insurance. 


With 


MANHATTAN LIFE'S 


12 PROFIT PRODUCING 


HONOR T. J. MOHAN 





Vice-President of Eureka-Maryland As- 
surance Has Been 20 Years with 
Co.; Field Men Pay Tribute 
T. J. Mohan, vice-president of Eureka- 
Maryland Assurance of Baltimore, and 
in charge of its field organization, has 
been with that company twenty years. 
He was honored by field representatives 
during July with an unusually success- 
ful campaign for new business. Cam- 
paign also commemorated the sixtieth 

anniversary of the company. 

When Mr. Mohan joined the company 
it had $21,701,345 business in force. At 
the present time it is more than $95,- 
The Eureka-Maryland was among the 
first companies to accept applications on 
children at birth, and among the first to 
introduce juvenile Ordinary on all plans. 
It also was one of the pioneers to pre- 
sent an Industrial term income policy. 

_ President of the company is Joshua 
N. Warfield. 
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Yearly Renewable Term 
(Minimum $5000) 
Also written on Sub-Standard Risks as 
well as with Family Income Supplement. 
Rates Age 30....$8.85 Age 40....$10.97 
per $1000 35... 9.45 13.69 


2 5-10-15 and 20 Year Term 
(Minimum $2000) 
Written up to age 60 with Family Income 
Supplement. 


3 Modified Life "2" and "5" 
(Minimum $2000 up to age 60) 
Also written on Sub-Standard Risks. 


4 Ideal Protection 
(Minimum $3000) 

Term Expectancy Contract also written on 
Sub-Standard Risks. 


45... 





Rates Age 30...$15.14 Age 40....$22.18 

per $1000 35.... 18.08 45.... 27.59 
5 Preferred Risk 
, (Minimum $3000) 

Rates Age 30... wT 05 Age 40... $25.90 
) per $1000 35.... 22.00 4S.... 32.17 


6 Single Premium 
Still writing 10-15-20 


ear endowments. 
Maximum accepted $10, i 


0 in cash. 








rere 


All of the above Contracts Share in the Dividends Declared by the Company 


JAMES G. RANNI 


280 MADISON AVE. Cor.40"* St., NEW YORK NY, . 


7 Endowment Annuities 
(Same rates for Women) 
Annual rates per $1000. ($10 monthly in- 
come, guaranteed for 120 months) 


matures at matures at 
Age 30 _ EES 41.77 $32.60 
eee 53.03 ae 40.23 


Also contracts to mature at 50 and 55. 


8 Optional Settiement Methods 
Options 2-3 and 4 are still being written 
on a guaranteed 3% basis. 


9 Juvenile Policies 
Issued from date of birth with ‘Death 
Payor Benefits.”’ 


10 Annual Premium Retirement 
Annuities 
Limit $1500 Annual Premium. Compares 
very favorably with other companies. 
Same commissions paid regardless of term 
of contract. (Ages up to 60) 

11. Single Premium Annuities 


(Limit $10,000 Cash) 
Very attractive yield. Compares very 
favorably with other companies. 
Last but not - egal 


Personal att 
given to Sub- Dende "busteone. 


at 
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». Tel. MUrray Hill 3-9370 
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THE BOSTON MUTUAL | 
LIFE INSURANCE co, || ‘ 
Sist YEAR OF SERVICE To THe | 
PEOPLE OF NEW ENGLAND || ... 
A company of high character que 
and standing. It is known for its whi 
conservative management and swe 
strength. ther 
e | adia 
JAY R. BENTON, President B visi 
EDWARD C. MANSFIELD, p brin 
Secretary-Treasurer pany 
e desi 
HOME OFFICE e. 
crea 
Boston, Massachusetts | cc 
reco 
Line 
PLANS OF LONG ISLAND ASSN | (‘ni 
First Meeting October 16 at Garden yf 
City; E. L. Reiley to Speak; Of 
Chairmen of Committees i Offic 
The first meeting of the Long Islan ” 
Life Underwriters Association, will hi ie 
held October 16 at the Garden Cit nee 
Hotel, Garden City, L. I. Speaker will fon 
he Edward L. Reiley, CLU, education) |" 
vice-president, Life Underwriters Asso ie 
ciation of New York City and genera oa 
agent, Penn Mutual. he I 
This year in order to conserve tire Pre 
and gas, the association plans no boar a 
meetings except in an emergency. Thi p..¢: 
chairmen of the various committees wil wk 
meet with the officers, however, just be} Third 
fore each month’s luncheon meetings of th 
In direct charge of committee chairmer eink 
is John J. Wood, public relations vice pits 
president, John Hancock, Patchogue. — 
Committee Chairmen siran 
A sales congress will be held with | _ Vie 
dinner in the evening April 23 at Lei is in « 
Gerard’s Restaurant, Huntington, L. If assisti 
anit Congress chairman is Harold \\j office, 
Baird, CLU, Northwestern Mutual, lia} cussio 
son vice-president. Other _committ' 
chairmen are: Attendance, Edward ! 
Guenther, John Hancock; communit? John 
speakers, Joseph E. Kunken, Mutua 
Life of New York; cooperation wi 
attorneys and other trust officers, (atl New 
rett E. Odell, Phoenix Mutual; membety Gener: 
ship, Timothy J. O'Leary, Metropolitan} a recy 
motion pictures, Milton B. Seaman, Jol Saywa 
Hancock; program and_ arrangement!) are vic 
Timothy D. Heenan, John Hancoclf ton an 
publicity and bulletin, Peter C. Pw urer, 
Metropolitan; reception, Carl A. Hof secrets 
dolph, John Hancock;  transportat® ville, 
committee, John C, MacVean, Met) The 
politan. | elected 
President of the association is W. Hi} Strong 
sey Wood, CLU, Equitable Society my Newar} 
ager, Hempstead. Other officers @P Robert 
Administrative vice- president, Timotl 
D. Heenan, John Hancock, Hempste cana 
public relations vice-president, John § Durj 
Woods, John Hancock, Patchogue; st the 
retary, Timothy J. O’Leary, Metron at 
tan, Valley Stream; treasurer, Earl | $1749 
Rubini, Metropolitan, Riverhead; # cording 
Mr. Baird, liaison vice-president. Bearch 
rest emy 
a BRADLEY CASHIER ithe Do 
Mildred Bradley is the new agel 
cashier in the Bankers Life of low TR. 
St. Louis office. She succeeds the Ml Lieut 
G. E. Heid. N.R, 
= eee olumb; 
Commissioner Newell R. Johnson @ransfer 


Minnesota is notifying certain life! 


surance companie s that they must © 
continue accepting business from 
licensed agents. 
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| Metropolitan Officers 
i Pay Visit to Canada 





| RECORD PRAISED BY LINCOLN 


ments on Friendly Relations Be- 
een United States and Dominion; 
Other Officers Make Talks 


Com 
tw 





Leroy A. Lincoln, president of Metro- 
politan Life, recently paid a visit to 
Canada with a group of officers from the 
New York home office. The Canadian 
head office was visited and Mr. Lincoln 
also made an unannounced visit to the 
Hull district office of the company. 

The Canadian managers business ses- 
sions were different from the usual busi- 
ness meetings and took the form of 
question-and-answer discussions during 
which the officers of the company an- 
swered a barrage of questions fired at 
them by the managers. The latter, Can- 
adian Insurance said in its story of the 
visit, were thus given opportunity of 


| bringing forward points concerning com- 


pany policy or practice on which they 
desired information. 

Mr. Lincoln congratulated all on Can- 
ada’s record. He referred to specific in- 
creases in all departments, and was 
especially pleased with the conservation 
record. In closing the meetings Mr. 
Lincoln commented upon the great 
friendship of the peoples of Canada and 
United States and told of the part played 
by life insurance as a definite part in 
a war economy. 

Officers Who Accompanied Mr. Lincoln 

Accompanying Mr. Lincoln were Sec- 
ond Vice-President C. J. North, who 


' with his two associates, Third Vice- 


President A. W. Trethewey and Field 
Personnel Officer Glen Spahn, discussed 
problems of field management. The ac- 
ary of the company, Horace R. Bass- 
ford, answered questions. The head of 
the Industrial Department, Second Vice- 
President F. M. Smith, and the head of 
the Ordinary Department, Second Vice- 
President Samuel Milligan, discussed the 
work in their various departments. 
Third Vice-President J. M. Campbell, 
of the Group Division, outlined various 
points of that department of the com- 
pany’s business. In addition Mr. Trethe- 
wey discussed Accident and Health in- 
surance problems. 

_ Vice-President E. C. McDonald, who 
isin charge of Canada, and G. V. Brady, 
assistant manager of the Canadian head 
ofice, took prominent parts in the dis- 
cussions, 


John Hancock Gen’! Agents 
Elect Dwight Sayward 


New president of the John Hancock 
General Agents Association, elected at 
a recent Chicago meeting, is Dwight 
Sayward, Portland, Me. Other officers 
are vice-president, Clarence Wyatt, Bos- 
ton and Henry S. Tout, Dayton; treas- 
wer, Albert C. Adams, Philadelphia; 
<oaks John A. Witherspoon, Nash- 
ville, 

The following directors were also 
clected, McKay Reed, Louisville; Ricks 
Strong, Dallas; J. Bruce MacWhinney, 
Newark; Walter Powell, Atlanta; and 
Robert M, Williams, Little Rock. 


CANADIAN AVERAGE POLICY UP 
uring the first six months of 1942 
in average new Ordinary policy in 
Ey was for $1,912 compared with 
31,749 for the entire year of 1941, ac- 
cording to the Life Insurance Sales Re- 
search Bureau, This reflects the high- 
fest employment index in the history of 


ASHIER the Dominion. 





new age! 
e of ova 


T. R. K. HOLDEN TRANSFERRED 


eds the i Lieutenant Richard K. Holden, U. S. 


Johnson. 


tain life | 
y must & 


s from ! 












» \, lormer sales promotion manager, 
olumbian National Life, has been 
fansterred from Washington, D. C., to 
Aracas, Venezuela as assistant to the 
aval Attache there. In Washington 
he agent Holden completed a course at 

© Naval Intelligence School. 











Who Knows 














Emerson once said: 


“The creation of a thousand forests 


is In one acorn.” 


So, too, may the future of civilization 
be affected immeasurably by a toddling 
boy. He may be another Washington, 
Lincoln or Edison. He has a right to 
the opportunity to fully develop his 


talents. 


Show fathers how they can use life 
insurance to make certain the education 


of their sons or daughters. 
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Educational Plans of 
N. Y. Ass’n Under Way 


E. L. REILEY, EDUCATIONAL V.-P. 





Sales Congress, Training Course for 
New Agents Continued; Other 
Activities Curtailed 





Two types of educational activity are 
planned by the Life Underwriters Asso- 
ciation of the City of New York for the 
coming season, and preliminary an- 
nouncements have been made by Edu- 
cational Vice-President Edward  L. 
Reiley, CLU, Penn Mutual general 
agent. One part of the program will 
be the training course for new agents, 
under the chairmanship of Harold N. 
Sloane, CLU, Prudential Times Square 
Ordinary agency. The other is the an- 
nual Sales Congress, to be directed by 
Paul Orr, CLU, Assistant to General 
Agent Richard E. Myer, Ives & Myrick 
agency, Mutual Life of New York. 

Sales Congress and Meetings 


Mr. Reiley states that the policy of 
the association this year in view of war 
conditions is to curtail number of meet- 
ings while improving their educational 
quality wherever possible, and to reduce 
the number of educational activities to 
those absolutely necessary and in de- 
mand. At the same time, educational 
highspots will be featured in the regular 
meetings. The sales congress will play 
an even greater role, relatively, in edu- 
cational efforts this season and plans 
are already under way for this event. 

Under consideration is a_ training 
course for agents’ wives for the pur- 
pose of giving the wives of life agents 
a clearer picture of the nature of life 
insurance and of the agent’s work and 
responsibilities. It is not yet known if 
such a course will be given, but under 
the chairmanship of Beatrice Jones, im- 
mediate past president of the association 
and former educational vice-president, a 
survey is being conducted to determine 
the extent of the demand for it. 

Other regular activities which will be 
coordinated with the two special pro- 
grams and the regular meetings are the 
association library under the direction of 
Louise Maier; the association’s publica- 
tion, The Bulletin, this year under the 
chairmanship of Harold Lowenheim and 
the committee on Cooperation with CLU, 
chairman, C. Lamont Post, CLU. 





Conn. General Appoints 
L. H. Guest in Atlanta 


Luther H. Guest has been named At- 
lanta manager for the Connecticut Gen- 
eral. Mr. Guest, who is vice-president, 
Atlanta Life Underwriters Association 
and secretary-treasurer, Leaders Round 
Table of Georgia, entered life insurance 
in 1934, previous to which he was in 
banking in Atlanta. He has been a lead- 
ing producer for another life company. 





EGLESTON COMMISSIONER 





Appointed to Succeed Benjamin as Head 
of South Carolina Insur- 
ance Department 


William Egleston, 33-year old attorney 
of Hartsville, S. C., has been appointed 
Insurance Commissioner of South Car- 
olina by Governor R. M. Jefferies. He 
succeeds George Benjamin, Jr., now at- 
tached to the reception center at Fort 
Jackson, Columbia. Mr. Benjamin was 
elected Commissioner to succeed Sam 
King and his term would have expired 
April 2, 1936. 

Mr. Egleston informed Governor Jef- 
feries that he “will be pleased at the 
option of Mr. Benjamin to resign from 
the office of Insurance Commissioner 
when Mr. Benjamin returns from the 
army, with the understanding that Mr 
3enjamin will be appointed to the piace.” 





DUNSMORE MAKES HOLE-IN-ONE 
William J. Dunsmore, CLU, Equitable 
Society manager, 120 Broadway, New 
York City, scored a hole-in-one, Labor 
Day, on the 140-yard sixteenth hole, 
Pelham Country Club, Pelham, N. Y. 








Page 6 

Seven-Month Benefit 
-ayments Top Billion 

TOTAL NOW REACHES $1,450,065,000 


Living Policyholders Get $837,635,000 
According to Report of Institute 
of Life Insurance 


Payments by life companies to bene- 
ficiaries and living policyholders during 
the first months of 1942 total 
$1,450,065,000 according to compilations 
July 


seven 


of the Institute of Life Insurance. 
total alone was $204,396,000. 

The July total of $204,396,000 in benefit 
payments compared with $203,882,000 in 
June and with $216,527,000 in July a 
year ago. 

Of the $592,430,000 payments to bene- 
ficiaries on death claims in the seven 
months, $422,869,000 was accounted for 
by Ordinary policies, $71,147,000 by 
Group and $98,414,000 by Industrial poli- 
AEs. 

Living Policyholders 

In the seven months living policy- 
holders received $857,635,000 divided as 
follows: $57,674,000 in disability pay- 
ments; $157,389,000 in matured endow- 
ments; $97,933,000 in annuity payments; 
$283,736,000 in surrender values and 
$260,903,000 in dividends. 





Extend Non-Medical 


(Continued from Page 1) 


the Government in the program of con- 
servation of rubber and gasoline.” 


New York Life Change 


Furthermore a recent announcement 
of the New York Life has extended 
non-medical privilege to cover the 
United States and Canada, except where 
statutory restrictions prevent. Former- 
ly the non-medical plan was restricted 
to cities and towns of 50,000 or less or 
where there was a branch office. Limit 
remains at $2,500 and applications are 
being considered on persons in sub- 
standard occupations where the extra 
premium is not in excess of $3.50 per 
$1,000 or not rated as to age more than 
seven years. The New York Life an- 
nouncement also gives as a_ principal 
reason for these modifications, “the in- 
creasing difficulties of securing medical 
examinations due to demands made upon 
the medical profession by the war.” 


Prediction at ALC Medical Section 


It will be remembered that at the 
meeting of the Medical Section of the 
American Life Convention last June, one 
of the suggested solutions to the prob- 
iem of the coming shortage of physi- 
cians proposed by Dr. A. E. Johann, 
medical director, Bankers Life of Iowa, 
was the extension of non-medical privi- 
lege in one way or another. Dr. Johann 
said that 6,000 to 7,000 physicians are 
needed to service an army of about 
1,000,000 so that anywhere from 30,000 
to 35,000 doctors might be called into 
service. He stated that though the 
shortage might not be pressing at the 
moment, it would be felt in coming 
months. Apparently it already is becom- 
ing more acute. 

As additional evidence of the need for 
some remedy due to the new war con- 
ditions, it may be stated that other com- 
panies are expected shortly to make 
similar modifications of their non-medi- 
cal program. 


STATE STUDY BODY TRUSTEE 

Peter M. Fraser, vice-president, Con- 
necticut Mutual, is a trustee of the 
Connecticut Public Expenditure Council, 
a new organization launched for the 
purpose of bringing to Connecticut citi- 
zens unbiased information, on problems 
of government, and assisting officials 
and all others interested in good govern- 
ment to attain the best kind of state, 
county and local administration. 
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Pacific Mutual Examination Report 


\ convention examination of Pacific 
Mutual Life of Los Angeles was com- 
pleted in July, report on which has just 
become available. The examination was 
participated in by the following states: 
California, Oklahoma, Alabama, Colo- 
rado, Illinois, New Jersey and Virginia. 
In their conclusion the examiners for 
the six examination zones say: “Our 
survey indicates that the company is 
continuing a sound and conservative 
policy in its method of operation.” 

Some excerpts from the report follow: 

“It will be of interest to note that 
the non-participating writings have been 
substantially greater than the partici- 
pating writings since the incorporation 
of the new company. The reason for 
this may be caused by a number of fac- 
tors, such as general economic condi- 
tions, adjustments in dividend scales and 
changes in kinds of business written.” 


Allocation of Investments 


“Primarily, the problem of allocation 
of investments is confined to two major 
considerations: first, the division be- 
tween the life departments and the acci- 
dent and health department; second, the 
division between the participating and 
the non-participating life departments. 

“From July 1, 1938, to and including 
August 14, 1940, it was the policy of 
the investment allocation committee to 
place almost the entire amount of the 
accident and health department’s avail- 
able cash funds in FHA mortgage loans. 
Since August 1940, it has been the com- 
mittee’s policy to consider the distribu- 
tion of investments of the accident and 
health department in a manner com- 
parable to the distributions within the 
two life departments; that is, each de- 
partment to receive its proportionate 
share of cach class of investment. 

“Considering the ‘total invested 
funds,’ which consist of mortgage loans, 
real estate owned, bonds and stocks, of 


each department separately, the per- 
centage invested in each class of security 
compared to the total invested fund, 
shows a very close similarity between 
the participating and non-participating 
life departments as to geographical dis- 
tribution, rate of return, statistical rat- 
ing of bonds, distribution of maturity 
dates and a satisfactory relationship be- 
tween both number and principal amount 
of mortgage loans, as of December 31, 
1941. There are some variations ap- 
parent in the relationships between the 
life departments and the accident and 
health department, Of particular signifi- 
cance is the investment in conventional 
mortgage loans and bonds. Conventional 
mortgage loans represented 23.97% of 
the participating life department’s total 
invested funds, 24.94% in the non-par- 
ticipating life department, and 37.57% 
in the accident and health department. 
Bonds represented 44.82% of the par- 
ticipating life department’s total in- 
vested funds, 43.15% in the non-partici- 
pating life department and 26.85% in the 
accident and health department. The ef- 
fective rate of return on bonds, 
stocks and mortgages combined for the 
participating lite department on Decem- 
ber 31, 1941 was 3.70%, for the non-par- 
ticipating life department 3.71% and for 


gross 


the accident and health department 
4.02%. 
“In the accident and health depart- 


ment the relatively high investment in 
conventional loans, the lower investment 
in bonds, and the high rate of return 
are almost wholly due to the investment 
policy of the old company which was 
to place the accident and health depart- 
ment’s funds into relatively high yield- 
ing investments, principally mortgage 
loans.” 
Non-Cancellable A. & H. Policies 


Pacific Mutual does not at present 
write new non-cancellable accident and 
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health policies but it is carrying 
duced benefits such contracts that a 
outstanding in the old company mt y 
vided for in the rehabilitation eats | 
insurance agreement. 7 
The report says: “Restoration of these @ 
benefits, insofar as it is possible po 
so, is a condition assumed by the 
company as provided for in the rehabil. 
tation and reinsurance agreement Re. ; 
cent investigations by actuaries not ri : 
nected with the company indicate ro f 
it would require a minimum of $2), : 
553,112 additional reserves to fully te! 
store these benefits as of September i 
1940.” '; 
Experience on this business since ree | 
habilitation is shown in an exhibit | 
Since 1936 there has been an underwrit. | 
ing profit of $3,255,064 with a net in: | 
crease in surplus for non-can account 


of $1,301,660. 








Investments 

“During the period December 31, 193 | 
to December 31, 1941, the mortgage loan | 
investment for all departments combines 
has increased from $71,529,227 to $10). 
664,628. This represents a dollar volume 
increase of $30,135,401 or a percentage 
increase of 42%. In this connection it js 
particularly significant to note that con.) 
ventional mortgage loans have decreased: 
$13,242,701 and FHA _ loans have in. 
creased $43,378,103. However, further 
acquisition of FHA loans will doubtless 
be reduced by wartime building restric. 
tions. 

“During the last two years the com- 
pany has strengthened its reserve bases 
on supplementary contracts involving life 
contingencies and annuities arising from 
retirement income contracts. In 194) 
such contracts with first payment in 194) 
were valued according to the combined 
annuity table and 3%% rather than on 
the table prescribed in the contract. Cer- 
tain other supplementary contracts in- 
volving life contingencies were valued 
on the combined annuity table and 34% 
rather than on McClintock’s table and 
34%%. In 1941, supplementary contract: 
involving life contingencies and annui-) 
ties arising from retirement income con-) 
tracts, first payment in 1941, were value( 
on the combined annuity table and 34% 
rather than on the table prescribed inp 
the contract.” 





Life Insurance Men On 
N. Y. Society’s Committee 


Personnel of The Insurance Society} 
of New York’s life insurance committee 
consists of Albert G. Borden, chairman; 
Edwin J. Allen, J. Finley Allen, Ralj! 
H. Blanchard, James Elton Bragg, Doug-f 
las S. Craig, Lester J. Einstein, Griff 
M. Lovelace, Kendrick A. Luther, } 
Kenneth Hollman, Julian S. Myrick 
Cecil J. North, J. Roger Hull and Frank 
L. Rowland. With such a distinguishel 
committee the Insurance Society ot New 
York should “go places” in life insur 
ance education. 


MULOCK BACK FROM HOSPITAL 
E. H. Mulock, president, Central Litt 
Assurance Society, Des Moines, is hom 
after a long illness in a hospital. He wip 
first stricken with pneumonia, and be 
came seriously ill later from toxic poisol 
ing. He will not return to his oft 
for sometime. 


CHARLES F. WILLIAMS GIFT 

Charles F. Williams, president of ti 
Western & Southern Life, has just give 
another $25,000 to the Institum Di 
Thomae, Cincinnati, archdiocesan gradi: 
ate research school, to carry on Wé 
work in behalf of the Federal Gover 
ment. 


CHANGE FOR R..C. CHEATHAM, Jf 

Russell C. Cheatham, Jr., for the pF 
eight years general agent in Texas tt 
ritories for the Minnesota Mutual Lit 
has been named general agent for tH 
Guarantee Mutual Life of Omaha, Geort 
surnett will be associate general agtt 
and will continue to devote his time " 
San Antonio territory, while Mr. Chea! 
ham will develop twenty-seven count! 
in southwest Texas. 
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Ranni Agency Winner 
Of the Halsey Cup 


= 
On Of these ' LEADER OF MANHATTAN LIFE 
sible to aoe —— 

y hee L Being Awarded Cups and Plaque by 
le rehabil; | President Fordyce at Company s 
nent. Re. F Regional Meeting 

*S Not con. | © om 

linia rq For the third successive year the 
aS $2), | Tames G. Ranni agency of the Manhat- 
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Halsey cup which is annually awarded 
to the leading general agency of the 
company in paid-for volume and_ pre- 
miums for the three month period—June 


through August. The Ranni agency also 





RICHMAN 


JACK B. 


| ranked first country-wide in premiums 
t 


and total production in the Manhattan 
Life’s club year which runs from Septem- 
ber to August 31. 
agency paid for $3,607,403 exclusive of 


In this period the 


single and annual premium retirement 
a slight increase over 
its volume in the 1941 club year. but 
first year paid-in premiums of $118,200 
were 15% greater than in the 1941 club 
year, 

The Halsey cup was put into competi- 
tion by the Manhattan Life in memory 
of the late Harvey R. Halsey who com- 
pleted fifty years of service with the 
company in 1932. This cup will be 
formally presented to General Agent 
J. G. Ranni by President J. P. Fordyce 
at a three-day regional meeting to be 
held by the company next week in 
Westchester Country Club, Rye, N. Y. 
The agency will also receive a plaque 
for being the leader in paid volume in 
the club year and another cup for its 
achievement in producing the largest 
premiums. It is the fifth consecutive 
club year that the Ranni agency has 
been No. 1 in paid-for production. 

Jack B. Richman led the 


annuities, making 


agency in 


) individual production, paying for $275,000 


with about $8,000 in premiums. Gen- 
eral Agent Ranni, in addition to his 
managerial duties, paid for $250,000 with 
about $6,000 in premiums. 


MEDICAL DIRECTORS TO MEET 
The Association of Life Insurance 
Medical Directors will hold its annual 
meeting at the Hotel Pennsylvania, New 
York City, October 21-22. 


CHICAGO CHAIRMEN 
_James H. Brennan, president of the 
Chicago Association of Life Underwrit- 
ers, announces that Mare A. Law, Na- 
tional Life of Vermont, will be chairman 





of its standing legislation committee, and 
- Kennedy Nickell, Connecticut Gen- 
ral, chairman of its business practice 
committee, 













N. Y. Banker ‘ E. Bierwith 
On Penn Mutual Board 


John E. Bierwith, president of the 
New York Trust Co., one of city’s 
leading banks, has been elected a 
trustee of Penn Mutual Life. He 
was formerly vice-president of 
Thompson-Starrett Co., Inc. con- 
tractors. 











A. A. McFALL IN SERVICE 

A. A. McFall, vice-president of the 
Columbian National Life, has been com- 
missioned a lieutenant in the Naval 
Reserve. . 
GARDNER LEADS OHIO STATE 
Myron C, Gardner, Ohio State Detroit 
manager, led the field forces of his 
company in individual production in Au- 
gust and his agency led all the com- 
pany’s offices. 


OHIO NAT’L APPOINTMENTS 

Ohio National has appointed Moritz 
Aabel general agent at Hastings, Neb., 
Leo F. Fishell at North Platte and Ern- 
est Tonkel at Grand Rapids. 


Set $80,000 Exemption 
Under Estate Taxes 


RAISE HOUSE — $60,000 LIMIT 





Senate Finance Committee Doesn’t Re- 
store Specific Life Insurance Ex- 
emption; Victory 5% Plan 





The Senate Finance Committee on 
Wednesday raised the lump exemption 
for estate taxes from $60,000 as set in 
the House Revenue Bill to $80,000. It 
did not restore the specific exemption 
of $40,000 of life insurance which was 
dropped from the existing act by the 
House. The committee reaffirmed Chair- 
man George’s plan for a 5% “victory” 
tax on gross incomes. 

In figuring the new Victory tax it was 
explained that the individual would add 
up the amount he had spent during the 
year for life insurance premiums, retire- 
ment of debts contracted before Jan- 
uary 1, 1942, and the purchases he had 
made of War Bonds during the year. 
This total would be subtracted from the 


pointed 
manager for the agency formerly headed 
by 
has been with 
York for the past ten years. 


maximum amount of credit allowed to 
him and the Treasury would issue to 
him non-negotiable, non-interest bear- 
ing bonds for the remainder. He could 
cash these bonds in installments after 
the war. 

War bonds, of course, bear interest 
and are cashable within a short period 
after their purchase and thus are more 
attractive than these bonds. 

The debt and life insurance provisions 


were included to afford some relief to 


taxpayers with fixed obligations, expen- 


ditures which did not conflict with the 
war effort or affect the inflation prob- 
lem. 
insurance 
source, but would be figured only when 
the taxpayer computed his total “vic- 
tory” tax liability at the end of the year 
and included it in an enlarged return. 


The current debt, war bond and 
credit would not reduce the 





Munn Gets Simons Agency 
The Home Life of New York has ap- 
Donald M. Munn as _ branch 


He 
New 


Simons. 
Life in 


Russell M. 
the Home 


the late 





os 


we mighty proud of you, Brad, and of 
the scores of other men from 

home office and agency organization who are 
serving their country in the armed forces. 
Compared with the very real sacrifices you are 
making, our part in this war here on the home 
front seems small. Yet we know we have a very 
heavy responsibility toward you and your com- 
rades-in-arms—we’re in a partnership to hasten 
victory—and we are doing our level best to dis- 


charge that responsibility. 


NWNL’s agents in their daily work are 
strengthening America on the home front by 
making her homes secure and by combating in- 
flation. Many of them, too, are selling War 
Bonds, and taking part in civilian defense ac- 
Your former associates at the home 
office are doing their bit by conserving and 


tivities. 


It certainly made me feel proud. . .’ 








Letter from Pvt. G. Bradford Dunn 
Camp Robinson, Arkansas 





NWNL’s 


9 





AGENCY ORGANIZATION 


OREN Ww HOU 
A 





of us are living economically and working 
hard. Also, I’m sure you will be pleased to 
learn that each and every NWNL employee is 
backing you up by voluntarily buying War 
Bonds under the Company’s pay 
plan for an amount aggregating 
10 per cent of pay roll. 
Harbor NWNL has invested many millions of 
dollars in U. S. Government Bonds, increasing 
its net investment in Governments by $4,685,- 


roll savings 
better than 
since Pearl 


And, 


843 to a new high total of $32,486,805. 


salvaging vital materials, working for the Red 
Cross, and helping with civilian defense. All 


NORTHWESTERN Wattonal LIFE 


INSURANCE 


O. J. ARNOLD, President 
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Though we’re not making any ships or 
planes or guns directly, some of the things 
we’re doing are, as you can see, helping make 
the ships and planes and guns possible. 
can bet we'll continue to do those things to the 
best of our ability until we can welcome you 
back to your job. 


You 


Of Are 


COMPANY 


GuRiTy gy MINNEAPOLIS, Minn. 
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In the death of A. E. King, F.LA.,, 


F.F.A., manager of the Standard Life, 
the insurance world of Great Britain 
lost one of its important figures. He 


was an alumnus of the old Equitable 
Life Assurance Society, and went to the 


Standard Life in 1915 as assistant ac 
tuary He became actuary and man- 
ager in 1939, \s a student he con- 


tributed a description of Hardy’s method 
of dealing with annuitants’ experience 
which clarified that work. Years later, 
in conjunction with another distinguished 
actuary, he contributed a valuable paper 
on Joint Life Annuities. Another notable 
work was a paper on “On the extension 
of the existing valuation methods of 
erouping policies by the employment of 
a system of weights.” He served on 
the committee making the Joint Mortal- 
ity Investigation, and was chairman of 
the examiners of the Faculty. 

Franklin D’Olier, president, Pruden- 
tial, has recently received a letter from 
F. W. Morgan, general manager, Pru- 
dential Assurance of England, cordially 
inviting any Prudential men in the 
United States services who may come to 
London to call at the company’s office 
and be made to feel at home. 

Besides having their names in com- 
mon, the two companies also have in 


O. Sam Cummings Advises 
Older Agents Become CLU’s 


\t a recent meeting of the Ft. Worth 
CLU chapter, O. Sam Cummings, past 
president, National Association of Life 
Underwriters, manager at Dallas for the 
Kansas City Life and trustee, American 
College of Life Underwriters, told his 
audience that “the time has now arrived 
for a well-planned and intensive effort 
to enroll the ‘oldsters.’ He said that with 
the younger agents entering the service 
and the greater resistance of the older 
men in the business to adjusting their 
selling methods to the industrial work- 
ers, it would become more necessary 
than ever for them to improve their 
knowledge in order to serve their pres- 
ent clients better. They will thus add 
to their prestige, he said, and also in- 
crease their morale. Following his ad- 
iress, Mr. Cummings gave the profes- 
sional charge to the new CLU’s. 





Occidental Names Clarkson 
Gen’! Agent in Des Moines 


George M. Clarkson, since June 1941 
associate general agent at Des Moines 
for the Kansas City Life, has resigned 
this position to accept a general agency 
there for the Occidental Life. Mr. 
Clarkson is well-known in local life in- 
surance circles. 

He entered insurance in 1932 with the 
Aetna casualty department, later going 
over to life insurance in charge of un- 
derwriting in the Des Moines office. He 
later became accident and health under- 
writer for the life department. In 1937 
he entered personal production and in 
1939 led all Aetna agents in Towa in 
life volume. 

Mr. Clarkson is a past officer, 
Moines Underwriters Association 
active in the local Accident & 
Association. 


Des 
and 
Health 


W. M. Paris, Jr. has been named 
Ip req ntative of the General 
\merican Life for Texas to replace Guy 
M. Haas, Jr., now a Second Lieutenant, 
U. S. A. Three other former Group 
representatives of the company have re- 
cently been promoted by their branches 
of the armed forces, K. Brooks Bern- 
hardt to Ensign, William R. Anderson 
to Corporal, and Ensign Alvin W. Evans 
to Assistant Battalion Commander at 
the U. S. Naval Reserve Midshipman 


School, Northwestern University. 


(ir t represer 


common the fact that John F. Dryden, 
founder of the Prudential, visited Eng- 
land in 1876 and brought back from the 
offices of the Prudential Assurance much 
information as to its operations which 
was helpful in pioneering Industrial life 
insurance in America. 


The largest number of Nylic Review, 
agency publication of the New York 
Life, is being issued. It consists of 
sixty-four pages. The issue is a “Con- 
vention on Paper” designed to take the 
place of the conventions which were not 
held this year. 





Mrs. Mary B. Foley, mother of Tim- 
othy W. Foley, general agent, State 
Mutual Life, New York City, died on 
September 3. She was 69, and had been 
ill for several months. 

Mrs. Foley made her residence with 
her son at Manhasset, Long Island. She 
was responsible for his first job in the 
life insurance business obtaining for him 
the position of an office boy in the 
home office of the Equitable Life Assur- 
ance Society. 





William A. Munster, formerly actuary 
for the Postal Union Life is now with 
the Occidental Life of California. Mr. 
Munster is well known on the Coast, 
oe is a member of the Pacific Actuarial 

ub. 


Uncle Francis. 


55 Liberty Street, New York 


Case History of Mr. Roberts 


Roberts was definitely substandard. His agent secured an Ordinary Life polic 
for him with a rating. This was too costly and Mr. Roberts refused the inom 
ance. Then the agent “Asked Peyser About It”. The Manhattan Life issued 
the policy on Yearly Renewable Term rated. 
down to a price Mr. Roberts was glad to pay. In a few years the rating may 
be removed and Mr. Roberts may then convert to Ordinary Life Standard 
This may be a solution for some of your cases, why not “Ask Peyser About It”. 


P. A. Peyser-General Agent 


Manhattan Life Insurance Company 


Le, 


This brought the premium 


COrtlandt 7-2676 








’ 

Northwest’n Mutual Contest 

The annual Southern Feud Sales con- 
test among the Virginia, Georgia, North 
Carolina and Tennessee agencies of the 
Northwestern Mutual ended Labor Day 
with an outing at Roaring Gap, N. C. 
Winner was Howard D. Goldman, Rich- 
mond, W. Tolar Nolley agency, Other 
“Virginians” to qualify for the outing 
were M. Hill Abernathy and Sara oe 
Royall. Other participating general 
agents and their leaders were: E. T. 
Proctor, Nashville ; “Tennesseans” J. P. 
Stuart, C. B. H. Loventhal, L. E. Mc- 
Keand, Luther Allen, Atlanta; “Georg- 
ians” Harry Steinau, G. M. Venable, 
B. R. Bloodworth, L. W. Norton; and 
“North Carolinians” G. G. Tucker, Eliza- 
beth Hisle and R. R. Brown. — 

Present from the home office were 
Vice-President Edmund Fitzgerald and 
Assistant Director of Agencies Larry J. 
Evans. 





THE 


Water A. SCHWORM 


LIFE 








MUTUAL BENEFIT PRESENTS 


Our Newest C.L.U?s 


Turee members of our Buffalo Agency completed their 
examinations in June and have been awarded the C, L. U, 
designation. We are proud to recognize ConNELIUS KURTZ, 
and Hersert G. Vocr. 
six members of our organization have now passed all five 
examinations, and seventy-three have received their C. 


L. U. designation. We are proud of our C, L, U.’s. 


The Mutual Benefit 


INSURANCE 


Organized 1845 * Newark, N. J. 


Seventy- 


COMPANY 











ce, 


CAPT. REIDY ICA SPEAKER 





Past President, Now in Dependence 

Allotments Division, U. § Army : 

to Discuss War Claims 

The annual meeting of the Interna 
tional Claim Association, Chicago Sep. 
tember 14-15, will this year be conducted 
without formal papers and as seminars 
instead of as a general convention, The 
meeting will be strictly on a_ business 
basis. 





M PONREEO. aoe oe 





Chief speaker will be Captain Daniel 


J. Reidy, former president of the asso- 
ciation and executive committee chair- 
man, now in the dependency allotments 
division, of the Adjutant General, United 


States Army. His subject, “Payment 
of Claims Among Members of. the 
Armed Forces” will supplement and 


bring up to date the recent report of 
an International Claims Association 
committee headed by Captain Reidy and 
entitled “Information and Procedure to 
Expedite Payment of Death Claims 
Among Members of Armed Forces of 
the United States and Canada and 
Other Groups,” now used as a text on 
such procedures by many companies. 

Serving on this committee were: Ralph 
Heller, supervisor, Prudential claims de- 
partment; John  Blanchfield, assistant 
secretary, Aetna; J. Edwin 
assistant manager, Metropolitan claims 
division and R. D. Taylor, assistant 
superintendent of claims, Sun Life of 
Canada. 

Attention will also be given to war 
clause provisions applied to life, dis- 
ability, double indemnity and health and 
accident insurance. 


E. D. Griffith Forty Years 
In Colonial Home Office 


FE. D. Griffith, assistant secretary, 
Colonial Life, recently completed forty 
years in the home office. Starting with 
the company in 1900 as an agent, he 
came to the home office in 1902 as a 
field supervisor, later becoming agency 
supervisor. He was made assistant sec- 
retary in January 1933. He has also been 
editor of Colonial News, company publi- 
cation, since 1936. 


American Mutual Gain 22% 


The American Mutual reports a 22% 
increase in new paid-for business 
August, which was the fifth consecutive 
month in which new business exceeded 
the same month 1941. R. M. Threlkeld, 
Sr., general agent, Cedar Rapids, led the 
entire agency force in personal produc: 
tion, followed by J. D. Serrill, manager 
at Minneapolis; J. P. McMahon, general 
agent, Waterloo; C. R. Jones, district 
agent, Omaha; and F. D. Schwengel, 
general agent, Davenport. 


LEADS NEW ENGLAND MUTUAL 
Hays & Bradstreet, Los Angeles 











agency, New England Mutual, led the f 


company’s offices in paid-for volume 1 
August. The office ranks second fot 
the year to date, passed only by the 
home office general agency. 


EDWIN ALLEN CONVALESCING 

Edwin Allen, CLU, assistant to the 
general agent, Harry Gardiner agency, 
John Hancock, 225 Broadway, New ork 
City and president, New York Chapte! 
CLU, has been confined to his home for 
several weeks. He expects to return 
to his office shortly. ’ 
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September 11, 


Wm. . ‘Coleman, ‘Simon 
Cashier, Given Dinner 


WITH MASS. MUTUAL 45 YEARS 





In Lawrence E. Simon Agency Most of 
Time; Vice-President Behan Among 
Speakers 
William T. Coleman. cashier, Lawrence 
F, Simon agency, Massachusetts Mutual, 
New York City, was given a dinner at 
the Drug & Chemical Club, September 


9, upon the occ asion of his forty-fifth 
vear of service with the company. Most 
of this time 


was spent in the Simon 


WILLIAM T. COLEMAN 
agency where he has served under 
George J. Wight, Fred W. Smallman, 
T. R. Fell and Mr. Simon. 


Mr. Coleman was presented with a 
hand-tooled, illuminated leather - bound 
album of photographs and where pos- 
sible the autographs of the many friends 
with whom he has been associated at 
the home office in the New York agen- 
cy. Gift was presented by Agency As- 
sistant R. Lester Dodson. 

Among those at the dinner were Vice- 
President Joseph C. Behan, who was 
one of the speakers; Frank B. Morgan, 
Simon agency, toastmaster; William T. 
Whelan, who spoke for the “old-timers” ; 
George P. Coleman, also a speaker; Law- 
rence E. Simon, Joseph Pellicane and 
Paul V. Jennings, all of whom gave short 
talks. Mr. Jennings proposed a toast 
after which presentation was made. 


Testimonial committee included Ar- 


thur Schoen, chairman; Conrad R. 
White, Franklin Hussey and Mr. Pel- 
licane. 


KEESLING, “SMITH & "WAYLAND 


Francis V. Keesling, DeLancey C. 
Smith, Charles R. Wayland and Francis 
V. Keesling, Jr, have announced their 
partnership for the general practice of 
law under the firm name of Keesling, 
Smith & Wayland, San Francisco. 
Francis V, Keesling, Jr., will be absent 
for the duration of the war because 
of his duties as lieutenant colonel in 
the United States Army. The new firm 
will succeed to the practice of Keesling, 
Wayland & Eliot, and of Delancey C. 
Smith and his associate, Murray Draper. 

Among clients of Keesling, Smith & 
Wayland are John Hancock, Connecticut 
Mutual, Jefferson Standard and Lincoln 
National, 


NEW MONTREAL LIFE ‘DIRECTOR 


W. L. Bayer, president of Canadian 
Bronze Co., Montreal, has been elected 
a director of the Montreal Life. 


BLACK SUCCEEDS BREDEHOFT 
Jean Black, who has been assistant 
Manager under Howard Nyhart, Indian- 
“polis office, Connecticut General, has 
heen appointed Toledo manager to suc- 
ceed George Bredehoft, who has resigned 
to become a special representative. 
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Burroughs First in Leader 
Club, Nat’l. Life of Vermont 


Five members of the Leaders Club, 
National Life of Vermont, were in the 
half-million dollar or over class at the 
end of the 1941-42 year. They are R. 
P. Burroughs, Manchester, president of 
the club; Clyde R. Welman, Memphis, 
vice- president; John J. Kellam, Norwalk, 
Conn., secretary; R. C. Meadows, Bing- 
hamton ; and John T. Bryson, Manches- 
ter. Mr. Burroughs paid for $4,742,213. 
He was also leading agent in lives. De- 


troit had the most men in the club, 
with Cedar Rapids second, Cleveland 
third, and New York-Wells, Memphis 
and St. Louis tied for fourth place. - 


HINCHLEY IN CHICAGO AGENCY 

Gerald Hinchley is new life depart- 
ment manager of Redfield Associates, 
United Benefit managers at Chicago. 
Mr. Redfield has for the past year been 
with the company’s home office, prior to 
which he was with the Guardian Life of 
New York and, later an assistant man- 
ager for John Hancock. 





William C. 
has been elected 
dent, Akron Life 


Preston, Mutual Benefit, 
executive vice-presi- 
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The needs of the Nation are clear. 
the fighting forces . . . and workers for essential 
services. And so new responsibilities fall to work- 
in taking the places of men . 


ing women... 
. and in carrying on where 


staffing new factories . 
they 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 
insurance. Modern policies are issued, on both Industrial and | 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 





OMAHA AGENCY 70 YEARS OLD 

Northwestern Mutual’s Omaha agency, 
headed by Kenneth M. Snyder, general 
agent, observed its seventieth anniver- 
sary recently. In 1872 the company ap- 
pointed W. H. Lawton district agent in 
eastern Nebraska. 


NOW LIEUTENANT LUTNICKI 
Victor A. Lutnicki, assistant counsel 
of the American Life Convention, has 


been commissioned a lieutenant (j. g.) in 
the Naval Reserve. 
military 


He has had both 
training and flying experience. 
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Bernard L. Connor 
Secretary 
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Weapons for 


Charles T. Chase 


Treasurer 
PHILADELPHIA, PENNA. 
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ARTICLE BY WM. C. SMERLING 
William C. Smerling, CLU, assistant 
general agent, S. Samuel Wolfson agen- 
cy, Berkshire Life, New York City, had 
an interesting article on “Using Options 
as a Sales Tool” in a recent edition of 
The Berkshire Sun, company publication. 




















AETNA LIFE COAST MEETING 


Aetna Life’s Pacific Coast general 
agents will hold their meeting in Sun 
Valley October 1-5. There are eleven 


general agents in the territory. 
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The Great-West Life makes it a point in its 
advertising to impress upon women that 
the dollars they put into life insurance 
savings serve a dual purpose . . . in helping 
the National cause and in providing for 


the future. 
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THE 


GREAT-WEST LIFE 


ASSURANCE COMPANY 


Head Office — Winnipeg, Canada 
BUSINESS IN FORCE OVER $670,000,000 


OUR FIFTIETH ANNIVERSARY YEAR 
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When Life Insurance Premiums Are 
Paid Through Government Allotment 


Many policyholders now in the U. 
armed forces are having their insurance 
paid by allotment, an easy way of keep- 
ing their insurance in force. This method 
of paying premiums guarantees that the 
insurance will remain in force as long 
as the allotment is in effect. All allot- 
ments now run for an indefinite period. 


“The allotment plan not only guaran- 
insurance 
loan, 


tees protection, but keeps the 
without 
as occurs when the premiums are paid 
under the Soldiers and Sailors Civil Re- 
lief Act, or by automatic premium loan,” 
said Nelson State 
Mutual in a statement to the field. 
Questions and Answers 


State 


in force creating a such 


P. Wood secretary of 


Mutual in a recent number 
Field Service, 


The 


of its agency publication, 


printed the following answers to ques- 
tions relative to premiums on Govern- 
ment allotment: 


1. What is “Government 
\llotment ?” 

An allotment is the amount deducted 
salary of men and women in 
for the purpose of paying 
buying bonds or to support 


meant by 


from the 
the service 
premiums, 
dependents. 

2. Do enlisted men and women as well 
as officers have the privilege of paying 
premiums by alinnanent? 

Yes. All men and women of any 
branch of the service may file applica- 
tion to have premiums paid by deduc- 
tion from their salaries. 

3. What is the procedure to get a pre- 
nium paid by allotment ? 


There are regular allotment applica- 
tions which should be completed. Gen- 
erally, these forms may be obtained 


from the insured’s immediate command- 
ing officer or the finance officer of his 
respective branch of the service. 

{. On what basis are allotments pay- 
able by the Government ? 

\ll Government allotments are on a 
monthly basis. 

5. On what basis is the monthly 
mium figured at the home office ? 

Because there is comparatively no col- 
lection cost in connection with allotment 
cases, the monthly premium is deter- 
mined by taking one-twelfth of the total 
annual premium. 


pre- 


6. If premiums were paid with divi- 
applied under option B (com- 
pany’s premium reduction option), should 
the insured sign a form changing the 
dividend option? 

He may, but it is not necessary. Divi- 
dends will automatically be credited to 
his account under option D, (company’s 
dividend accumulation option). 

7. Will the company accept 
allotments of less than $10? 

Yes—and full commissions will be al- 
lowed on first year premiums under $10. 

8. If a policyholder now has an allot- 
ment on the basis of our regular month- 
ly premium, will the company accept 


dends 


monthly 


future payments figured at one-twelfth 
of the annual? 

Yes. If the difference in premium is 
sufficient to warrant a change. The 
allotment division is not anxious to 

ake changes in their records for the 

r of ly a few cents. 

9 Ifay ler who is about to 
enter the service has a quarterly pre- 
mium due and plans to have future pre- 


deducted from his salary—what 
hould he do? 

(A) He 
mium if he 
become effective 
t] ere 


miums 


should pay the quarterly pre- 

and have the allotment 

three months hence, as 
always considerable delay in 

allotments recorded. 

(B) If he pay the full quarterly 


can, 


evrettin 


cannot 





NELSON 


P. WOOD 


premium, collect a fractional premium of 
one or two months and tell him to file 
his allotment immediately following his 
induction into the service. Be sure to 
give him the correct amount to be de- 
ducted from his pay—one-twelfth of the 
total annual premium. 

10. Should the amount of the proposed 
allotment be obtained from the home 
office? 

Yes. If there is 
months to correct an allotment. The 
Government will not change an _allot- 
ment except by authorization from the 
insured. 

11. Can anyone in the service make 
an allotment to pay premiums on insur- 
ance on members of his family ? 

No. Allotments must cover insurance 
on his own life. 

12. What happens when the insured 
is in parts unknown and his allotment 
is about to expire? 

Since March 7, 1942, 
division of the Army, 
Corps and Coast Guard, have specific 
authority to continue to pay insurance 
allotments. (The allotment will continue 


time, for it takes 


allotment 
Marine 


the 
Navy, 


until terminated by authorization from 
the insured.) 

13. How about premium notices and 
receipts ? 

From now on, notices and receipts 


will be omitted. Receipts will be issued 
upon request from the insured. 





Prudential Buys Last of 
Stock for Mutualization 


Payment of $805,000 to a minority 
group of stockholders has virtually com- 
pleted the mutualization of the Pruden- 
tial Insurance Co. of America, a process 
started by the nation’s second largest 
underwriter in 1913. 

The money went for shares held by 
the Leon B. and Milton E. Blanchard 
estates and Samuel and Bertram Meyer 


of Paterson. The Leon B. Blanchard 
estate received the largest check, $605, 
000. 

Prudential had been operating for 
years as a mutual, with the company 
owning virtually all the stock except 
that which the minority group had re- 
fused to sell until this year. The only 


names are the 
directors, the 


stock now in individuals’ 
nominal holdings of the 
company said. 
W. T. GRANT AT “OHIO MEETING 
W. T. Grant, president, Business Men's 
Assurance, assisted by FE. W. Welton, 
Ohio state manager and O. R. Lockhart, 
West Virginia state manager, conducted 
an all-day sales congress for Ohio agents 


at Columbus September 5. 


Buy Two Billions in 
U. S. Government Bonds 


Report of inatiinle aa Life Insurance 
Shows Total Holdings of 


$8,500,000,000 
Life company purchases of United 
States Government bonds so far this 
year now total $2,023,000,000, bringing 


total government holdings to $8,500,000, - 
000, according to survey by the Institute 
of Life Insurance. During the past four 
months alone purchases have amounted 
to $1,449,000,000 compared with $574,- 
000,000 in the first four months of 1942 
and $588,000,000 for the first eight 
months of 1941. 
Government Purchases 58% of 
Investments 
companies purchased approxi- 
of the $2,117,000,000 of gov- 
that were taken in the 
“tap” issues of May and 


Life 
mately 49% 
ernment bonds 
two Treasury 
August. 

“Fifty-eight 
vested by the life 


cents of every dollar in- 
insurance companies 
this vear has gone into government se- 
curities,” Holgar J. Johnson, president 
of the Institute stated. “But this is 
not the full measure of their investment 


in the cause of democracy. Monies 
which have gone into industry, public 
utilities, railroads and mortgages, are 


helping to finance the expanding war 
activity as well as servicing and main- 
taining the home front.” 

Other Investments 


The life companies purchased $541,- 
000,000 of mortgages during the past 
eight months, made up of $64,000,000 


of farm mortgages and $477,000,000 of 
city mortgages. In the similar period a 
year ago purchases of mortgages 
amounted to $538,000,000. 

Purchases of public utility securities 
amounted to $344,000,000 comparing with 


$676,000,000 in the like months of 1941. 
The life companies bought $99,000,000 
in railroad securities compared with 


$195,000,000 in the same period of 1941. 

Purchases of state, county and munici- 
pal bonds amounted to $33,000,000. com- 
pared with $139,000,000 in the like period 
of last year. 





Social Security Point 
A widow with one child will lose her 
Social Security benefits should the child 
die before Age 18. Commenting on this 
Con Mu Topics, published by Connecti- 
cut Mutual, says: “Suppose the benefits 
figure $20 a month for the child and $30 


a month for the widow. If the child 
dies, both benefits are lost. If the $50 
a month is not enough and the widow 


has to work, she gets the child’s benefit 
but loses her own benefit of $30. The 
purpose of insurance is to indemnify 
against loss. Here is a definite possible 
loss.” 





WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 
Telephone BArclay 7-3428 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 








SUPERVISOR WANTED | | 


One with good following and per. | | 
sonal production record. Liye, | | 
awake midtown agency offers at. 3 
tractive salary and commission, 
Box 1446, The Eastern Underwriter, | | 
41 Maiden Lane, New York City, | | 
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(COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


“A Public Servant Since 1897” 
e 
Protection for Today— 
Security for Tomorrow— 
e 
Jersey City, N. J. 

















Telephone BArclay 7-4443 








McGlammery In New Post 
Andrew M. 
resigned as assistant 
Security Life & 
Carolina state 


who has 
manager, 
Trust, has become North 
agent for the National 
Life of Vermont. He succeeds Charles 
C. Wimbish who resigned his position 
to return to personal production. Mr. 
Wimbish will have the title of associate 
state agent. 


McGlammery, 
agency 





ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 


Lo 
PRACTICAL 





Write for this booklet 
The PREFERRED ACCIDENT 


Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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Changes to 214% 
Reserve October 1 


TIONS AND DIVIDENDS AT 2% 


Aetna 


oP 


ement Options i 
sete Participating Policies; 
Generally Same 





youn Affected on 
Rates 


October 1, the Aetna Life 
changes in participating 
policies and_rate- 


Effective 
has promulgated 


-participating ) 
F id non-pat uN ' . ES é * 
: ks, Participating policies will, be is 
hooks. of, reserve basis instead 


sued upon a 2% This change will 
f 3% as heretotore. This chang 
of .« e 


increased gross premiums but 


“p j e€ . 5 
eg inied by an increase in 


will be accompe 

ee eS 
< ro to the change in reserve 
hasis, new policy forms will prone for 
4 ouaranteed interest rate of 2% (in- 
stead of 21%4%) in optional a 
and for dividends left on deposit, low- 
ver. provision is made for such excess 
pit above 2% as may be declared 
paniagetin to vear. The reduction in 
ane rate will also change the month- 
ne payments under Mode 4, 
Non-Participating Policies 

The change in settlement options also 
applies to non-participating ps 
Non-participating rates and surrender 
values will, in general, remain un- 
changed, except that the cash values 
at maturity of insurance with life in- 
come plans are increased, necessitating 
some increase In premium rates. 


ly incot 


ISAAC M. HAMILTON HONORED 

Chairman of Board, Federal Life Cele- 
brates Attaining Age 78; One of 
ALC Organizers 

Isaac Miller Hamilton, chairman of the 
board, Federal Life, and Chicago’s dean 
of life insurance executives, was guest 
of honor August 31 at a luncheon upon 
the occasion of his seventy-eighth birth- 
dav anniversary. Mr. Hamilton will be 
further honored by having September 
desienated as Hamilton month in the 
company. Present at the luncheon were 
officers of the Federal, Chicago territory 
agency managers and other company 
representatives. Sharing honors with 
Mr. Hamilton was _ Vice - President 
George Barmore, superintendent of 
agents, whose birthday was August 29 
and who has served the company since 
1920, 

Mr. Hamilton was born September 6, 
1864, became a partner in a general store 
at the age of 16, studied law at night 
and was admitted to the Illinois bar. He 
was thirty-two when he was elected to 
the state senate where he served two 
terms. Identified as a leader in pro- 
moting standardized insurance practices, 
he is one of the organizers of the Amer- 
ican Life Convention. He also helped 
to form the American Service Bureau 
and the Life Insurance Sales Research 
Bureau. 


Occidental Life Leaders 
Clubs Elect Officers 


New officers of the Occidental Life’s 
Los Conquistadores Club are president, 
Hoyt M. Leisure, Los Angeles general 
agent; first vice-president, L. J. Jacob- 
son, Los Angeles; second vice-president, 
T. F. Lee, Shanghai. 223 agents quali- 
hed for the club during the past eighteen 
months’ qualification period. 

Officers of the Leading Producers 
Club, of which there are thirty-four 
members, are president, Mr. Leisure; 
hrst vice-president, K. C. Chow, San 
Francisco; second vice-president, T. D. 
York, Los Angeles. 


FORTY YEARS FOR J. J. FORD 


James J. Ford, one of the head book- 
keepers in the treasurer’s department, 
National Life of Vermont, recently ob- 
served the fortieth anniversary of his 
association with the company. He was 
Presented with a gold watch chain, flow- 
ers and a card autographed by members 


| of the treasurer’s department. 
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Big Pension Trust Case 
Written by Louis J. Fink 


Louis J. Fink, Harry F. Gray agency, 
Connecticut Mutual, New York City, 
has written the largest pension trust 


case that has yet come to the Connecti- 
cut Mutual, total insurance approximat- 
ing $4,000,000 of which $3,500,000 was 
submitted to the Connecticut Mutual. 
The plan, known as “Pension Trust 
for United Merchants and Manufactur- 
ers, Inc., and Subsidiaries,” is now in 
effect, the company paying the entire 
premium for the policies on the lives of 
those employes who are eligible. Em- 
ployes of the following companies are 


participating in the plan: Cohn-Hall- 
Marx Co., Clearwater Manufacturing 
Co., Davis Mills Corp., United Mer- 


chants and Manufacturers Management 
Corp., United Factors Corp., United Ash- 
land Corp., Fiske Mills, Ine., Seminole 
Mills, Arkwright Corp., Bath Mills, Inc., 
Seneca Textile Corp., United Merchants 
Sales Corp. 

The retirement benefit for each em- 
ploye is a monthly income equal to % 
of 1% of the employe’s monthly earn- 


Edgar G. Olden Made Dist. 
Manager by Lamar Life 


Edgar G. Olden, for the past seven 
years a supervisor over six Southern 
states for the Lamar Life, has been 
appointed district manager in Dallas. 
Mr. Olden will be introduced by Vice- 
President and Agency Director H. M. 
Faser at the educational conference in 
that city September 14-15. 

Mr. Olden entered insurance in Jack- 


son, Miss., as a special agent, went with 
the Home Life of New York where he 
took that company’s course in agency 
building, did agency work with the Home 
Life from Portland, Me., to Denver. He 
came to the Lamar Life in 1935. 





ings at the date of application for en- 
trance into the plan times the number 
of years he would have been in the 
service of one or more of the corpora- 
tions at his normal retirement date. 
The contracts are vested in the employes 
after the completion of ten years of 
service, or upon the attainment of Age 
50, and should an employe leave the 
service of a corporation after this time, 
the entire contract is turned over to him. 























FRED. H. RHODES, President 
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Group Life Gains Two 
Billions in Year 


THOMAS I. PARKINSON REPORT 


Equitable Society President Says Other 
Group Coverages Gained Since Labor 


Day 1941; At Record High 


Thomas I. Parkinson, president, Equi- 
table Society, in a Labor Day report, 
said that “The volume of Group life 
insurance alone in force today in all 
companies amounts to approximateby 
$20,000,000,000, representing, on the aver- 
age, a year’s wages for his family in the 
event of the death of anyone of 13,- 
000,000 insured workers.” The figure is 
an all-time high for Group coverage on 
American employes, stated President 
Parkinson. 

Continuing he said, “Since last Labor 
Day Group life insurance has increased 
by about $2,300,000,000 and protection 
has been provided for some 900,000 ad- 
ditional employes and their dependents. 
Comparable increases have been regis- 
tered in all the other forms of group 
protection—accident and health benefits, 
accidental death and dismemberment in- 
surance, hospital expense insurance and 
surgical benefits for both employes and 
their dependents, and Group Annuities. 

“It is appropriate,” Mr. Parkinson 
concluded, “that a wartime Labor Day— 
the American employe’s day—finds our 
nation reaching new heights in the pro- 
vision of insured employe security 
through the cooperation of employers 
and employes, particularly since such a 
large volume of new protection is being 
placed on war workers.” 








Name Agency Committee of 
Life Underwriters of N. Y. 


The following agents are members of 
the agency committee of the Life Under- 
writers Association of New York City: 

Aetna, James P. Garry, Keffer agency; L. L. 
Schloss, Luther agency; Berkshire, H, N. Rent- 
ner, Wolfson agency; Connecticut General, Sid- 
ney Goodstein, Goulden, Cook & Gudeon; Daniel 
H. Boyd, Larkin agency; Connecticut Mutual, 
Herbert E. Haemer, Fraser agency; Equitable 
.ife, Samuel H. Glass, Benton agency; D. E. 
Hayner, Dunsmore agency; Jacob L. Wallach, 
Ford agency; David Bloch, Herzberg agency; 
Marie L. Brown, Miner agency; J. H. Machette, 
Prosser & Homans; James R. Rosenfeld, Riehle 
agency; Leon A. Kohn, Rosenstein agency; 
Guardian Life of New York, T. J. Jerome, Sr., 
Eisendrath agency; Philip L. Klyne, Bragg agen- 
cy: Home Life of New York, Lillian L. Toseph, 
Joseph agency; John Hancock, Frank Visconti, 
Breslin agency; Quentin S. Wright, Gardiner 
agency; John J. Gross, Matrullo agency; Robert 
Remer, Mullin agency; Samuel Wexler, Weil 
agency; Samuel Kohen, Winkel agency; Mitchell 
E. Saunders, Wolfe agency; Massachusetts Mu- 
tual, H. S. Judd, Keane agency; E. P. Dono- 
van, Patterson agency; Sara Lewinson, Simon 
agency; Metropolitan, Benjamin Madowsky, Van- 
Camerik agency; Bernard Bergen, Norris agen- 
cy; A. J. Feldman, Schloss agency; Edward M. 
Clark, Bartlett agency; Leon H. Nathan, Collins 
agency; F. C. Schnackenberg, Morone agency; 
Ben Harris, Quinn agency; Walter Pease. Rob- 
inson agency; Edward G. Cunningham, Behnke 
agency; Charles Pflugfelder, Tepper agency: H. 
C. Koons, Huttar agency; George Di Pasca, 
Francese agency; Charles W. Clause, Markham 


agency; Max Winarsky, Lieberman agency; 
Mutual Benefit, George Alk, Einstein-Salinger: 
Harry B. Shontz, Youngman agency; Mutual 


Life of New York, I. W. Baker, Myer agency; 
New England Mutual, T. H. Hodgkinson, Allen 
& Schmidt; Earl S. Christman, Dawson agency; 
Northwestern Mutual, E. H. Earley, Johannsen 
agency; Howard Eisenbach, McMillen agency; 
Maurice E. Jacobs, Recht agency; Penn Mutual 
Life, Howard E, Rider, Bethea agency; Richard 
A. Wolff, Engelsman agency; Ernest Glueck, 
Hyde agency; Phoenix Mutual, George B. An- 
drews, Andrews agency; Mark C. Muller, Kuesel 
agency; Provident Mutual, John H. Frye, Con- 
nell agency; William W. Moir, Shoemaker 
agency; Carl Leaf, Sprague agency; Prudential, 
Walter D, McRae, McNulty agency; John T 
Powers, Wofford agency; State Mutual, George 
\. Goodridge. Young agency; Travelers, Henry 
F. Silver, Johnston & Collins; Union Central, 
S. L. Wolkenberg, Knight agency; Long Island 
Branch John Hancock, Milton Seaman, Heenan 
agency; Edward Long, Woods agency; Metro- 
‘politan, Donald Magurk, Hughes agency; J. F. 
Gibbons, Rubini agency; R. T. Cutler, O’Leary 
agency. 


Annuities Under 5% Tax 


The latest tax proposal before the 
Senate Finance Committee this week, 
the Victory 5% tax, to apply to indi- 


dividends, 
various 


vidual income from salaries, 
etc. included annuities in the 
taxable income sources. 
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Life Geieanisien Sees 
War Claim Payments 


NORMAL METHODS PUT ASIDE 





Use Army-Navy Certificates and System 
Worked Out With International 
Claim . Association 





To speed the handling of death claims 
on the 
the United States, life companies 
adopted new methods which follow the 
pattern recently worked out by the In- 
ternational Claim Association in cooper- 
ation with Army and Navy officials. 
Particularly because United States forces 
are scattered world-wide, proof of death 
cannot be secured in the normal way and 
the companies are obtaining copies of 
the certificate of death provided by the 
Army and Navy for their own use, these 
being taken as the basis for claim pay- 
ment. 


services of 
have 


members in armed 


Method of Notification 


Army and Navy headquarters do not 
like to have dependents writing indi- 
vidually for these certificates of death, 
preferring the companies to request 
these, and therefore a system is set up 
by which the local insurance office, 
where first information of persons lost 
in action or missing is received, sends 
a request for the certificate of death 
direct to the Army or Navy, at the same 
time that the insurance head office is 
being notified, the certificate being sent 
direct to the head office. Such a sys- 
tem reduces the time involved consider- 
ably. 

In the case of a soldier or sailor re- 
ported missing, the insurance companies 
in which he is a policyholder notify the 
Army or Navy to that effect. This is 
noted on the Government’s record of the 
individual and if subsequently this man 
is listed as dead, the companies are ad- 
vised so that payment of the insurance 
benefits can be made. At the present 
time the Army and Navy are making in- 
come payments for a period of twelve 
months to the dependents of those still 
classified as missing. 


Civilian Employes 


The same procedure applies to civilian 
employes involved in Army or Navy 
action, such as those involv ed on Guam, 
Wake, Midway and Hawaiian Islands. 
The action on cases of persons missing 
at sea is illustrated by the losses on the 
Reuben James, on which all officers were 
lost, but about which no precise infor- 
mation was available. 

Coast Guard and Lighthouse personnel 
are treated the same as Navy personnel, 
under which they now come. Prisoners 


James E. Rutherford To Be 
Buffalo Speaker Sept. 17 


James E. Rutherford, newly appointed 
executive vice-president of the National 
Association of Life Underwriters, will 
open the Buffalo Life Underwriters’ 
1942-43 at the first fall luncheon meet- 
ing to be held on Thursday, September 
17, in Hotel Statler. 

All life underwriters in Western New 
York have been invited to hear Mr. 
Rutherford through invitations extended 
to Buffalo agency heads offering this 
opportunity to their non-member asso- 
ciates to hear National’s goodwill am- 
bassador and dynamic speaker. 

Another feature of the meeting will 
be the presentation of Sidney Wertimer, 
successful candidate as national trus- 
tee, whose campaign was handled by 
Claude C. Jones. ; 

President Tower C. Snow of the Buf- 
falo association will preside. John Pen- 
nington, chairman of the program com- 
mittee, will introduce Mr. Rutherford. 
It is expected that one of the largest 
crowds in the history of the Buffalo 
association will turn out to welcome 
Executive Vice-President Rutherford. 


CASE ON COLLECTION FEES 

Action for alleged balances on renewal 
commissions accruing after agent’s dis- 
charge on life policies theretofore ac- 
crued. The controversy was as to the 
deduction by the defendant of collection 
fees before payment of renewal commis- 
accruing after the termination of 
the agency contract. 

The contract provided for the deduc- 
tion of collection fees from renewal com- 
missions on the termination of the con- 


sions 


tract for any other cause than the 
agent’s death. 

It was held that the words “for any 
other cause” included any cause what- 


ever and whether or not such as might 
be legally sufficient to abrogate the con- 
tract. It would necessarily include the 
right to terminate upon thirty days 
written notice where this was provided 
in the contract. Where such notice was 
given in accordance with the contract, 
the agent was held not entitled to pay- 
ment of renewal commissions thereafter 
accruing, without deduction of collection 
fees, Ryan v. Phoenix Mut. Life, New 
York Appellate Division, 35 N. Y. S. 
2d 792. 


specially considered; infor- 
mation in such cases being secured 
through a special information section 
set up in Washington and operating un- 
der the Geneva Conference Treaty. In 


of war are 
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Room 2418 





RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 








LICENSE SUSPENSIONS MOUNT 





New York Drivers’ License Suspensions 
Jump 400% Under Motor Vehicle 
Safety Law 
Driver licenses and automobile regis- 
trations suspended and revoked by the 
New York State Bureau of Motor Vehi- 
cles during the first four months of 
1942 totaled 29,697, an increase of almost 
400% over the same period of last year. 
The tremendous increase, Motor Vehi- 
cle Commissioner John Splain said, is 
due to the larger number of suspensions 
issued under the new motor vehicle 
safety responsibility law. These suspen- 
sions in the four month period totalled 
21,862 compared with 1,253 in the same 
months of last year under the old re- 
sponsibility law. 
Revocations of 


licenses and registra- 


tions numbered 1,736 compared with 
1629 in the January-April period of 
1941, Increases were noted in the fol- 


driving while in- 
scene of an acci- 
and_ unlicensed 


lowing classifications : 
toxicated, leaving the 
dent, serious accident 
operator. 





LOS ANGELES BOWLING LEAGUE 


The Insurance Bowling League of Los 
Angeles will open its season September 
22, with fourteen teams participating in 
the schedule of games. Officers of the 
league for this season are: President, 
O. D. Brick, bond department, U. S. 
Fidelity & Guaranty Co.; first vice-presi- 
dent, Richard Hargraves, the Travelers; 
second vice-president, Jno. Baldwin, 
Maryland Casualty Co.; secretary-treas- 
urer, Frank E. Crosby, assistant man- 
ager, American Automobile Insurance 


Co. 


the case of merchant seamen, there is 
no euivalent central bureau’ for deter- 
mining the status of those missing at 
sea, but conferences are now being held 
to clarify this situation. 








MANU 


THE 


In it free men associate themselves. voluntarily for 
the purpose of obtaining economic security. Through 
it the ties, ideals and traditions of family life are 
strengthened and protected. 

INSURANCE IN FORCE, 632 MILLION DOLLARS 


(Including Deferred Annuities) 


ASSETS, 205 MILLION DOLLARS 


FACTURERS 


The Institution of Life Insurance can be proud of the 
fact that the service it provides is truly representative 
of the democratic way of living. 


LIFE 


INSURANCE COMPANY 


Established 1887 
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J. Elliott Hall Agency 


(Continued from Page 8) 


) » > > > 
Rohde have developed interesting and 


valuable suggestions. One of the best 
prospect sources is the company house 
organ or bulletin. That published by 


one of the New Jersey defense compa- 
nies is a newspaper type of sheet. In 
several cases a complete career Story 
was printed giving not only the name 
but also birthdate, place of birth, resi- 
dence, education, college activities, hob- 
bies, business progress, wife’s name, 
children’s names and ages. In Mr. Ras. 
mussen’s: words, “What more informa- 
tion could an agent require ?” 

Another agent has found a general in- 
surance broker who will give him the 
names of all defense workers whose cars 
he insures and allows him to deliver 
the automobile policies. In return, the 
general broker merely asks a_ similar 
favor if the life agent insures someone 
who owns a car. In addition, Mr. Rohde 
lists the following sources, traditional in 
many respects but slanted now to a par- 
ticular ‘class of prospect: 

1. Realtors. Many new homes have 
been sold to defense workers and if real 
estate men are approached they will in 


most instances cooperate by giving 
names and addresses. 
2. Local newspapers with news of 


marriages and other items about defense 
workers. 

3. Automobile licenses which may be 
obtained as the workers come out of 
the parking lots. The Staté Depart- 
ment has the names of the owners. 

4. Union bulletins. 

5. The milkman, butcher, cigar coun- 
terman, doctor, dentist all serve defense 
workers and often can tell when some- 
one has just obtained a good job in one 
of the factories. 

Says Mr. Rohde, “I have found it help- 
ful in asking for names of workers in 
defense plants to suggest the name of 
some plants to help the prospect-source 
to think. 

Careers of Rasmussen and Rohde 

Harry O. Rasmussen entered life in- 
surance in 1926 as a home office under- 
writer with Penn Mutual. He came to 
New York in 1932 when J. Elliott Hall 
opened the agency at 30 Church Street 
and served there as new business mana- 
ger. When Mr. Hall retired Mr. Ras- 
mussen became a_ supervisor for the 
Osborne Bethea agency, returning to the 
Hall agency when Mr. Hall opened the 
present Newark office. After acting as 
supervisor there he became a traveling 
supervisor in the home office agency de- 
partment for two years. In March, 194], 
he again returned to Newark, this time 
in his present capacity as associate gen- 
eral agent. 

Field Supervisor Rohde has done con- 
siderable market research in preparation 
for the Hall agency’s work with wat 
workers as well as for training the other 
two men who are actively soliciting in 
this field. Mr. Rohde entered life in- 
surance in 1936 as an Industrial debit 
man. He came with the J. Elliot Hall 
agency in September, 1937. Recently, 
he has been devoting considerable time 
to training men to solicit the defense 
worker and has delivered a number of 
talks on the subject. 

W. A. D. Foster has heniein made Jack- 
son, Miss. branch secretary for the Sun 
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Today, America has one purpose ...to win the war. 2 PART OF THE MONEY you pay as premiums on your life in- 
IN YOUR NAME, and in the name of 64,000,000 fellow Ameri- * surance goes into reserves ...and these reserves are invested 
cans who also own life insurance policies, the Institution of to earn the interest that helps pay the cost of your insurance. 
Life Insurance is bending its energies to this great all-out Today a larger and larger part of these life insurance reserves 
effort. Do you know how your life insurance dollars are is helping the United States Government, and the Canadian 
helping? Government, to finance the war program. 


AT THE END OF 1941, life insurance companies had invested 
nearly 6 billion dollars in United States Government Bonds. 
This is about 20% of all life insurance company assets. Met- 
ropolitan alone now has more than $1,350,000,000 invested 
in United States Government Bonds. This represents over 
24% of the Company’s assets. In addition, Metropolitan has 
more than $115,000,000 invested in bonds of the Canadian 
Government. 


4 THESE LIFE INSURANCE DOLLARS are helping to buy planes, 

¢ tanks, ships, guns, bombs, shells, and weapons of all kinds 
to safeguard our lives and liberties. Still other dollars, in- 
vested in American industry and agriculture are helping to 
finance transportation, the production of power, steel, chemi- 
cals, oil, food, and other materials necessary to ultimate 
victory. So for the duration of the war, you can have the 
satisfaction of knowing that more and more of the dollars 
you have invested in life insurance are flowing to the place 
where they are most needed ... our nation’s war chest! 


BUY WAR SAVINGS STAMPS FROM ANY METROPOLITAN AGENT, OR AT ANY METROPOLITAN OFFICE 





COPYRIGHT 1942—METROPOLITAN LIFE INSURANCE COMPANY 
This is Number 52 in a series of adver- 
e e ma ‘ ° ‘ - “a 
Metropolitan Life Insurance Company —= {ps tisements designed 10 give the pubic a 
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CONTRACT BONDS REQUIRED 
ON WAR JOBS 

In perfecting a new program of con- 
tract bond commissions on 
War Department the 
Rating Bureau has done a job requiring 
great skill, diplomacy and patience. It 
is true that under the plan approved a 
substantial reduction has been made in 
both but the 
sensible point of view in this connec- 
tion is “half a loaf is better than no 
loaf at all.” 
on its way to drying up completely—as 
far as War Department business was 
bond busi- 
became 


rates and 


business Towner 


rates and commissions, 


And if ever a market were 


concerned—it was contract 
Until the 
effective chiefs of services of supply had 
strict orders from Lieutenant - Colonel 
Somervell, the Army’s chief of supply, 


ness. new program 


to waive bonds wherever possible. 

The situation looked bad for corporate 
suretyship in the war picture until the 
results of the Towner negotiations were 
announced last Particular 
attention was called to the fact that the 
War Deparment has emphasized on 
many occasions its belief contract bond 
were too high, based upon the 
available amount of business and the 
probable good experience which surety 
companies would enjoy on war business. 
Furthermore, officials of the Department 
have declared that the loading for com- 
missions was too high. The inevitable 
result has been that rates have taken a 
nosedive in the new plan and commis- 


late week. 


rates 


a graded scale begin working 
15% (on the first $1,000 
of premium) the previous 
maximum commission of 30%. 

This 
on all premiums over $5,000, will not 
be well 


sions on 
downward at 
instead of 
goes to 5% 


graduation, which 


received by the producers of 
the country, but it is admitted that on 
war jobs running into huge figures the 
paid has been 
The matter will undoubtedly 


amount of commission 
too high. 
come up on the floor of the forthcoming 
Chicago convention of the National As- 
sociation of but on 


Insurance Agents 


that occasion Lieutenant-Colonel Reese 
F. Hill of the War Department will be 
present and he most certainly will set 


the agents straight on its official attitude. 

In the meantime, companies interested 

maintaining some semblance of their 
contract bond volume are losing no time 
in contacting both producers and con- 
tractors so that no one will overlook the 
new rules governing the writing of per- 
and bonds on War 


formance payment 


Department business. 


1907, at the post office of New York City under the act 


ACCIDENTAL POISONING 


Ten children and twenty adults de 
each week from accidental poisoning in 
\merican homes; the average bathroom 
full of 


should be 


cabinet is dangers to 
health 


twice a 


medicine 
life 


cleaned 


house- 
remove the 
drugs, corrosive 
and old prescriptions that ac- 
Na- 


tional Life warns the public in a recent 


and and 

year to 
poisonous narcotics, 
chemicals 
cumulate there, the Northwestern 
statement. 

Incredible mistakes are made by sleepy 
people arising in the middle of the night, 
who might as well be drunk so far as 
their ability to choose the right bottle 
out of the bathroom medicine cabinet is 
the company. Shoe 
dyes cleaning-chemicals used as 
throat tablets 
taken for aspirin, are among the com- 
With becoming 
rapidly scarcer in civilian life due to 


concerned, 
and 


says 
gargles, and disinfectant 


mon mistakes. doctors 
their absorption into the armed services, 
the 
front to prevent accidents, the warning 
points out. 

No narcotics should be kept in the 


care must be redoubled on home 


house except under physician’s prescrip- 
tion, and such prescriptions should not 
be kept in the medicine cabinet where 
they are accessible to other members 
of the family besides the patient, the 
company Popularly purchased 
sleeping tablets often cause temporary 
loss of memory, so that the individual 
may forget he has already taken one or 
more doses, and keep right on dosing 


warns. 


himself. This, the warning states, is un- 


doubtedly responsible for many over- 
doses of sleeping tablets which have 
been erroneously pronounced — suicide. 


Continuing the company says: 

Some antiseptics become stronger with 
age, due to evaporation, until they are 
unsafe to use; others become weaker 
with age, and therefore may fail to pro- 
tect. The bottle of home antiseptic 
should be kept tightly stoppered, to pre- 
serve its protective value as long as pos- 
sible, the bulletin states, and should be 
renewed every six months. 

Your bathroom medicine cabinet 
should not contain the following: ant 
or roach poisons; shoe dyes; cleaning 
chemicals; high-power deodorant-anti- 
septics; narcotics of any kind; cathar- 
tics; old “leftover” prescriptions. Use of 
a left-over prescription by some other 
member of the family who thinks he 
has the same condition as the original 
patient is a fertile cause of trouble; 
many deaths are now occurring because 
of such misuse of “sulfa” prescriptions. 

Your home medicine cabinet should 
contain the following: a safe antiseptic 
(either a two per cent tincture of iodine, 
or alcohol of at least 70 per cent 
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JAMES G. RANNI 


James G. Ranni of New York City, 
leading general agent of the Manhattan 
Life for the past five years, will be in 
the spotlight September 17 when James 
P. Fordyce, president of the company, 
presents him with the company’s Hal- 
sey Cup for the best record in the three- 
month period—June through August, this 


being the third consecutive year his 
agency has won this honor. In addi- 
tion, Mr. Ranni will receive a smaller 


cup and plaque, respectively for the 
largest premiums and paid-for volume in 
the club year ending August 31. This is 
Mr. Ranni’s seventeenth year with Man- 
hattan Life and since 1937 his agency 
has led the company country-wide. Pro- 
duction of his agency has jumped from 
$1,100,000 in the 1936-1937 period to $3,- 
607,403 in the 1941-1942 period. 
x ok Ox 
Francis F. Ludolph, secretary-treas- 
urer of the San Antonio (Texas) Insur- 
ance Exchange, celebrated on September 
1 his thirty-third anniversary as an in- 
surance agent. In traveling around the 
country to attend conventions of the Na- 
tional Association of Insurance Agents 
he and Mrs. Ludolph have visited all 
except four of the states in the Union. 
For years Mr. Ludolph has presided at 
the organ or piano at openings of na- 
tional convention sessions. 
x oe Ss 
John A. Diemand, Jr., son of the presi- 
dent of Insurance Company of North 
America, is now a lieutenant, j.g., in 
the United States Navy. 
ee se 
E. S. Page, Jr., fire manager of the 
metropolitan Philadelphia office of the 
Insurance Co. of North America, has 
been appointed a captain in the United 
States Army Air Corps. He is a grad- 
uate of Princeton, served a short time in 
American Red Cross during the last war. 
* * x 


Mr. and Mrs. George Baldwin of 
Abingdon Road, Kew Gardens, Queens, 
N. Y., have announced the engagement 
of their daughter, Miss Marion Firth 
Baldwin, to George Morgan Palmer of 
New York City and Middlesex, N. Y. 
Mr. Palmer is president of the New 
York City brokerage firm of Palmer 
& Day, Inc. 








strength makes a satisfactory home anti- 
septic); tape, roll of gauze, a few handy 
adhesive bandages in sealed containers, 
an envelope of sterile applicators for 
applying antiseptic, baby tale or zinc 
stearate powder in self-closing container, 
calomine lotion, boric acid crystals and 
eye cup, petroleum jelly, either carbol- 
ized or plain. Every bottle or other 
container should be plainly labelled ac- 
cording to contents, the warning com 
cludes. 
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CRAWFORD 


WILLIAM S. 


William S. Crawford, insurance editor 
of the Journal of Commerce of New 
York City, and Mrs. Crawford will have 
been married half a century on Septem- 
ber 14. At the time of the marriage Mr, 
Crawford was correspondent in Missoula, 
Mont., of the Anaconda Standard of that 
state. 

* * * 

Irvin Waldman, a New York lawyer 
who for some years was a counsel in the 
New York State Insurance Department’s 
Liquidation Bureau, has been commis- 
sioned a captain in the ferrying division 
of the Army Air Force and went on 
active duty September 3. 

5 as * * * 

Samuel A. Berger of Powers, Kaplan 
& Berger, New York insurance lawyers, 
is now a captain in the Army Air Corps. 

x * * 

Alice Eubank, daughter of Captain 
Gerald A. Eubank, head of the war sav- 
ings bond division of the United States 
Navy, and general agent of Prudential 
at 40 Wall Street, New York, has joined 
the WAVES. Her two brothers are ol- 
ficers in the Navy. 

x ok x 

W. A. Franklin of Columbus, O., has 
been elected president of the Inter 
national Federation of Commercial 


Travelers Insurance Organizations. R. E. f 


Omaha, has been elected vice 
and H. E. Trevvett, Utica 
executive committee. 
Boston, is secre 


Patt, 
president ; 
N. Y., head otf 
John S. Whittemore, 
tary-treasurer. 
x x 
D. J. Dunlop, assistant manager I 
Canada of the Atlas Assurance, has been 
made a member of the council of the 


Insurance Institute of Montreal. He has 


been with the Atlas fifteen years. 
* * * 

R. Bruce Miller, assistant @ 
of the Insurance Co. of North America 
has been commissioned a lieutenat! 
commander in the United States Navy: 
A graduate of the United States Nava 


Academy at Annapolis he has been wit 


He haf 


the North America since 1925. 
been in the company’s marine depatt 


ment. 
x * * 


Byron Aldrich of the investment divi: 
sion of the Franklin Life has started 
training with the Civil Aeronautics Aw 
thority. Peter C. Gaa of the supply de 


partment and Jack Jenkins of the nev 


business division are in the Navy. 
* * x 


Cathryn Gibbons, agency 


the company. 


secretary 


cashier 0! 
Bankers Life Co., Cleveland, is celebrat 
ing her twenty-fifth anniversary Wl 
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Thousands of Volunteers Wanted 
For Greater New York 
Civilian Defense 
Many insurance men are volunteering 
their spare time for Civilian Defense, 
but thousands more are needed. Not all 
of the work opportunities for which vol- 
unteers are essential can be filled by 
persons who work during the day. How- 
ever, there are numerous places where 
spare 
for 


the busy person can fit in his 
time. the greatest needs 
volunteers are as auxiliary firemen, city 
patrol corps, police and fire department 
report and control centers, health assis- 


Some of 


tants and fingerprint technicians. 

Chairman of the Civilian Defense 
Volunteer Office of Greater New York, 
headquarters of which are in the City 
Hall, Manhattan, is James G. Blaine, 
president of the Marine Midland Bank, 
Assistant 
Homans, 
Life 


and a former insurance man. 
to the chairman is Eugene 
general agent for the Equitable 
Assurance Society, 120 Broadway. 

Probably as interesting to the insur- 
ance community is the call for volun- 
teers to join the fire department’s Emer- 
gency Auxiliary Corps of the City of 
New York. Patrick Walsh is Fire Com- 
missioner of New York City and Chief 
of the Department. John J. McCarthy 
s assistant chief and in command of 
defense activities. 

In a statement about the Emergency 
Auxiliary’ Corps bearing the caption, 
“Shock Troops of Civilian Defense,” fire 
is called the most destructive weapon of 
modern warfare. London had more than 
10,000 fires in a single night. A modern 
bombing plane, on a single trip, can un- 
load 2,000 small incendiary bombs, each 
a potential conflagration hazard. During 
the “Battle of London,” which finally 
resulted in the complete defeat of the 
German raiders, hundreds of such 
bombers participated in a single raid. 
“Compared with London, New York 
City is a far greater fire hazard,” the 
Fire Department says. “Our buildings 
are taller and more congested; our high 
value districts are concentrated in 
smaller areas; our buildings are more 
combustible—less than 1.5% of our struc- 


tures are fireproof. The climate is 
drier,” 
No fire department is normally 


manned and equipped to fight the fires 
ofa heavy incendiary attack. The ordi- 
Nary strength of London’s fire-fighting 
lorees was multiplied ten times by the 
recruiting of auxiliaries. 
“Efficient as it is in peacetime fire- 
fighting, the Fire Department of New 
ork City must be similarly expanded 
'o meet these threats,” says the New 
York Department. “If New York City 
's ever blitzed from the air we will need 
000 firemen. The Emergency Auxili- 
aty Corps is the answer. Next to serv- 
ng with the armed forces in the active 
delense of our liberties it is the best 
Service you can give your country and 























your city. Join now and learn the fun- 
damentals of fire fighting.” 

This training consists of a 60-hour 
schedule for facts about fire-fighting op- 


erations conducted for the Auxiliary 
Corps in all the firehouses of the city. 
Instruction classes are held on Tues- 
days from 7:30 to 9:30 o’clock. The 
course has two aims: 

1. To give the Auxiliaries a thorough 
grounding on the tools, apparatus and 
techniques of ordinary every-day fire- 
fighting. 

2. To familiarize them with the prob- 

lems and procedures of the Fire De- 
partment in an emergency with special 
attention to the actions and methods of 
combatting incendiary and_ explosive 
bombs and war gases. 
_ There are many auxiliaries also needed 
for the Police Department. Among other 
things they receive reports of incidents 
of war, make out forms, transmit out- 
going reports, make note of incidents on 
borough-wide control maps. Training 
consists of approximately two hours each 
at control center. 

In the hospitals there are places for 
staff assistants, clerical assistants, home 
economics workers. 

The Eastern Underwriter has already 
had an explanatory article on the City 
Patrol Corns, headed by Col. Francis R. 
Stoddard, Jr., former New York State 
Insurance Superintendent. This corps is 
to relieve the police department from 
additional guard duty necessitated by 
war. 

The Auxiliary Aircraft Warning Serv- 
ice is to chart and trace flights of air- 
planes, under control of the U. S. Army. 


Health assistants also are needed. 
They are concerned with prevention, 
education, follow-up and cooperation 


with clini¢s and social agencies in rela- 
tion to children in schools. 
* * x 


Movie Star Merle Oberon Wins 
Case Against Her Chauffeur 


British insurance papers have run a 
number of stories regarding the case 
arising out of the motor accident in 1937 
in which Merle Oberon, motion picture 
star, was injured and sued her chauf- 
feur for damages. This case has now 
been finally disposed of by the House 
of Lords when it allowed the appeal by 
the driver, Sidney James Digby, from 
the decision of the Court of Appeals, 
respondent being one of the insurance 
companies. 

Miss Oberon was 
Digby on March 16, 
was a collision. She brought an action 
against the owners of the other car. 
When they blamed Digby she added 
him as a defendant. 

The Policy-Holder of London savs that 
Miss Oberon was. given judgment 
against Digby for £5,000 with costs. He 
claimed indemnity for the damages, and 
costs of £693 from the insurance com- 
pany under a policy issued to Miss 
Oberon which contained a clause extend- 
ing to any authorized driver insurance 
against any claim by any person. 

The insurance company contended that 
“any person” must be read as meaning 


being driven by 
1937, when there 


“any third party” and that the policy- 
holder could not be deemed to be a 
third party. 

By a majority the Court of Appeal 
decided in favor of the insurance com- 
pany, but the Law Lords, by a majority 
of 3 to 2, allowed the appeal of the 
chauffeur. 

* ££ = 
The Insurance Almanac 

The Insurance Almanac, published by 
the Underwriter Printing and Publishing 
Co., New York, and compiled by The 
Weekly Underwriter, has published its 
1942 edition, and it contains more facts 
about the business than it has ever done 
before—more thah 1,100 pages of them. 
The famous World Almanac, which 
covers the domain of general informa- 
tion, had only 950 pages in its 1942 edi- 
tion. Editor of The Insurance Almanac 
is John D. Hogshead, a veteran insur- 
ance newspaper man. 

The first department I look for when 
the Almanac comes in is the Who’s 
Who. As there are 2,000,000 people in 
the business there is quite a job here 
for selection. If all of the officers of 
companies alone were printed that would 
take up some hundreds of pages of 
space. However, the Almanac’s Who’s 
Who contains a long list of careers 
which are representative and each year 
more names are added to the list. A 
few of the interesting but not generally 
known facts regarding the lives of some 
executives in the Almanac follow: 

James Finus Ramey, executive vice- 
president Washington National, Chicago, 
was chairman of the Speakers Bureau, 
Republican State Campaign committee. 

Edwin Grenville Seibels, manager of 
Cotton Fire and Marine Underwriters 
Department of a number of prominent 
companies, left school at 14 to become a 
page in the State Senate. Later, he re- 
ported Senate proceedings for the Col- 
umbia Register. Later, he went to col- 
lege, working his way through by money 
he earned in his father’s insurance 
office. 

Albert E. Thyselius, Hooper-Holmes 
Bureau, is a grandson of Carl John 
Thyselius, Prime Minister to Sweden 
during the reign of Oscar II. 

Arthur C. Goerlich, educational direc- 
tor, Insurance Society of New York, was 
for five years in the Ocean Marine de- 
partment of the Royal. 

Norman D. Godbold, Jr. 
Commissioner of Hawaii, was 
examiner. 

J. P. Gibbs, Casualty Insurance Com- 
missioner of Texas, was former presi- 
dent of the Seguin (Texas) Rotary Club. 

William H.* Galentine, vice-president, 
Globe Indemnity, was once with the 
claim department of the Erie Railroad. 

John V. Fothergill, agency superin- 
tendent, London & Lancashire, was edu- 
cated in private schools in England. 

Livingston L. Short, president, Gen- 
eral Exchange Insurance Corporation, 
belongs to the niftiest lot of clubs. They 
are the University, Racquet & Tennis, 
New York Yacht, Seawanhaka, Corin- 
thian, Piping Rock, Union and St. 
Anthony. 

Charles M. Smith, assistant manager, 
Royal Exchange, was a New York law- 
yer before going into insurance. 

A. W. Spaulding, secretary, Hartford 
Accident & Indemnity, was in early 
stages of his career with the American 
Writing Paper Co., of Holyoke, Mass. 

Samuel E. Thompson, vice-president, 
General Reinsurance Corporation, was a 
member of the Maryland bar. 

* * * 


Insurance 
a bank 


Atlanta 

The Atlanta Constitution has been and 
continues to be a great newspaper which 
has done invaluable, persistent work in 
building up that city which first at- 
tracted world wide attention when it 
was burned by General Sherman in his 
march through Georgia in 1864. The 
Constitution is 75 years old and its anni- 
versary was commemorated a few days 
ago by the issuance of an edition of 
many pages in which the progress of 
the city is narrated since Sherman left 
it in ashes. 

The Constitution summarizes present- 





Blank & Stoller 


JAMES G. BLAINE 


day Atlanta with a long listing of such 
facts as these: 





It is the commercial, industrial and 
financial dynamo of the South. 
Its transportation facilities are sup- 


plied by 15 main lines of eight railroad 
systems radiating in all directions. 

It is the third largest telegraph center 
in the world. 

It has the 28th largest population 
among cities of the United States; 
stands 13th in bank clearings and 18th 
in postal receipts. 

Most of the Federal Departments and 
agencies are represented there. 

Its 902 factories turn out 1,500 dif- 
ferent commodities. 

And, of course, for years it has been 
an insurance center of first importance. 

The Constitution was founded by Evan 
Howell, and it is still owned by the 
Howell family, present editor being 
Clark Howell. 

* * * 

British Companies Have Invested 

£200,000,000 in War Loans 


At the annual general meeting of the 
British Insurance Association Chairman 
H. S. Milligan (general manager, North 
British & Mercantile) said that the 
member companies of the association 
had invested more than £100,000,000 in 
war loans during the past year, and 
more than £200,000,000 had been invested 
by them since the beginning of the war. 

There was considerable discussion of 
post war insurance problems heard at 
the association’s meeting. One point 
made by Chairman Milligan was the 
setting-up of a committee to examine 
post-war problems as affecting insur- 
ance, and to consider in what direction, 
and how, the companies could make their 


best contribution to reconstruction of 
the general economic situation of the 
nation. 


General opinion was that companies 
throughout the world will place more 
emphasis than ever- before on profits 
made from their underwriting. 

* * 


Chemical Extinguishers and 
Incendiary Bombs 


A letter written to Editor & Publisher 
in which the subject of incendiary bombs 
is discussed and a_ statement made 
that “Chemical extinguishers form dan- 
gerous gases if used on chemical bombs,” 
has created quite a stir among chemical 
extinguisher people. 

Writing to that paper, Clinton B. Rol- 
lins, Newark, agent of Fyr-Fyter Prod- 
ucts, Says: 

“Chemical fire extinguishers, approved 
by Underwriters Laboratories and other 
qualified impartial authorities, are avail- 
able in eight general types, each of which 
is made in a variety of sub-types and in 
several sizes. All except two types are 


(Continued on Page 29) 











Houston to Join 
Fire Association 


ASSUMES NEW POST OCT. 15 

Will Supervise Eastern Department; 
Now Serving As Assistant U. 
Manager of Northern Assur. 


the Fire 
that Wil 
assistant 
Northern 
Oc 


president of 
ANNoUnees 


Otho KE, Lane, 
\ssociation Group, 
liam M. Houston, at present 
United States maanger of the 


\ssurance, will become associated 


Inc. 


Conway Studios, 


WILLJAM M. HOUSTON 


Fire 
capacity 
at the 

will 


ober 15 with the 
in-an 


\ssociation Group 
entailing un 
head office at 
supervise the 


executive 
derwriting duties 
Philadelphia He 
eastern department. 
\fter his graduation 
sity of Colorado in 1927 Mr. Houston 
career as clerk in 
the Niagara Fire in 
1929 he had his first 
assistant special 
Virginia, Mary- 


from the Uni 
Vet 
began his 
the head 
New York 
field assignment as 
went in Virginia, West 
land and the District of Columbia. He 
later served the America Fore Group 
as special agent in Florida until he was 
called to the Southeastern department at 
\tlanta as manager of the automobile, 
inland marine and general cover depart- 
ments 

In 1935 Mr. 
ern and London 
York as executive 


nmsurance 
office ot 
and in 


Houston joined the North- 
& Scottish in New 
special agent from 
position he was advanced to as- 
ary, later to secretary and 
U nited States manager. 


which 
sistant 
assistant 


secret 


Philadelphia Premiums Up 


Fire insurance premiums written in 
Philadelphia during the first half of this 
year by stock and mutual insurers 


$4,942,933, compared with 
corresponding period 
24%. Com- 


amounted to 
$3,993,411 for the 

f 1941, a in increase of nearly 
the largest increases in 





panies reporting 

iollars included the following: Insurance 
Co. of North Deer yg Franklin Fire, 
National Liberty, Pennsylvania Fire, 
lire Association of Philadelphia, Home 


Ne W Yorl KK 


DUNHAM DIES AT BOSTON 

Frank E. Dunham, Boston general 
agent of the National Union Fire In- 
surance Co., died at Boston September 
9 after a long illness. He was 75 years 
old and had been with the National 
Union for more than forty years. 
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Questions of liability by the War 
Damage Corporation for damage sus- 
tained during a blackout were answered 


Bennett Again Hits 


last week by M. W. Knarr, assistant 
1 secretary of the WDC, in a letter to 
At Branch Offices lames S. Bannon, local agent at Fleet 
wood, N. Y.. Mr, Bannon wrote as fol- 

TALKS ON NEW CONSTITUTION § j,we to the WDC 
— “Referring to the standard Govern 
ae ape eee! ~— bey ag — ment war damage contract under insur- 
. P econ A os Sy — ing lines 4-7, which reads as follows, 
ee ay ee i ‘Against direct physical loss of or 


7 Bead to the property deseribed in the 
attached application which may result 
from enemy attack een any action 


Solution of the 
tion branch office 


long-standing produc 
problem was mention- 


ed as one of the possible results of ap- ; 
Sasa Zon at Ge? Be i tsution by: te No taken by the Military, Naval, or Air 
WOVE Ol % » ons oO V e Nae : nt * < one men 
P iat a lattice ek Viaeudiiiainn” dail Forces of the United Sistas in resisting 
One ssociatlo oO Surance Ave S : 
later this: month. whee Geert © * ; enemy attac k’ and under lines 64 to 71 
ate S oO ne enere ( se 

: “etined é Mishka: (perils not covered) the policy specifically 
Walter H. Bennett spoke before the Di | : 

7 : ¢ re excludes (A) Blackout (Directly or in- 
forty-fifth annual meeting of the Michi : 
gan Association at Mackinac Island last directly). ar : : 
<. nt “HH : . ttl ‘ r “It is my belief and interpretation 
Saturday. e is convinces i nder ae oe : eae LIAR 
; ees that it is the intent of the policy to cover 

the proposed new constitution the des if and when a blackout occurs prior to 
. : . ° . ° ‘ é i “ N 
tiny of the National Association ts tied 
into the united efforts of every. state 
association, “moving forward with one are loyal to the objects and purposes 
purpose and one determination to make — of the association and the agency sys 
of our associations truly great and ef- tem, It submits that in this system 
fective organizations in the interest of {there should) be included none other 
their members, in the interest of the {han those competent and qualified; 
business as a whole, and above every- — those who are producing insurance pre- 


thing else, in the interest of the insuring miums and servicing insurance contracts 


public.” solely on a commission basis on their 
While Mr. sJennett did not mention own account, as independent contractors, 
branch offices directly in the copy of It further submits as a necessary corol 
his speech released to the press there lary, that these can only include those 
was little question but that he referred who maintain their own offices, separate 
to that subject when he said: and apart from any production office 
Backs Independent Producers maintained by an insurance company.” 

The New York City Association and 

“The administration desires to bring the New York State Association are 


about in this country a determination 
upon the part of the entire membership 
of the association to support those in- 
surance companies, and only those, which 


particularly desirous of reaching some 
satisfactory solution of the branch office 
problem. Production branch offices have 
operated for years in New York City 





Help Insure the War Effort 


Every Insurance man can play a vital part in the war 
effort, for insurance protects and guards the tools of war 
production, That’s the story behind the Alliance Seasonal 
Sales Plan for September and October. It’s a campaign 
planned to simplify and to speed-up your sales of Manu- 
facturer’s Insurance. 

Every Alliance Agent will receive a Selling Kit show- 
ing every short-cut to greater business in the profitable 
Industrial Field. 
device designed to interpret insurance needs quickly and 


Included is a compact Fact-Spotter, a 


accurately, point out existing gaps and simplify the task 
of selling to busy executives. This plan means business, 
and is yours for the asking. Write to Alliance and ask for 


the facts. 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 
1600 Arch Street Philadelphia 


Service Offices located in principal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 
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WDC Says Blackout Exclusion Does 
Not Apply During Attack by Enemy 


and/or during an ‘attack,’ including any 
action taken by the Military, Naval as 
Air Forces of the United States in re- 
sisting enemy attac k, or any alarm 
which would cause. said blackout, and 
not just merely a_ temporary blackout 
such as we are now having as a pre- 
cautionary measure, 


Definition of “Blackout” 

“The term ‘blackout’ might be defined 
to read: 

“Unless a raid or an attack or an 
attempt thereat is in’ progress during 
a blackout and then to cover only for 
the actual damage caused by said raid 
or attack during stated blackout.” 

Mr. Knarr replied that “exclusion of 
liability for damage caused by blackout 
is not intended to exclude liability for 
damage caused by enemy attack during 


blackout. Your understanding of the 
content and legal effect of the clause 
re ferred to is, therefore, in our Opinion 
correct.” 
and their number is increasing gradu- 
ally. While the National Association 


has long condemned inequalities i In pro- 
duction costs little definite in the way 
of putting the two types of offices on 


production cost parity has been accom- | 


plished. 

Citing other objectives which he be- 
lieves will be achieved more rapidly 
under the proposed new National Asso- 
ciation constitution than under the pres- 
ent one Mr. Bennett said: 

“The National Association was found- 
ed on one age-old principle that will 
never become obsolescent: to support 
right principles and oppose bad _ prae- 
tices. Today we are attempting to de- 
scribe more particularly that one vital 
principle, by setting it forth in detail in 
a new constitution to be offered to the 
membership at the next annual conven- 
tion. Therein it is explained that the 
National Association’s objective, in the 
over-all insurance picture, should be to 
encourage and promote 
and cooperation amongst — insurance 
agents and between them and insurance 
companies and their i as 


(Continued on Page 21) 


Kingsley Was Director of 


Several Insurance Groups 


William M. Kingsley, 
of the United States Trust Co. of New 
York, who died September 7 at Sky Top, 
Pa., was director of a number of insur- 
ance company groups. He had been a 
director and member of the finance com- 
mittee of the fourteen companies in the 
Royal-Liverpool Groups since 1933, and 
chairman of the finance committee since 
1934. The finance committee adopted 


an appropriate resolution following his f 


death, 

Mr. 
Commercial Union Group for longer 
period. He had served as a director 0! 
the Columbia Casualty Co. since 1924; 
as a member of the American board of 
the Ocean Accident & Guarantee since 
1925: 
Fire since 1929; a member of the Amer 
ican board of the Commercial 
Assurance since 1929, and as a member 
of the joint finance committee of the 
Commercial Union-Ocean group_ sinct 
1932. He is also listed as a member 0! 
the American boards of the Palatine 
and of the Union Assurance. 





Guinness of New Jersey 


Candidate for Congress 


Don Guinness, fire underwriter resid: 
ing at Hopewell, N. J., is a candidate for 
Congress in Democ ratic primary on Sep: 
tember 15. He is 37 years old and has 
lived in Hopewell most of his life. He 
has traveled extensively in Europe ane 
in Central and South America. 


understanding | 


board chairman | 


Kingsley was connected with the 


a director of the Commercial Union | 
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Dan C. Boney of North Carolina Dead 


Insurance Commissioner One of the Most Popular State 
Officials; Stood Well, Too, With Succeeding 


Governors and Electorate 


Commis- 


Dan C. Boney, Insurance 
and 


“oner of North Carolina since 1927 
former president ot the National Asso- 
ciation of Insurance Commissioners, died 
He Raleigh after a short illness, Sep- 
tember hi He was 46. : 3 f 

During his tenure of office, Commis- 
coner Boney received every honor that 
such an office holds: from the people of 
his own state who elected him to office 
for term after term, from the super- 
vising officials who advanced him to 
the highest office in that organization 
and from the insurance business itself 
which expressed its esteem for him in 
a testimonial dinner after his election as 
president of the Commissioners asso- 
ciation which assembled more than 350 
insurance men to pay him honor. 

Had Friendly Personality 

Mr. Boney’s friendly personality, gifts 
asa story-teller and loyalty to his friends 
attracted lasting friendships. Immedi- 
ately upon news of his death, three ot 
iis closest personal friends in New York, 
Achby E. Hill, vice-president, Home In- 
surance Co.; John R. Dumont, manager, 
Interstate Underwriters Board, and Or- 
ville Davies, vice-president, General Ex- 
change Insurance Corp., left for Raleigh 

Col. Joseph Button of Virginia, former 
Insurance Commissioner and first man- 
ager of the Stock Company Association, 
now retired, came down from his Vir- 
ginia farm and officials of many fire and 
life companies in the state attended the 
funeral. Services were held at Christ 
Church, Raleigh, on Tuesday afternoon, 
September 8. 

Two Dan C. Jr. and 
Johnson Boney, survive. Mrs. Boney, 
the former Charlotte Elizabeth Johnson 
of Raleigh, died some years ago. Mr. 
Boney is also survived by his mother, 
two brothers and two sisters. 

Daniel Clinton Boney was 
Elkin, N. C. December 6, 1895. He was 
educated at the University of North 
Carolina at Chapel Hill. During the first 
World War he served overseas with the 
113th Field Artillery when he lost an arm 
and suffered other wounds in action. 
After the war, he returned to North 
Carolina and practiced law in Goldsboro 
until 1925 when he was appointed Deputy 
Insurance Commissioner. In 1927, when 
Stacey W. Wade resigned as Insurance 
Commissioner to become Secretary of 
State, Governor McLean appointed Mr. 
Boney to the commissionership to fill the 
interim term. In North Carolina the 
Insurance Commissioner is elected by 
the people. Mr. Boney’s first election 
was in 1928 and every four years since 
that time, the people of North Carolina 
have consistently reelected him, usually 
without opposition. 

Was Elected Chairman 

He became chairman of the executive 
committee of the National Association 
(then called Convention) of Insurance 
Commissioners in 1930 and 1931; second 
vice-president in 1932; first vice-presi- 
dent in 1933, and president in 1934. 

It was in June of 1935 that the testi- 
monial dinner was given to him at 
Raleigh. At that dinner, Paul L. Haid, 
whose death preceded that of Mr. Boney 
by so short a time, spoke for the fire 
surance business and paid him the high 


Arthur 


Sons, 


born in 


Jon ° c . ‘ 
compliment of saying that “the ideal 


commissioner is a man of the integrity, 
intelligence and common sense of Dan 
soney,” : 

_ The scope of Dan Boney’s influence 
in all branches of the insurance business 


1s well illustrated in that testimonial 
dinner, It was arranged by the North 
Carolina Association of Insurance 
Agents. The late Col. Walker Taylor 


of Wilmington was toastmaster and Mc- 
Alister Carson of Charlotte was master 





BONEY 


DAN C. 


of ceremonies. Representatives of major 
organizations who went to Raleigh to 
attend it, in addition to Mr. Haid, were 
the following: for the casualty  busi- 
ness, the late F. Robertson Jones, Asso- 
ciation of Casualty & Surety Executives ; 
for the surety companies, E. M. Allen, 
executive vice-president, National Surety 
Corp.; for the life insurance companies, 
Julian Price, Greensboro, N. C., president, 
Jefferson Standard Life; for the Na- 
tional Association of Insurance Agents, 
the late Edwin J. Cole, Fall River, Mass., 
then its president; for the Insurance 
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Col. 


Frank N. 
South-Eastern Under 
Association, the late William F 
Dunbar, then its manager. 


Commissioners, Julian, 
\labama; for the 


writers 


Commissioners at Dinner 

In addition to Col. Julian, five other 
commissioners attended this dinner; 
Conn W. Moose, Nebraska; Kay Reed, 
Kentucky; Sam B. King, South Carolina; 
(George A. Bowles, Virginia, and Deputy 
Harlan Justice, West Virginia. Col. 
Wade, Mr. Boney’s predecessor, also was 
present. 

A sidelight on the affection and esteem 
in which Mr. Boney was held in his own 
state appeared in a special article in 
The Eastern Underwriter of Decentber 
14, 1934, written by W. T. Bost, Raleigh 
newspaperman, who said in part: 

“He never asked the Governor of 
North Carolina to make him Insurance 
Commissioner nor did he ever solicit 
anybody’s vote. Yet it is doubtful if 
anybody connected with the state gov- 
ernment is half so well insured against 
opposition. At the time Mr. Boney was 
appointed by Governor McLean to suc- 
ceed Stacey W. Wade the newspapers 
proclaimed Boney’s selection the best 
one that Governor McLean made during 
his administration. It was universally 
popular and the young Commissioner 
instantly dropped into a position as a 
state fixture. 

Era of Good Feeling 

“His appointment November 15, 1927, 
began an era of good feeling in North 
Carolina toward insurance companies 
which accumulated an odium of many 
years growing out of a belief that rates 
were unconsciously high. To all and 
sundry of these accusers Mr. Boney has 
issued an invitation to bring all that 
they have into the investigation of those 
rates. 

“Substantial reduction in those tariffs 
has been from time to time announced, 
but the Commissioner does not hurry 
to pander to any prejudice. And when 
he has proclaimed the rates he generally 
his mighty little aftermath. He has 
been a perpetual mystery to associate 
politicians who run constantly and pray 
perpetually for deliverance from political 
enemies.” 


Insurance Men Pay Tribute to Boney 


News of the death of Dan C. Boney, 
Insurance Commissioner of North Caro- 
lina, this week brought many expressions 
of regret from insurance men, including 
department officials and executives of 
companies and insurance organizations. 
Following are some of their tributes as 
expressed to The Eastern Underwriter. 

Louis H. Pink 

Louis H. Pink, New York State Su- 
perintendent of Insurance: “Dan Boney 
was outstanding for his host of friends. 
He was a wise and able administrator 
and was strong in human qualities which 
attached to him not only the electorate 
of his state but everyone with whom he 
came in contact. The average life of an 
Insurance Commissioner is a short one 
—not more than two or three years. 
Dan Boney gave fifteen years of unin- 
terrupted service and so outranks all of 
the Commissioners with the exception of 
Chris Gough (New Jersey). This long 
period of continuous service indicates 
the regard in which he was held. He 
made a great contribution to orderly and 
progressive state supervision. His death 
leaves a trail of sadness not only in 
North Carolina but throughout this 
country and Canada.” 

Ashby E. Hill 

Ashby E. Hill, vice-president, Home 
Insurance Co.: “The passing of Honor- 
able Dan C. Boney is a grievous loss to 
a host of friends and to a business that 
held him in such high esteem. His pre- 
eminent position amongst the insurance 
commissioners of this country was be- 
cause of his knowledge, his courage and 
unquestioned fairness in reaching all 
decisions. The state of North Carolina 
has lost an executive of distinction and 


a son greatly loved beyond its own 
borders.” 
C. W. Fairchild 

C. W. Fairchild, general manager, As- 
sociation of Casualty & Surety Execu- 
tives: 

“T feel a sense of personal as well as 
professional loss in the death of Dan 
Boney. I knew him for many years. 
His friendship I sincerely enjoyed; his 
ability I thoroughly respected; his in- 
tegrity I never questioned. He will be 
missed not only in North Carolina, but 
throughout the insurance business of the 
United States.” 

John R. Dumont 


John R. Dumont, manager, Interstate 
Underwriters Board: “Dan C. Boney was 
one whom God let live after the last 
World War to give us the inspiration 
and courage to carry on and no matter 
how hard the struggle in this war we 
must keep faith with Dan and others 


.to eventual liberty.” 


J. H. Doyle 

J. H. Doyle, general counsel, National 
Board of Fire Underwriters: “The death 
of Mr. Boney came as a great shock to 
me as I know it must have to citizens 
of North Carolina and his large number 
of friends throughout the country. It 
had been my privilege for a number of 
years to have had association and dis- 
cussions with him in respect to the fire 
insurance business, and I was at all 
times impressed by his conviction to act 
fairly not only to the policyholders who 
elected him, but to the insurance compa- 
nies transacting business in his state. 
He was well qualified for the office, and 
the business of insurance has lost a 
capable and honorable counsel.” 
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ADJUST HURRICANE LOSSES 
Estimate Texas August Blow Produced 
28,000 Claims Totaling $3,000,000 
Losses 
The Southwestern department of the 
Fire Companies’ Adjustment Bureau es- 
timates that as a result of the hurricane 
which swept southwestern Texas August 
30, total claims will reach 28,000, repre- 
senting $3,000,000 in losses. The storm 
extended from Freeport south to Corpus 
Christi and northwest to San Antonio 
The area covered was 150 by 175 miles. 
The San Antonio area sustained the 
greatest amount of damage. In that 
section, 15,000 claims produced $1,125,000 
in losses. A number of airplane, special 
hazard, mercantile and manufacturing 
risks in and near San Antonio produced 
losses aggregating from $10,000 to $75,- 

000. 

According to Assistant General Man- 
ager J. F. Miazza, losses assigned to 
the bureau are well in hand. Adjusters 
are working out of three branch offices, 
eliminating unnecessary travel, and ad- 
justers from Southeastern and Eastern 
departments are assisting. 

The San Antonio office is in charge 
of Branch Manager Walter T. Gallaway 
and Mr. Miazza, while the Corpus Christi 
office is being handled by Branch Man- 
ager R. N. Tweedy and J. M. Faulkner 


WSA Withdraws Low 
Rates on Some Imports 


The War Shipping Administration last 
week withdrew low war risk insurance 
rates on about fifteen items of imports 
and restored the higher rates prevailing 
in July. Marine underwriters had com- 
plained that these very low rates did not 
measure hazards and actually were sub- 
sidies to protect the price structure of 
imports. 

Commodities affected by the 
nouncement include newsprint, 





an- 
nickel 


and alloys, manganese ore, industrial 
chemicals, chrome ore or _ chromite, 
dressed and undressed furs, soap and 
toilet preparations, art work and an- 


tiques, wood pulp, private importations 
of meat and meat products, unmanu- 
factured cotton, wheat, gem diamonds, 
jewelry and metal articles, and flaxseed. 

The WSA has also withdrawn special 
provisions for the blanket war risk in- 
surance of petroleum cargoes in bulk. 
The former provisions allowed shippers 
and consignees blanket weekly declara- 
tions under which a deposit fund in an 


amount to cover all outstanding pre- 
miums could be established. These are 
now withdrawn in view of recent ar- 


rangements whereby assureds may take 
out open policies with their marine un- 
derwriters who are fiduciary agents of 
the WSA. 





General Brokers’ Annual 
Dinner Slated for Oct. 28 


The seventeenth annual dinner of the 
General Brokers’ Association of Metro- 
politan District, Inc., will be held Wed- 
nesday evening, October 28, in the grand 
ball room of the Hotel Astor, New York 


City. President George F. Sullivan has 
announced the appointment of Nathan 
Greenbaum as chairman of the dinner 


committee. Also Leonard Jacobs, vice- 
chairman; Alexander A. Wagman, vice- 
chairman and secretary; Abraham Pru- 
soff, treasurer. 

Serving on the other committees are 
invitation committee, Leonard Jacobs, 
chairman, Frederick J. Ettlinger, Harry 
K. Weiss; reception committee, Robert 
M. Ferguson, chairman, Stanley J. Corsa, 
vice-chairman, Peter E. Kramer, John F 
Nubel, Harry K. Weiss; seating « 
mittee, S. Nicoll Schwartz, chairman, 
Alexander A. Wagman, Paui 
music committee, Paul Simon, chairman, 
Samuel Oberman, Joseph Wank; door 
committee, John F. Nubel, chairman, An- 
drew H. Boardman, Louis Excher; pub- 
licity committee, E. Weston Roberts 
chairman, Harry K. Weiss, Paul Simon; 
boosters committee, Alexander A. Wag- 
man; ladies’ committee, Helen Brook, 
Margaret E. Kane, Gertrude 
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—_ lames Gives List 
Of C.P.C.U. Readings 


IN THE NATURE OF SUGGESTION 


American Institute for Property and 


Liability Underwriters Fosters 
Study by Groups 
Dr. Harry J. Loman, dean of the 
\merican Institute for Property and 


Liability Underwriters, Inc., announces 


the list of suggested readings for those 
who wish to prepare for the Chartered 
Property, Casualty Underwriters exam- 
inations to be given June 9, 10 and 11, 
1943, 
Dean 
method of preparation for the examina- 


Loman emphasizes that the 


tions is not prescribed by the institute 


and does not require the use of any 
particular textbooks in preference to 
others. The list he announces should 


be regarded strictly in the nature of a 
suggestion which will enable the candi- 
date to judge the scope of the subject 
matter to be covered in the C.P.C.U. 
examinations. 

Institute officials encourage candidates 
to prepare for the examinations through 
organized classes or study groups and 
indicate the following limitations of the 
suggested reading list: (1) It is not al- 
ways up-to-date. (2) There is a scarcity 
of adequate reading matter for some 
of the topics in the curriculum. (3) The 
institute’s examinations will test not only 
the candidate’s mastery of the subject 
matter but also his ability to apply it 
intelligently. (4) A reading list is a poor 
substitute for supervised study and in- 
struction, 

Principles and Practices 

Parts I and II on insurance principles 
and practices have been combined be- 
cause most of the textual material as 
well as the college and university courses 
do not now separate the subject matter 
of the two sections as provided in the 
institute curriculum. Therefore, until 
rearranged courses and readings are 
more generally available, the institute 
advises a candidate to prepare for the 
examinations on the two parts together. 
Following is the list of suggested reading 
material : 

PARTS I AND II 

Mowbray, Albert H., “Insurance,” 
Hill Book Co., New York City. 

Huebner, S. S., “Property Insurance,” 3rd 
D. Appleton-Century Co., New York 


McGraw- 


lition, 
City. 

Kulp, C. Arthur, “Casualty Insurance,” The 
Ronald Press Co., New York City. 


Michelbacher, G. F “Casualty Insurance 


Principles,” McGraw-Hill. 


Crist, G. W., Jr., “Corporate Suretyship,” 
McGraw-Hill, 
Appleman, Earl, “Inland Marine Insurance,” 
McGraw-Hill. 
American Mutual Alliance Institute of Fire 


Insurance (pamphlets), Chicago, Riegel, Robert, 
“Measurement of Fire Hazard’; O’Connor, 


Coverage”; 


James ©., “Tornado and Extended 
5 T Attached to 


O'Connor, James C., “The Form 
the Policy.” 

Dominge, Charles C., and Lincoln, Walter ©., 
“Building Construction as Applied to Fire In- 
surance,” The Spectator, Philadelphia, 


National Board of Fire Underwriters (pam 
phlets), New York City: “Building Codes’; 
“Salvage”; “Suggestions for Arson Investi 


gators.” 


Heinrich, H. W., “Industrial Accident Pre 
vention,” McGraw-Hill, 
Stoeckel, Robbins B.; May, Mark <A., and 


Kirby, Richard S., “Sense and safety on the 
Road,” D. Appleton-Century Co., New York 
City. 

Morrow, Ralph E., “Insurance Surveys,” The 
Rough Notes Co., Indianapolis. 

Strong, Edward K., Fe... “Psychological As- 
pects of Business,”’ McGraw-Hill, 

Illustrative Contracts: New 
Fire Policy, Extended Coverage Endorsement, 
Accident Policy (Commercial), Accident and 
Health Policy (Comercial), Employers’ Liability 
and Workmen’s Compensation Policy and = En- 
dorsements, Automobile Policy (combined cov 
erage), Marine Policies (American hull and 
open cargo), Inland Marine Policy (Personal 
Effects Floater). 

PART III 

1. Economics: 
K. W. H., “Economic 
Life,” McGraw-Hill 

2. Government: Young, James T., “The 
American Government and Its Work,” 
Macmillan Co., New York City. 
3. Social Legislation: Kulp, C. 
ualty Insurance,” Ronald Press; 
titled ‘Handbook for Federal 
Survivorship Insurance,” 1941. 
Board, Washington, D. C. 

4. English: Woods, George B., “A Guide to 
Good English,” The Odyssey Press, New York 
City, 


York Standard 


GENERAL 


Patterson, S. 


EDUCATION 
H., and Scholz, 
Problems of Modern 


New 
The 


Arthur, “Cas- 
Pamphlet en- 
Old Age and 
Social Security 


PART IV—LAW 

Conyngton, Thomas, and Bergh, Louis O., 
“Business Law,’ Ronald Press. 

Vance, William R., “Handbook of the Law 
of Insurance,’ West Publishing Co., St. Paul, 
Minn, 

Kulp, C. Arthur, “Casualty Insurance,’ Ron- 
ald Press. 

PART V—ACCOUNTING AND FINANCE 


McKinsey, James O., and Noble, Howard S., 
“Accounting Principles,”’ South-Western Pub 
lishing Co., Cincinnati. 

Owens, David F., “Controlling Your 
Finances,’’ McGraw-Hill. 

Lincoln, Edmond _ E., 
Finance,” McGraw-Hill. 

Cole, B. D., “Insurance 
ment,” Rough Notes. 


Personal 


“Applied Business 


Agency Manage- 

In order to understand and follow cur- 
rent developments in business a candi- 
date should read regularly one or more 
high grade periodicals presenting and 
interpreting business and financial news, 
as well as one or more high grade insur- 
ance journals, the institute says. 

The reading list given above should 
be regarded as a minimum coverage of 
the subject matter of the examination, 
Dean Loman, and in some cases 
understanding of the various 
f more 


says 
a better 
topics may be obtained from a 
detailed treatment or from a different 
method of presentation. For this reason 
a supplementary reference list will be 
prepared. 





NEW HAMPSHIRE DIVIDEND 

Directors of the New Hampshire Fire 
have declared the regular dividend of 
40 cents a share, payable October 1 to 
stockholders of record September 12. 


PROTECTION OF SUBROGATION 


Court Holds Insurer Entitled to Injunc- 
tion to Prevent Defendant Re- 
moving Property from State 
If contracting corporations had caused 
and were causing damage to property 
owners who held insurance policies is- 
sued by various companies, these com- 
panies would be entitled to be subro- 
gated to the rights of the policyholders 


for the actual damages sustained and 
paid by the insurance companies  in- 
volved. The companies were held en- 


titled to an injunction in a suit in equity 
against the contractors to restrain the 
contractors from removing their property 
from the jurisdiction of the court. 

If an injunction had not been granted, 
the court said, it would have been pos- 
sible for the contractors to have re- 
moved all their assets from the jurisdic- 
tion of courts in the state and there 
would have been nothing left from which 
plaintiff insurance companies could have 
been reimbursed, through subrogation, 
for the amounts of damages suffered by 
the various property owners and policy- 
holders and paid by the insurance com- 
panies in settlement of claims and pos- 
sible judgments of the policyholders. 

The appellate court could not say that 
the insurance companies under the facts 
alleged, would have had a complete and 
adequate remedy at law, since under the 
allegations, no property would be left 
in the state belonging to the contractors. 
Dissolution of the injunction was there- 
fore denied. L. G. Everest, Inc. v. Wood, 
Arkansas Supreme Court, 161 S. W. 
2d 18. 


War Damage on Real Estate 
Optional, Montana Dept. Says 


Purchase of war damage insurance for 
real estate is optional, and not required 
by law, said J. D. Kelley, deputy Mon- 
tana Insurance Commissioner. “The 
choice is strictly up to the purchaser and 
any agent who tries to shove the extra 
coverage down a buyer’s throat is noth- 
ing less than un-American” according to 


Mr. Kelley. 


NAME WADSWORTH IN OREGON 

L. Wadsworth of Becke & Wadsworth, 
Salem, was elected president of the 
Oregon Association of Insurance Agents 
at the close of its annual meeting in 
Portland, August 28. Fred Reed, Harvey 
Wells Go., Portland, is chairman of the 
executive committee; George Haerle, 
Sexton & Co., Portland, is national coun- 
cillor and E. M. Stadel was reelected 
executive secretary. 

MONTANA AGENT PASSES 

M. R. Smith, 52, twice mayor of Mis- 
soula, Mont., and for many years a local 
agent there, died recently from a heart 
ailment. 
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Two Observe Anniversaries 


With North America Cos, 


Home office congratulations were sent 
last week to two representatives of In- 
surance Company of North America 
companies who celebrated long-service 
anniversaries. William L. Treadway, 
manager of North America’s service of- 
fice at Atlanta, Ga., observed his twenty- 
fifth anniversary with the company. He 
joined the company’s Southern depart- 
ment in 1917. In 1932 he became fire 
manager and subsequently general man- 
ager at Atlanta. 

James E. Chittenden of Louisville, 
state agent for western Kentucky, cele- 
brated his thirtieth year with the North 
America. He started as a special agent 
in its Southern department in 1912 and 
is now attached to the Cincinnati service 
office. 


MONTANA AGENTS TO MEET 

The Montana Association of Insur- 
ance Agents will hold its 1942 annual 
meeting at the Northern Hotel, Billings, 
September 14-15. In charge of the con- 
vention are President Fritz Norby, He- 
lena; Vice-President Matt Kelly, Ana- 
conda; Peter Yegan, Jr., Billings; E. L. 
Heidel, Bozeman; Arnold Ruppert, Liv- 
ingston; Charles R. Lowery, Great Falls, 
and J. O. Morgan, Glasgow. 





NEW DIRECTORS IN PORTLAND 

New members of the board of trustees 
of the Portland (Ore.) Association of 
Insurance Agents are C. C. Coffee, Port- 
land Insurance Co. (reelected); George 
Merriam, Cosgrove & Co.; Fred C. Jew- 
ett, Jewett & Dorman; H. C. Pownall; 
C. A. Wagner, C. A. Wagner & Co., and 
G. A. DeGroff, A W. Whitner Co. 








RENT INSURANCE: Loss 








of rents on business or liv- 
ing quarters due to fire or 
extended coverage perils 
would be more serious than 
ever under present conditions. Scarcity of mate- 
rials and labor would greatly lengthen the period 
during which the landlord suffers loss of income, 
perhaps more than one year. Are your assured 
properly protected? It is your responsibility to ex- 
plain the advantages of this all-important coverage! 





a 





RENTAL VALUE _INSUR- 





ANCE: Homeowners face ad- 


ing living costs. Should fire destroy or damage 
their property, rent of temporary quarters and 
other fixed expenses might be a serious problem. 
Guard your assured against this unnecessary risk. 
Their need for Rental Value Insurance is 


greater than ever! 


ditional financial burdens in 


greatly increased taxes and ris- 


AL Sp 
e 9a 


» 
bY Standard " 
ON protection 3 


6 
“Any 1ns¥™ 























onl 
abl 
mo; 
C 
all 
see! 
dw 
pro 
me 
mat 
onl: 
OW! 
ren 
this 
gro 
Pp 
is ( 
ture 
plac 
to | 
erty 
Stor 
J 
bee 
reg: 
of 
Ass 


11, 194) 





LPP 


a % 
00, 


aries 


‘a Cos, 
vere sent 
Ss of In- 
America 
2-Service 
readway, 
rvice of- 
twenty- 
ny. He 
depart- 
ame fire 
ral man- 


ouisville, 
<y, cele- 
e North 
al agent 
912 and 
| service 


EET 


Insur- 








— 


NOTH Gr 


| 


annual § 
Billings, 


he con- 
by, He- 
yy Ana- 
el i 8 
rt, Liv- 
it Falls, 


LAND 


rustees 
tion of 
, Port- 
George 
>. Jew- 
ywnall; 
o., and 
0. 


on 


ii 




















September 11, 1942 














= THE EASTERY 
UNDERWRITER 








—— 


Page 19 








— = 














Underwriting, Commission and Loss 


Details of Canadian War Coverage 


Following issuance by the government 
of the premium rates which will be 
charged in Canada for war risk insur- 
ance, with premiums ranging from fif- 
teen to twenty-five cents per $100, there 
have been issued a number of new 
factors which will be involved in the 
Dominion-wide scheme. 

It is definitely stressed that Canada 
does not have to be bombed before 
Canadians can cash in on their policies. 
As an example it is stated that should 
any damage be done to property in re- 
pelling what turns out to be a false air 
raid alarm all damage done by Canadian 
equipment (or Allied equipment) in such 
defense measures will be paid for out 
of the insurance fund. As an example, 
if an explosion of ammunitions should 
occur, damaging surrounding proper- 
ties, such damage will be covered under 
the new policies. 

These war risk insurance policies be- 
came available to Canadians on the 
open market September 7, and are 
handled by the agents and companies 
just like any other form of insurance. 

Commissions 

Commission to agents will be at the 
rate of 5%, with a minimum of seventy- 
five cents and a maximum of $500 in 
respect to any one policy in any one 


vear. The same fees will obtain with 
regard to renewals. Remuneration to 
the companies will be a 214% of the 


premium, and a minimum of fifty cents 
and a maximum of $250 on each policy. 

According to a government statement 
it is anticipated that any person whose 
claim does not exceed $400 will be paid 
as soon as possible after the damage 
has occurred. The government has made 
arrangements for claims to be assessed 
without delay by well-qualified claims 
adjusters. Claims exceeding $400 each 
will be payable according to regula- 
tions not yet set forth. In general, war 
requirements will take priority over civ- 
ilian needs and it may be necessary for 
some claims to remain unpaid until after 
the war. 

In the event of any damage occurring, 

no adjuster can be appointed by any 
agent or insurance company. The ap- 
pointment of adjusters is entirely in 
the hands of a special claims commit- 
tee. 
_ The term of the war risk policy will be 
ior twelve months, at ‘a minimum pre- 
mium of $5, beginning at noon of the 
commencement date. The commence- 
ment date will be the second day after 
the date on which the insurance com- 
pany received the application. 

_ Tax Deduction of Premiums 
_If the property insured is required 
for the purposes of the trade of the 
insured, the premium is deductible as a 
business expense in the calculation of 
income tax and excess profits tax, but 
only to the extent that the taxes pay- 
able by the insured are reduced by not 
more than 40% of the premium. 

One fact that is being stressed above 

all else at the moment is that there 
seems to be a misconception that every 
dwelling in Canada is afforded the free 
Protection up to $3,000 by the govern- 
ment. Such is not the case, one spokes- 
man states. Free insurance is provided 
only to the dwelling occupied by the 
owner. It is not available to houses 
rented out or leased. Such coverages in 
this case must be bought from the 
ground up. 
_ Property insurable under the scheme 
is defined as buildings, machinery, fix- 
tures or other structures erected or 
placed upon, in, over, under or affixed 
to land, and all movable corporeal prop- 
erty in Canada. It includes chattels, 
Stock-in-trade, foundations, etc. 

J. H. Riddel, of the Eagle Star has 
been named chairman of the Ontario 
regional committee under the Dominion 
ot Canada war risk insurance scheme. 
Associated with him on the committee 


will be the following insurance men: 
R. H. Leckey, Kenneth Thom, W. P. 
Fess, C. M. Vanstone, J. P. M. Costigan, 
V W. Gerish, A. J. Mylrea and Sam 
McAdam, all of Toronto; F. W. Snider 
of Kitchener, J. D. Kirby, president of 
the Ontario Fire and Casualty Insur- 
ance Agents’ Association, Ottawa; and 
J. McClary Moore, of London. 


Business to be Handled in Insur- 
ance Offices 

While war risk insurance became 
available in the Dominion September 7, 
the effective date is on and after Sep- 
tember 15, according to a current an- 
nouncement. There is no plan underway 
whereby the government is to create a 
new department with separate offices in 
Ottawa to handle war risk insurance. 
Business will be transacted in insurance 
company offices and, at the outside, only 
six or eight additional government em- 
ploves will be needed to handle the ad- 
ditional work involved. 

Recently it was decided that certain 
regard- 


limitations should be enforced 
ing war risk insurance on inland waters. 
As a result it has been decided that 


where war risk insurance may be ob- 
tainable on cargoes moving from Port 
Arthur to Quebec City no war risk in- 
surance will be available on cargoes 
from Port Arthur to Halifax. This de- 
cision is reported to be the result of 
recent submarine sinkings in the St. 
Lawrence gulf region. A boundary line 
was drawn from Port Arthur to the 
island of Orleans, and cargoes for ports 
below that straight line cannot secure 
war risk insurance. Halifax, hence, is 
out of bounds under the new arrange- 
ment. 

Soldiers on service, whose service ac- 


tivities take them away from their 
homes, come within the scope of the 
$3,000 free government insurance on 


dwellings. The ruling is that an owner 
of a dwelling, living in that dwelling, is 
automatically provided with $3,000 free 
insurance on his dwelling. - However, 
such free insurance is not provided if 


he does not live in his own dwelling. It 
was considered unfair, in view of the 
fact that soldiers are called upon to 
leave home, to let that ruling work as a 
hardship against them, hence it has been 
decided to consider a soldier, owning a 
home and away from it because of serv- 
ice, as a resident of his home for free 
insurance purposes. 
Explanation of Free Insurance 

In view of the fact there seems to 
be some misconception regarding the 
$3,000 free insurance provided by the 
government it is pointed out that where 
an owner’s equity in his home is less 
than $3,000 his free insurance only cov- 
ers the value of his equity. The mort- 
gagee cannot collect free insurance at 
all. This factor, when explained to the 
public by the agents, is expected to be 
an important selling point in war risk 
insurance. As an example, a man with 
a $4,000 home in which he has an equity 
of $1,000 is assured $1,000 free war risk 
insurance. Further protection, either by 
the owner or mortgagee, must be pur- 
chased. 

It is not considered likely that the 
government will countenance what might 
be considered unfairness on the part of 
large business establishments in the 
matter of war risk insurance. To clarify 
this, an example such as the following 
is cited: assume a plant in Halifax is 
valued at $1,000,000 and one in Van- 
couver is also valued at $1,000,000, both 
plants being owned by one company. 
Assume, too, that this company has a 
$2,000,000 plant in Ontario or Manitoba. 
The government will not permit issu- 
ance of war risk insurance on the 
vulnerable coast plants only, with none 
on the plant in central Canada. In such 
cases, war risk insurance will have to 
be purchased up to a total of 90% of 
all plants. 

Payment of Claims 

In the matter of payment of claims 
on articles and other personal property 
the government announces that no pay- 
ment to any one person in respect of 
(a) any one article shall exceed $100; 
(b) works of art, gold and silverware, 
jewelry, precious and _ semi-precious 
stones, furs, objects of historical and 
scientific interests and curiosities, stamp 
collections, small-scale models, books and 
printed publications and manuscripts 
shall exceed $250. 

Interest on the unpaid portion of any 


N. Y. REINSURANCE RULING 


Insurer Allowed Credit for Reinsurance 
with Unlicensed Carriers Under 
Some Conditions 
Insurance Superintendent Louis H. 
Pink of New York has issued a regula- 
tion governing credit for reinsurance 
from unlicensed insurers. The regula- 

tion follows: 

“1. A ceding insurer may be allowed 
credit, as an asset or as a deduction 
from and unearned premium re- 
serves, for reinsurance recoverable from 
an insurer not licensed in the state but 
which presents and maintains satisfac- 
tory evidence that it meets the standards 
of solvency required of licensed insur- 
ers of like character and otherwise com- 
plies substantially with requirements im- 
posed on such insurers. 

“2. This regulation shall not in any- 
wise relieve any ceding insurer from any 
requirement or obligation provided by 
or pursuant to law. 

“3. This regulation is made pursuant 
to Sections 21 and 70 of the Insurance 
Law and shall take effect immediately.” 


loss 





ENTERS U. S. ARMED FORCES 

Percy J. Harley, examiner for the 
Board of Fire Underwriters of the Pa- 
cific in Montana for the past fourteen 
years, has entered the United States 
armed forces. 





insurance monies payable to the insured 
under any contract of insurance or of 
any compensation payable to any person 
under the act, shall be payable at the 
rate of 214% per annum from the time 
of the occurrence of the damage with 
respect to which such monies are pay- 
able until payment has been made in 
full. 

With regard to any applications for 
large policies it is announced that the 
Minister of Finance may refer to his 
advisory committee any application to 
enter into a contract of insurance under 
which the maximum amount of indem- 
nity which may be payable exceeds 
$250,000 or any lesser sum; and the 
advisory committee may make recom- 
mendations concerning the amount of 
insurance it considers should be accepted 
and the terms and conditions upon which 
such contract of insurance should be 
entered into. 








Departments— 
CHICAGO 
PITTSBURGH 
SAN FRANCISCO 
KANSAS CITY 
INDIANAPOLIS 
PHILADELPHIA 
MONTREAL 
TORONTO 

















Losses paid exceed 


American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Knickerbocker Insurance Company of New York 
Organized 1913 


Merchants and Manufacturers Insurance Company 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


Two Hundred and Fifty Million Dollars 
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New Jersey Agents’ Ass’n Officers 
Review Activities of Current Year 


When the New Jersey 
Insurance Agents meets next 
at the Hotel Stacy-Trent in 
consideration will be given to 
ports of officers and committee 
men, published in the current issue 
The New Jersey Agent, the association’s 
house organ. In the report of the admin- 
istration President Alfred Christie and 
Executive Committee Chairman William 
I). O’Gorman said that the state asso- 
ciation this year sponsored no new legis- 
lation but did strenuously oppose the 
passage of Senate Bill No. 154 which 
would allow mutual companies to write 


Trenton 
the re- 

chair- 
of 


burglary and fidelity insurance and 
surety bonds. Members of the associa- 
tion are urged to write their assembly- 
men now, opposing the bill, as it may 


be reported out of committee for a vote 
on September 28. 
Review of Fire Policy 
“In May we received a letter from 
Commissioner E, E. Agger concerning 
the new fire policy that had been adopted 


in New York State, to be used there on 
and after July 1, 1942. He requested that 
we look into the matter of a revised 


fire policy for New Jersey and report our 
findings to him. President Christie ap- 
pointed Past President Chas. E. Meek 
Frank Heller and Past President 
Harvey B. Nelson, Sr., as a committee 
to study the New York State fire policy 
and to submit to our executive com- 
mittee suggested revisions to the present 
New Jersey Standard Fire Policy. We 
believe that this committee has the most 
important assignment of any committee 
that has been appointed by the New 
Jersey Association in recent years. 
“Because of the gasoline and tire ra- 
tioning, the production forums will not 
be held next year. Since these forums 
were well conducted and were of con- 
siderable value to our members and their 
employes, it is important that they be 
continued after the war. In the interim, 
it is proposed by the educational com- 
mittee, and adopted by the executive 
committee, that the National Associa- 
tion’s plan of group or discussion forums 
be followed. 
Producer’s Qualification Law Sought 
President Christie’s conferences 
with officials of the N. Y. State Asso- 
ciation, they strongly recommended the 
passage of an agents’ and brokers’ quali- 
fication law in New Jersey, similar to 
N. Y. State, thereby helping to eliminate 
the indiscriminate appointment of new 
agents in New Jersey. We strongly 
urge the incoming officers to act on this 
recommendation. The membership stands 
at 904, the highest in in history of the 
association. This net gain of thirty is 
vidence of the fine viel during the year 
by the membership committee. 
job done by New Jersey agents 
in June and July in writing war dam- 
age insurance was tremendous. Our 
state, located on the Eastern seaboard, 
and having many defense industries, was 
a heavy buyer of this coverage, and 
many agencies were forced to hire extra 
personnel and work late hours, to render 
} for their Government and 


this service 
its people. The agents performed gen- 


“In 


Association of 
Thursday 


and capably, and earned wide- 
commendation. 
“The most regrettable 
the year was the notice we received 
from William F. O’Brien about June 
15, that he would not be able to accept 
another nomination and election as sec- 
retary-treasurer of the association, be- 
cause of pressure of other business. He 
has been our secretary-treasurer for five 
years and those of us who worked with 
him know and appreciate the time and 
attention that he has given the asso- 
ciation matters. We'll all miss Bill as 
our secretary-treasurer. We are happy 
to say that he will continue as editor 
and in charge of The New Jersey Agent, 
which he founded eight years ago, and 
has successfully continued since.” 
Educational Program 
Past-President H. Donald Holmes, 
chairman of the educational committee, 
reviewed the results of the fiscal year 
just closed in his report. He said in 
part: 
“The 
New Jersey 


erously 
spread 
happening ot 


of The 
after taking a 
poll of the twenty-one counties in the 
state, recommended to the executive 
committee that the production forums 
of the association and University of 
Newark be discontinued for the dura- 
tion of the war. Several sections de- 
sired that these classes be carried on 
again, but the larger boards, from which 
the major portion of financial and regis- 
tration support is derived, were unani- 
mous that they be terminated for the 
present. The major factors in this de- 
cision were shortages of time, man- 
power, gasoline and tires. 

“However, the educational committee 
stated that it did not like to see interest 
in agents’ education wane, and it recom- 
mended that counties or sections con- 
sider the establishment of discussion 
forums as outlined by the National As- 
sociation of Insurance Agents. The 
executive committee concurred in the 
findings, and voted unanimously to hold 
further production forums activity in 
abeyance until the association could 
again come back in the future and com- 
plete the cycle in the various centers. 

“The 1941-42 production forums were 
conducted in twelve centers, the topics 
being fire, casualty, and inland marine 
coverages, and the total enrollment was 
427 as follows: Asbury Park, fifty-four; 


educational committee 


Association, 


PHOENIX OF LONDON 
lL. &L. &G 


AMERICAN 
FIDELITY - PHENIX 


COMPLETE 
FACILITIES 


HARTFORD 
NORTH AMERICA - U. Ss 


ein Coins ili 
And Agents’ Ass’n to Meet 


The Queens County Brokers and 
Agents Association announces a lunch- 
eon meeting on Wednesday, September 


16 at the Queensboro Chamber of Com- 
merce Restaurant in Long Island City. 
The guest speaker will be James R. 
Garrett, New York State chairman of 
the Insurance Economics Society of 
America, who will speak on the move- 
ment to oppose the contemplated inclu- 
sion of compulsory health insurance un- 
der the Social Security Act. Plans for 
Fire Prevention Week will also be dis- 


cussed. 
The meeting will vote on the election 
of Harry Evers, John Lehr and Ken 


Thompson as members of the board of 
governors. Also the meeting will vote 


on the following amendments to the 
constitution : 
Article V, Section 2 to read, “No agent 


who accepts broker business shall be en- 
titled to hold office except as a mem- 
ber of the board of governors, as pro- 
vided in Section 3 hereof,’ 

Article V, Section 3 to read, “The 
board of Governors shall consist of 
seven members of this association who 
shall be members in good standing; no 
more than three of whom may be agents 
who accept broker business, who shall 
serve in the following manner :—three 
members shall be elected for a term of 
one year each, two members for a term 
of two years each and two members for 
a term of three years each. At the ex- 
piration of the terms of the Governors 
as herein provided, their successors shall 
be elected for a term of three years.” 


ESSEX CO. AGENTS TO MEET 


The annual meeting of the Essex 
County Association of Insurance Agents 
will be held on Monday evening, Sep- 


tember 14, at the Newark Athletic Club, 
Newark, N. J. A dinner will precede the 
election of officers. Arthur L. Zimmer- 
man is president of the association. 


Atlantic City, twenty-seven; Haddon- 
field, twenty-three; Jersey City, forty- 
six; Morristown, twenty-one; Newark, 
sixty; Paterson, twenty-eight; Perth 
Amboy, twenty-nine; Somerville, thirty ; 
Teaneck, twenty-five; Trenton, twenty- 
nine; Westfield, fifty-five. The instruc- 
tors were: North Jersey, William T. 
Ashby, general agent, Century Indem- 
nity, casualty; Wilbur E. Mallalieu, Jr., 
assistant director of education, Royal- 
Liverpool Groups, fire; and South Jersey, 
Patrick Fitzpatrick, inland marine man- 
ager, Home Fleet at Philadelphia, inland 
marine. The 1941-42 registrations were 
exactly 100 less than the first year of 
the production forums, 1940-41, this de- 
crease being ascribed to the change in 
the times generally. 

“It is the thought of the educational 
committee to assist the membership in 
setting up the National’s plan of group 


or discussion forums in every possible 
way, and to that end, it has arranged 
for Educational Director George W. 


Scott, of the National Association of In- 
surance Agents, to appear on the state 
association’s annual meeting program at 
Trenton September 17, at which time 
Mr. Scott will explain the procedure and 
the material used, and will answer ques- 
tions on the project.” 


FIREMAN'’S FUND 
FIRE FRANKLIN 


NATIONAL 


EXPERIENCE 


Service Since 1894  covspesation 


O'GORMAN & YOUNG, Inc. 


744 BROAD STREET 


New Tork Seehecues Office 


110 William Street 


W. E. Craig, Mgr. 


HARTFORD ACCIDENT and INDEMNITY CO. 
N. J. Countersigning and General Agency 
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Wee lf 9, 
SOLICITS 
YOUR INQUIRIES 
e 
Fire... Casualty 
Automobile... Burglary 
Inland... Jowelry 


50 East 42° St. 
Murray Hill 
2-6611 





Instruction Record 
Meets with Approval 


PREPARED BY CHICAGO BROKER 








Designed for Use of Producers Going | 


Into Services to Aid Those 
Handling Business 


agents and office personnel 
commending the simple but effective 


Brokers, 
are 


insurance instruction record for use of | 


producers going into the United States 
war service. The originator, John M, 
Warner, a Chicago broker, who experi- 
mented with his idea during the last 
war, has added sound experience as a 
broker to the improved form. Evidence 
of its popularity is found in the many 
letters that are coming to The Insur- 
ance Broker, official publication of the 
Insurance Brokers Association — of 
Illinois, from company executives, super- 
Vising agents and brokers. 

The record is simple to duplicate, is 
not copyrighted and for those who 
haven't facilities for reproducing it, the 
Insurance Brokers Association — of 
Illinois, 175 West Jackson Blvd., Chi- 
cago, has a supply of reprints, punched 
for three-ring binder which they will 
sell exactly at cost, as long as the sup- 
ply lasts. 


Text of Instruction Record 


The full text of the record follows: 

Name of assured. 

Address of assured. 

Business address, position held. 

Most convenient place to 
assured. 

Most opportune time of day to con- 
tact assured, telephone number. 

Second party to contact (if necessary), 
where located, telephone number. 

The best way to reach assured or 
party by automobile. 

The best way to reach assured of 
party by other than automobile. 

It is my custom to renew and forward 
policies to the above assured. 

It is my custom to solicit renewal be- 
fore renewing. 

Policies should be mailed to. 

My opinion of the assured’s financial 
responsibility and credit standing. 

3usiness matters can be discussed, if 
necessary, during my absence with—- 
name, telephone number, location 

It is agreed that new business de- 
veloped in connection with the continua- 
tion of my business will be credited to 
my account. 

Essential points in connection with the 
coverage are as follows. 


contact 





NEW ENGLAND AGENTS MEET 

The New England Advisory Board 
met recently in Boston to discuss the 
proposed constitutional amendments an 
other matters to come before the annual 
convention of the National Association 
of Insurance Agents at Chicago this 
month, Chairman Harold W. Hatch of 
New Britain, Conn., presided and David 
A. North of New Haven, vice-president 
of the National Association, was one 
of the principal speakers at this gather- 
ing of New England agency leaders. 
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AGENTS’ COMMITTEES NAMED 


Bradford Gill Chairman of General Con- 
yention Committee at Chicago; Other 
Chairmen Appointed 

Bradford Gill, president of the Chi- 
cago Insurance Agents Association, has 
been named chairman of the general 
convention committee on arrangements 
for the annual meeting of the National 
Association of Insurance Agents at Chi- 
ng the week of September 20. 
Herring of Chicago, executive 
of the Illinois Association, is 
chairman of registrations and she has 
named Emil L. Lederer, of Stewart, 
Keator, Kessberger & Lederer, as assis- 
tant chairman. Mr. Lederer is a part- 
ner of W. Herbert Stewart past presi- 
dent Illinois association. Se 
Regional vice-presidents of the Illinois 
association are members of the registra- 
tions committee. These include, W. J. 
Laadt, Chicago; Merle A. Read, Joliet; 
James J. Beattie, Rockford; C. M. 
Nicholson, Decatur; W. P. Brown, 
Peoria; Caspar H. Brown, Springfield ; 
I. L. Connors, Wood River, and J. A. 
Dougherty, Cairo. : ; 
Eugene F. Engelhard, executive vice- 
president Illinois association, is hono- 
rarv chairman of local arrangements. 
Mrs. Walter M. Sheldon, wife of the 
vice-president and fire department_man- 
ager of W. A. Alexander & Co., is 
ladies chairman, and Mrs. Hugo Dal- 
mar, head of H. Dalmar & Co. and 
president Insurance Distaff Executives 
Association, is chairman of information. 
The Association Executives Confer- 
ence is the new title of the National 
Group of Secretaries & Managers of 
Local Boards & State Associations 
which was organized at the Kansas 
City annual convention. It was decided 
the title was too long. 


cago duri 
Lillian L. 
secretary 





Rhode Island Restricts 
Writing of War Damage 


The Rhode Island Insurance Co., the 
William Penn Fire and the Louisville 
Fire & Marine have notified their agents 
that they will accept no new war risk 
liability in any of the coastal states or 
the Territory of Alaska. 

In its letter to field representatives, 
the Rhode Island explains that in its 
opinion the U. S. Government’s War 
Damage Corporation offers to the insur- 
ing public adequate facilities in these 
territories at rates which cannot be suc- 
cessfully duplicated by private carriers. 

The Rhode Island also informs the 
agents that estimates are that over 80% 
of the Rhode Island’s total war risk 
liability will expire by December 15 of 
this year and that in the coastal states 
the only lines that will be renewed are 
those which are a portion of a nation- 
wide schedule with predominate values 
in the zone between the Alleghenies and 
the Rocky Mountains, 


N. Y. Dept. Book Lists 


Brokers Licensed in °42 


The New York Insurance Department 
has just issued a 475-page book contain- 
ing a list of the names and addresses of 
all persons, partnerships, associations 
and corporations licensed as insurance 
brokers in New York State from Jan- 
wary 1 to May 15 of this year. 








War Damage 


(Continued from Page 1) 


surance rates include 10 cents a $100 
on homes; 10 to 15 cents on churches 
and other educational or religious in- 
stitutions; 15 to 20 cents on apartments, 
lotels, office buildings and warehouses; 
I8 to 27 cents on factories, piers, wharves 
and bridges; 10 to 30 cents on streetcar 
and railroad properties; 30 cents on 
vallities ; 25 cents on pleasure boats; 
“) to 27 cents on commercial boats and 
/) cents on furs, jewelry and art objects 
sured specifically. 


Bennett Talk 


(Continued from Page 16) 


well as between them and brokers and 
their organizations. 


Seeks Better Public Relations 


“We desire to commit the National 
Association to a policy of opposing un- 
fair competition in the business. We af- 
firm that the business needs a_ better 
educated personnel. The National Asso- 
ciation wants to encourage and promote 
good public relations, and it is submitted 
that today these are only a combination 
of words, with this great field unex- 
plored and undeveloped. The association 
should also be committed to promoting 
and supporting individual initiative and 
free enterprise as embraced in the capi- 
tal structure of business. 

“Having declared these positions, it is 
proposed that there be brought into 
existence a representative form of gov- 
ernment in the National Association by 
means of a new constitution, where each 
state association shall have equal and 
exact representation and shall at the 
same time be charged with equal and 
exact responsibility in carrying forth the 
objects and purposes of the only or- 
ganization in the United States that can 
preserve this present agency system un- 
impaired. This representation and this 
responsibility is a factor of such great 
importance in all association work, both 
state and national, that it spells the 
difference between success and failure. 


Integrity of Whole Business Must Be 
Preserved 

“As I view the national insurance pic- 
ture today, our job is to prepare now 
for the future of the agents in the busi- 
ness. Prepare by having a_ well-knit 
organization to meet the problems as 
they arise. An organization which must 
recognize that the integrity of the whole 
business must be preserved. Not the 
agents alone, nor the companies alone, 
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@ When a local agent starts 
to operate on some new, un- 
usual, and basic plan that lifts 
his business above the diffi- 
culties that surround it, that’s 
when success starts. Such a 
plan is described in our free 
book “PLANNED Procress.” 
Send for it, without obligation. 
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but the whole structure of property and 
casualty insurance. 

“Democratic processes and representa- 
tive authority and responsibility must 
be the motivating force to establish sol- 
idarity and initiate a drive for a victory 
march into the unknown future. De- 
termining to avoid the tragedy that has 
already happened in world affairs of ‘too 
little, too late,’ there has been provided 
a plan of approach I believe to be not 
only in the interest of the entire mem- 
bership of the National Association, but 
the business as well—companies, agents, 
brokers, boards, bureaus and associa- 
tions—all of them. This new constitu- 
tion embodies the best thought of. all 
those who participated in its framing. 

“It approaches the problem of a more 
representative National Association in a 
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GOODWILL GIVES YOU PRIORITIES 


when buyers of insurance seek prompt and 
efficient handling of their insurance require- 


ments. 


Build greater goodwill 
vantage of 


by taking complete ad- 


SPRINGFIELD GROUP SERVICE 
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THE SPRINGFIELD GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY ee 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. ° 
SPRINGFIELD, MASS. 

. DETROIT, MICH. 
SPRINGFIELD, MASS 


OF FIRE INSURANCE COMPANIES 
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UNDERWRITERS 


90 John St., New York 
BEekman 3-1170 


FIRE, CASUALTY 
and SURETY 


Arthur Von Thaden 
President 


Lester A. Menegay 
Vice-President 





EXCESS COVERS 











realistic and modern manner. It brings 
into existence a body of directors which 
seems fully to meet representative gov- 
ernment and the more democratic pro- 
cesses which so many of our members 
have advocated over the years. It es- 
tablishes a system of checks and bal- 
ances, which is always advantageous in 
representative affairs. It recognizes the 
right of every state association unit to 
have a voice in shaping the policies of 
the association. It carries a strong ap- 
peal to the membership to believe that 
the destiny of the National Association, 
as a stabilizing influence in the insur- 
ance business, is tied into the united 
effort of every constituent state asso- 
ciation, moving forward with one pur- 
pose and one determination to make of 
our associations truly great and effective 
organizations in the interest of their 
members, in the interest of the business 
as a whole, and above everything else, 
in the interest of the insuring public. 
Because of these attributes, permeating 
a living document, designed for a more 
abundant association life, its adoption 
is recommended without any mental res- 
ervation whatever. 

Leadership in State Associations 

“But let it be made unmistakably clear 
that the adoption of a new constitution 
will not of itself produce results that 
are so necessary for the National Asso- 
ciation to attain. There is instantly 
cast upon every state association a great 
responsibility, which demands leadership 
of uncommon parts, in order that the 
objective may be attained. We have no 
doubt that this leadership is at hand 
or can easily be obtained the moment it 
is discovered that a new responsibility 
has been transferred to the state asso- 
ciation units, which they will be just as 
anxious to discharges as they have every 
other major responsibility laid at their 
doors. An aroused consciousness of the 
necessity of a united forward movement, 
is all that is necessary to bring into full 
fruition a National Association that can 
go places it has never been before and 
do things it has never done before 

“So the next annual convention of the 
National Association will prove a testing 
ground to determine if such objects, so 
administered, and such an organization, 
so reformed, shall be endowed with the 
necessary vital support of a united, 
ordinated and integrated membership, 
for the purpose of preserving the in- 
tegritv and livelihood of that member 


ship, whose sole protection is itself 


co- 


MAINE AGENTS MEET OCT. 21 


The Maine Association of Insurance 
Agents will hold its annual meeting 
Wednesday, October 21, at Augus 


President John Whitcomb of Bar Har- 
bor will preside. 
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Agency Contracts of 
C. U. A. Are Opposed 


NON-TARIFF COS. HOSTILE 


They Fight Signing of Agreements With 
C. U. A. Instead of With Indi- 
vidual Companies 
Strenuous opnosition has been made 
by the non-tariff insurance companies in 
Canada to the agency contracts which 
have been sent out by tariff companies 
through the Canadian Underwriters As- 
sociation. In fact, through their me- 
dium, the Independent Fire Insurance 
Conference, a special cir- 
sent all agents advising 
their lawyers before 

contracts. 


new C. U. A. 


Companies’ 
cular has been 
them to contact 
signing the agency 

According to the 
tracts agents outside of Toronto and 
Montreal have been divided into three 
classifications, and their premium com- 
missions will depend upon the category 
in which they are placed. Main oppo- 
sition put forth is that never before 
have agents been asked to sign an agree- 
ment with the C. U. A. All previous con- 
tracts have been with the companies. 
Too, strenuous objection is expected as 
a result of the suggestion that agency 
books, under the contract, shall be audit- 
ed by the C. U. A. periodically. 

“We feel that the independent compa- 
nies have in the past supplied a real 
need to agents and to the public,” says 
a circular of the I. F. I. C. C, “and 
that for efficient service the agents 
through whom the public are reached 
should be unhampered and unrestricted 
in the facilities they are able to offer. 
Any proposal designed under penalty to 
induce agents to relinquish their free- 
dom of action is one that should be most 
carefully considered. Be sure you un- 
derstand what you are doing and if you 
deem it necessary consult your lawyer. 

Provisions of New Contracts : 

The new agency contracts of the CU; 
\ are designed to give a degree o 
separation in the fire insurance field in 
Ontario and Quebec, and thev have been 
mailed to everv agent outside the tariff 
districts of Toronto and Montreal. 
When these are signed, the agents will 
then be categorized as “A”, “B” or os ye 
according to the amount of fire business 
he places with the tariff companies. — 

For the agent placed in “A” classifi- 
cation, fire commission rates will be 20- 
)-25% instead of the current 15-20-25%, 
with a substantial increase in the classes 
of risk taking a 25% commission. The 
remainder of the terms of a class 3 
agency are outlined in the non-tariffs 
protest. The “B” agent will receive cur- 
rent commission rates on his tar‘ ff fire 


con- 


business for the next two years 1 he 
nlaces 35% of it with tariff companies. 
After that it has to be raised to 50%. 


Those agents in “C” who are not writing 
enough tariff fire premiums to put them 
in the higher backets, will receive cur- 
rent commission rates until July 31 next, 
by which time thev must raise their pro- 
portion of tariff business to class “B” 
ievel or surrender tariff association rat- 


materials. However, it is pointed 


ing 
out that an agencv which remains in 
class “C” after the first year is not to be 


prohibited from writing tariff insurance. 
Association rating material is barred but 
tariff information can be received from 
any tariff company represented by him. 
Anv new agency that is formed automat- 
ically goes into “C” rating, and is given 
a vear to move up into “A” or “B”. 
Class “A” agents will receive not more 
than 25% on buildings and contents of 
dwellings and outbuildings, not including 
farm property, and a number of other 
classes such as hospitals, mental and 
otherwise, religious and charitable insti- 
tutions, schools and other educational 
institutions, provided in each case that 
sprinklered risks are not included. Farm 
property provides 15% commission un- 
less insured under a rebuilding clause, 
the commission rate is 
for all risks not spe- 


in which case 
20%, the scale 
cifically named. 

Agents put in “B” or “C” 
the present commission 


categories 


retain scale, 
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Assured Held to Have Complied 
Sufficiently with Record Warranty 


The fa‘lure of a fire insured to comply 
substantially with the material require- 
ments in the record warranty clause of a 
fire insurance contract ordinarily defeats 
recovery under the policy. The purpose 
of the requirement is to afford a basis 
for the ascertainment of the extent of a 
claimed loss in order to prevent. the 
perpetration of a fraud by the insured 
as to the quantity and quality of the 
goods destroyed, 

When it is shown that the insured has 
kept such a record in the regular course 
of his business as will enable a person 
of ordinary intelligence to ascertain from 
the same with reasonable certainty the 
amount and value of the goods destroy- 
ed, it would seem, the Texas Court of 
Appeals says, that the purpose of such 
requirement has been accomplished so 
as to establish substantial compliance 
within the meaning of the contract and 
of the law applicable thereto. 

In an action by a rancher and trader 
on a fire policy covering wool, issued 
June 1, before a fire on June 27, the wool 


insured’s market beginning 
and the wool not being 
graded in the area, the insured’s fail- 
ure to take a complete itemized in- 
ventory showing the exact quality and 
kind of wool insured did not, it was 
held, constitute a breach of the policy 
requirement that the insured at the be- 
ginning of each season should take in- 
ventory showing the exact quantity and 
kind of wool on hand and if the same 
had been graded, priced, bought, or sold, 
as would preserve an exact record of 
such grade or price. 

The evidence was held to sustain the 
jury’s finding establishing insured’s sub- 
stantial compliance with the require- 
ments of the record warranty clause that 
the insured should have records showing 
the exact quantity of wool deposited on 
the premises or removed therefrom and 
that on the loss of the property insured 
would deliver the records to the insur- 
ance company for examination. National 
lire of Hartford v. Green, 162 S. W. 
2d 1006. 


season of 


about April 1 





1942 HAIL EXPERIENCE 
Minnesota Experience Profitable But 
Losses in Dakotas Are Expected 
to Reach 50% 

When hail insurance expired Septem- 
ber 1 on small grains, the situation in 
the Northwest may be summarized as 
follows: 

Minnesota—Companies 


have had a 


profitable season with heavy writings 
and a loss ratio estimated at between 
30 and 35%. Minnesota experienced 


sevéral severe hail losses early in the 
season but recently losses have been 
light. Hail underwriters warn, however, 
that anything may happen before corn 
insurance expires September 15. Past 
vears have recorded some extremely bad 
losses in September. 

North Dakota—In spite of the heaviest 
premium volume in several years, com- 
panies will do well to break even in 
North Dakota. Losses have been terrific 
and the loss ratio will exceed 50%, may 
reach 60%. However, farmers have been 
the heaviest losers in North Dakota, in 
the opinion of Walter J. Cassidy of the 
Home Fleet who has just returned from 
a tour of that state. He said the state 
is harvesting the biggest grain crop 
in years, with prices high, but the crop 
was vastly under-insured and the severe 
hail losses cut sharply into the potential 
profits of the farmers. 

South Dakota—Losses have been heavy 
and companies will not come out any too 
well in that state. Being a big corn 
state, South Dakota’s experience will not 
be complete until September 15. 

It is estimated that the premium vol- 
ume in these three states, written by 
stock companies, will approximate $2,- 
000,000, with a possible $500,000 addi- 
tional written by mutuals. 


A. P. Lovett Dies at 79 


A. P. Lovett, who had been connected 
with the Fire Association of Philadel- 
phia for nearly fiftv years, died last 
week in Albany, N. Y. He would have 
been 80 years old in November. Mr. 
Lovett had been state agent for eastern 
New York for many years and had re- 
tired from insurance about eight years 
ago. He was one.of the best known 
New York fieldmen when he was active 
and had a host of friends among com- 
pany men and local agents. 





which is 25% on non-farm dwellings and 
contents; 15% on farm property unless 
a rebuilding clause raises it to 20%; 20% 
on risks in the three-year tariff except 
mental hospitals and penal institutions 
and other well-built risks except manu- 
facturing and sprinklered risks; and 
15% on all other classifications. 


JONES ON FIRE HAZARDS 





Illinois Insurance Department Head 
Says Every Fire “Is An Act of 
Sabotage Today” 

The country is at war with a number 
of relentless enemies and one of the 
deadliest is fire, declared Paul F. Jones, 
Director of Insurance of Illinois, in an 
interview in his Chicago office last week. 
He stated, that “it is the duty of each 
and every one of us to get behind the 
drive to stamp out this enemy and to 
remember that ‘Every Fire Is An Act of 
Sabotage Today.’ 

“While many of our cities and coun- 
ties are equipped with much expensive 
fire-fighting equipment and well-trained 
firemen, fire losses continue to mount. 
They were higher during the first six 
months this year than during the same 
period last year. 

“It is fast becoming impossible to re- 
pair or reconstruct the buildings dam- 
aged or consumed because the needs of 
our war efforts have first call on building 
materials today. Big fires are not con- 
fined to any particular section of the 
country—scattering from the Atlantic to 
the Pacific Coasts and from border to 
border. That indicates that people in 
most parts of the country are equally 
careless and thoughtless in dealing with 
fire; a carelessly tossed cigarette stub, 
a smouldering match, an oil-soaked rag, 
poorly-kept electrical equipment, care- 
lessness with hot ashes—all of these 
more common causes of fires can result 
in airplanes and tanks and other war 
equipment being left twisted and ruined 
in the path of fire.” 


HAIL COVERAGE INCREASED 

Advices from Saskatchewan are to the 
effect that farmers in the northern part 
of the province are taking out double 
and triple the hail insurance coverage 
of the last year, and “policies are being 
issued from day to day in contrast with 
the old practice of insuring only to about 
the middle of July.” Such is the digest 
of opinion of insurance companies with 
offices in Saskatoon. Farmers who once 
thought a coverage of $3 per acre was 
sufficient have become reneaters in re- 
cent weeks, as ripening bumper crops 
and ominous thunderheads over the hori- 
zon combine to spell big losses if hail 
storms should occur. Coverages of $5 
per acre have become common and there 
has been a sharp increase in issuance 
of $10 an acre policies. 


SZERLIP WITH HOLLANDER 

Herbert Szerlip, who has been doing 
a general insurance business in Newark, 
N. J., under the firm name of Herbert 
Szerlip & Co., has joined the Newark 
agency of Hollander & Co. 


HARTFORD FIRE FIGURES 





Income for Six Months Exceeds $26 
000; Marine Losses Raise 
Disbursements 

The Hartford Fire, in its mid-ye 
statement filed with the Insurance De 
partment of Georgia, shows an income 
of $26,087,356 for the first six months of 
1942, or an average of more than $1,000. 
000 a week. This income exceeded dis- 
bursements by $638,042. 

The admitted assets as of June 3 
1942, were $127,323,370 against $122.67! 
028 for the first half of last year, Hart. 
ford Fire’s surplus and voluntary fe. 


























serves at midyear were off $1,900,009 T 
from a year ago, a small decrease of 1 
2.9%. Increases in unearned prem Wa 
sones tee area en 
reserves because of increased volume of mee 
business necessitated drawing on gyp. - 
pluses, but a serious factor was the sharp yori 
increase in marine loss payments, ed 
On the basis of capital, surplus and the 
special reserve figures Hartford Fire as que 
of June 30, 1942, had value of $64.13 4 add 
— —_ do June 30, 1941. io 
rincipal midyear statement ag 
follow: figures men 
a 1941 1942 tran 
eo ees $ 12,000,000 $ 12,0000 |  &"! 
Tg 0) Cae eR 58,863,190 60,000,000 | and 
Special Reserve.. 8,000,000 4,956,153 ‘ 
Admitted Assets. 122,670,028 127,323.37 lt 
Income (6 Mos.). 23,858,038 — 26,087,356 its ( 
Disbursements ping 
(6 Mos.) ...... 21,726,255 25,448,415 § the 
latir 
a (Ff 
George Davis, Glens Falls, Cla 
. . OTIC 
Made Captain in the Army | \in 
George I. Davis, secretary-treasurer ship 
of the Glens Falls, Glens Falls Indem- Wat 
nity and Commerce Insurance Co,, has pac 
accepted a commission as captain in the term 
Requirements Division, Headquarters, men 
Services of Supply, and reported for tran: 
duty in Washington August 31. The di- ae 
vision which he has joined represents f 
the top echelon of the supply organiza- 
tion of the Army, the function of which ; “Car 
is to determine quantitatively the re- M 
quirements of each branch of the serv- 
ice from the Ordnance to the Quarter f=, 
master Corps. ; C 
In 1928, after graduation from Dart: ola 
mouth College, Mr. Davis became asso- E. 
ciated with the Glens Falls. His first P .pook 
year was one of training in the offices ae 
of the financial counsel of the compa- hi 
nies in Boston. He was brought to mast 
the home office as an assistant to the page 
treasurer and was elected to the post time 
of secretary-treasurer on January Jl, Strec 
1940. $2 a 
The duties of Mr. Davis during his Th 
absence will be carried on by W. M. need 
Bowden, chairman of the investment the f 
committee. ee 
to fa 
i i intric 
WPB Opposing Suits _ nical 
. r nego 
That Hinder War Effort | 3;° 
Fire insurance men scanned with in- tain 
terest last week written reports from able 
Washington to the effect that War Pro- Ch 
duction Board officials are seeking to outli 
have some voice in determining whether loss 3 
some of the anti-trust cases should be ler 
postponed in the interests of the wat p SUrve 
program. At present the Justice De- 1S In 
partment is postponing only in_ cases 'o in 
certified by the War and Navy Depart Chap 
ments. The fire insurance industry '8 tual 
scheduled for investigation before a Fed- F ‘weer 
eral grand jury next month. vere 
Claiming that some of the suits are F ‘Sst 
interfering with war work, WPB offi- Pri 
cials contend that industries engaged 700d 
directly or indirectly with the war effort ol no 
should be exempt from immediate prose- ot de 
cution of anti-trust suits. bes 
sever; 
W. U. A. MEETING PUT OFF 
The governing committee of the West- D 
ern Underwriters Association has post A\ 
poned indefinitely the mid-year meeting Pict 
scheduled to have been held September B by th 
15-16 at the Homestead, Hot Springs, the h 
Va. Many members of the W. U. A §& Seles, 
are engaged in war activities and may — ¢ngin 
not have been able to attend the meeting. § ™ Sor 
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The War Shipping Administration in 
Washington, in General Bulletins 18 and 
19, last week said that marine war risk 
insurance rates appropriate to special 
circumstances” involved and covering 
yovages or exposures not coming within 
the WSA’s published schedules will be 
quoted. The WSA also made public an 
additional regulation on insurance cov- 
ering export cargoes by. which the W SA 
agrees not to end policies because ship- 
ments are taken out of transit by the 
transportation company or other third 
nartv. Complete texts ot Bulletins 18 
and 19 follow: 

General Bulletin 18 

“In accordance with the provisions of 
‘ts General Order No. 6, the War Ship- 
ping Administration today promulgated 
the following additional regulations re- 
lating to insurance: , 

“In accordance with the provisions of 
Clause 9 of Cargo War Risk Insurance 
policies issued by the War Shipping 
Administration with respect to specific 
shipments, it is specially agreed by the 
War Shipping Administration that in- 
surance under such policv shall not be 
terminated by the fact that such ship- 
ments are taken out of transit by the 
transportation company or other third 


NEW MARINE LOSS BOOK 


“Cargo Loss & Damage” by Capt. 
McFarland Handbook for Marine 


Correspondent and Surveyor 
“Cargo Loss & Damage” is the title 
of anew book written by Captain Myron 
E. McFarland and designed as a hand- 
«book for sur- 
veyors, underwriters, shippers and ship- 


marine correspondents, 


masters. 
pages, is published by the Cornell Mari- 


The book contains nearly 150 


time Press, 350 West Twenty-third 
Street, New York City, and sells for 
$2 a copy. 

This volume is intended to meet. the 


needs of underwriters’ representatives in 
the field, particularly those who, through 
lack of opportunity, have not been able 
to familiarize themselves with the many 
intricacies of the business. Legal tech- 
nicalities, which normally complicate 
negotiations arising from the settlement 
ot cargo claims, are explained by Can- 
tain McFarland in an easily understand- 
able manner, 

Chapter I of “Cargo Loss & Damage” 
outlines the various duties of a marine 
loss representative. The following chap- 
ter deals with the surveyor and_ his 
surveys of damaged goods. Chapter III 
is intended to guide the representative 
'o intelligent preparation of his report. 
Chapter IV outlines briefly the contrac- 
tual relations and responsibilities be- 
tween assureds, third parties and under- 
Writers, Chapter V discusses notice of 
‘Oss to underwriters and general average. 
Appendices include the Carriage of 
Goods by Sea Act, Harter Act, copy 
ot notice of damage and claim, certificate 
of damage, report of survey, subroga- 
tion receipt, joan receipt, York-Antwerp 
Rules, general average agreement and 
several sample policy forms. 


DAVIES GOES TO LOS ANGELES 
Picton Davies has been transferred 
by the United Pacific Insurance Co. from 
the home office in Seattle to Los An 
xeles, where he is expanding the safety 
‘ngineering department of the company 
in Southern California. 


New Marine War Risk Rulings of 
The War Shipping Administration 


party, whether or not acting on behalf 
of the assured, by reason of the fact 


that tonnage is not available for the 
transportation of the goods from the 
intended port of shipment. The fore- 


going only applies to shipments made in 
good faith from an interior point in 
the United States, with the intention of 
prompt shipment from United States 
ports, and not in cases where the transit 
is interrupted by the voluntary action 
of the assured. Until withdrawn by 
general bulletin of the War Shipping 
Administration, this agreement shall re- 
main in effect with respect to all ship- 
ments insured as hereinbefore set forth. 
(August 28, 1942.) 
General Bulletin 19 

“Where risks are offered to the War 
Shipping Administration for war risk 
insurance involving voyages or exposures 
not coming within the scope of the pub- 
lished schedule of the War Shipping 
Administration, rates will be named by 
the Administration appropriate to the 
special circumstances involved. The 
records of the Division of Wartime In- 
surance will be maintained on such a 
basis that terms relating to all insur- 
ances so granted will be a matter of pub- 
lic record. (August 31, 1942.)” 


LIMITED PROPERTY FLOATER 


Non-Tariff Companies in Canada Issuing 
Three-Year Policy for $20; 
Loss Limit $2,000 

New regulations with respect to per- 
sonal property floaters come into effect. 
under the aegis of the Canadian Inland 
Underwriters Association, on October 1. 
Under this, full-cover personal property 
floaters will have a minimum of $35 for 
a three-year period. 

Several non-tariff companies in Can- 
ada are bringing out limited form 
‘iunior” personal property floaters with 
a flat premium of $20 for a three-year 
period, with a maximum liability under 
the policy of $2,000. Advice to agents 
is that the junior non-tariff policy is 
to be sold only to occupants of first and 
second class dwellings and apartment 
houses whose household goods and per- 


sonal property are valued at $2,000 or 
less and located in cities and towns 
having full fire and police protection. 


Insurance must equal 80% of the value 
of the property insured. 
The “junior” P.P.F. is to be used for 


FEDERAL’S MID-YEAR REPORT 
Chubb Says Company’s Net Underwrit- 
ing Loss of $2,516,001 Was Due to 
Marine Losses 
The semi-annual statement of the Fed- 
eral Insurance Co. and its wholly owned 
subsidiary, the Vigilant Insurance Co., 
given out by Hendon Chubb, president, 
shows a consolidated net premium in- 
come of $5,636,195, compared with $3,- 
811,280 for the first half of 1941, with a 
net underwriting loss of $2,516,001, 
against net underwriting income of $182,- 

313 last year. 

The net investment income was $301,- 
775 against $276,349. Deficit carried to 
surplus amounted to $2,225,281 and com- 
pares with a deficit of $232,947 for the 
first six months of the previous year. 

Surplus as of June 30, last, totaled 
$9,671,626, compared with $12,814,831 a 
year earlier after net reduction in se- 
curity values and dividends declared. 

Mr. Chubb explained that the under- 
writing loss was due to unprecedented 
losses suffered by all marine insurance 
companies following our entry into the 


war. The greater part of the loss oc- 
curred on liabilities incurred prior to 
May 1. 





Cotton Seed at Gin 
Is Not a Marine Risk 


The Joint Committee on Interpretation 
and Complaint, dealing with powers of 
inland marine underwriting companies, 
holds in bulletin No. 101 the following 
with regard to the writing of cotton seed 
on ginner’s premises: 

“Cotton seed held at ginner’s premises 
may not be covered under marine or 
inland marine form of policy except as 
provided in Section I.C.2 of the defini- 
tion. The premises of cotton ginners are 
not premises of transportation compa- 
nies or freight forwarders within the 
meaning of that section of the defini- 
tion.” 


CANADIAN FIRE LOSSES 

Fire losses in Canada in the week 
ending August 30 were higher at $460,- 
695 compared with $186,070 the previous 
week and $193,825 for the same week of 
last year. Total loss since January 1 
was $12,258,183 compared with $10,627,- 
640 for same period last year. 


those people in the lower income 
brackets who carry fire insurance but 
do not carry burglary protection be- 


cause they cannot afford it. Coverages 
provided under the “junior” P.P.F. are 
as follows: 

Coverage away from residence: $250 
on personal property while in all sit- 
uations; $500 on personal property (limit 
of $50 on money) on account of loss by 
holdup. 

Coverages in the residence: $500 on 
jewelry, watches and furs; 10% of the 
sum insured on guests’ and_ servants’ 
property; $50 on money, notes and 
securities; not exceeding $2,000 on 
household goods and personal effects. 
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With Marine Department 
Of Whitehill Agency, Inc. 





FAULKNER 


ELWOOD P. 


Elwood P. Faulkner, for the last five 
years manager of the marine depart- 
ment of Hoey, Ellison & Frost, Inc., has 
resigned to become associated with the 
Whitehill Agency, Inc., general agency 
underwriters, 10 Gold Street, New York 
City. He is associate manager of the 
marine department. The department for 
some time has been under the manage- 
ment of Thomas F. Diack, Jr. 

Mr. Faulkner has been in 
for nearly twenty years. A native of 
Morristown, N. J., he was graduated 
from the local high school in 1922 and 
entered insurance early the following 
vear, going with his father, Daniel R. 
Faulkner, a veteran New York insur- 
ance broker. Three years later he left 
to enter the life insurance selling field 
and in January, 1927, joined the life in- 
surance department of Hoey & Ellison. 
About a year later he was transferred 
to the fire department and late in 1928 
went into the marine department. He 
served as assistant to Anthony Tyson 
until the latter resigned in 1937. 


insurance 





TWO RECOVERIES BARRED 


Owner of Car Cannot Sue Separately 
to Recover on Damage to Car 
and Personal Injuries 


The Minnesota Supreme Court holds, 
Hayward v. State Farms Mutual Auto- 
Ins. Co. 4 N. W. 2d, 316, 


damage to an ordinary car wrecked in a 


mobile that 
collision is proved by showing the nature 
of the damage done to it without opinion 
evidence as to the value before and after 
the collision. 


Where as the result of the collision 
the owner of the car has only one in- 
divistble cause of action against the 


wrongdoer for injuries to his person and 
damages to his car, the wrongdoer can- 
not be subjected to more than one re- 
covery. Recovery on one part of the 
cause of action bars recovery on the 
remainder. 

Where the insured owner has subro 
gated part of his cause of action to an 
insurance company which paid the col- 
lision insurance on the car, and the in- 
sured then sued the wrongdoer for his 
personal injuries and damage to his car, 
the insured was held to have become a 
trustee of the amount of recovery f 
damage to his car, and having 
taken the management of the entir 
case, was obliged to submit evidence 


under- 


damage to the car. If he wished a sy 

cial finding of such damage. he was re 

quired to ask for it. Otherwise he would 
be considered to have accepted the 
amount of the insurance received by 
him, less the expense of prosecuting that 
phase of the case, as the measure of his 


obligation as trustee. 
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Producers Jolted By Proposed Slash in 
Insurance Advisor’s Fees on War Jobs 


Governmental Agencies Revising Service Agreement Under 
War Project Insurance Rating Plan; Agents, Brokers 
in Mood to Protest “Unfair Features” 


Almost on the eve of the annual con- 
vention in Chicago of the National Asso- 
ciation of Insurance Agents the produc- 
ing forces of this country have been 
news of 
the 
insurance advisor’s service agreement of 


advance 
made in 


given a jolt by the 


significant changes being 
the war projects insurance rating plan 
which, when in final shape, will be used 
by the War Department and six other 
vovernmental agencies. 

The revised agreement was scheduled 
for announcement from Washington 
early this week but this was reportedly 
delaved because of last minute changes 
in the text. This delay may have been 
a “blessing in disguise” for the pro- 
ducers, as they have a little more time 
to protest the reported slash in fees 
contained in the new agreement. It is 
further hoped that effective date of the 
revision can be postponed until after the 
National Association convention. 

Fees Are Cut Nearly 50% 

This week it was reported that formal 
protest may be made by the brokers and 
agents to governmental authorities on 
what they regard as unfair features of 
the revised agreement. Chief among 
them, it is said, are the new fees which 
are estimated to be almost half of those 
originally prevailing. Specifically the 
new fee schedule is based on 50% of the 
standard manual premium instead of on 
90% as was the case in the original 
War Department fixed charge table. 

The original schedule allowed an ad- 
visor’s fee of 744% on the first $10,000 
of premium; 4% on the next $40,000; 
2% on the next $50,000; 1% on the next 
$400,000; “6% on the next $500,000, and 
14% on premium over $1,000,000. 


If the proposed slash in the fees 
becomes effective producers—even the 
most patriotic among them—may feel 


that there is little incentive to partici- 
pate in the war picture. To date they 
have regarded as their duty to adjust 
themselves to the “at cost” basis of op- 
eration of the governmental agencies 
even though it meant a distinct financial 
loss to themselves. But to “grin and 
like it” when a deeper cut is made in 
their basis of compensation is described 
as super-patriotism. So if smouldering 
resentment is discernible at the Chicago 
convention when this subject comes up 
on the floor, the reason for it will not 
be hard to find. 


What Advisor Must Agree To 
The advisor’s agreement, as_ revised, 
also sets forth a seven-point program of 


service which the agent or broker on 
the line must agree to live up to. This 
follows 

1. Upon request he will assist the 
contractor in selection of an insurance 
carrier 


2. Procure insurance binders and pol 
icies and examine to determine that they 
are correctly written and that the re- 
quired coverages are provided. 

3. Upon request, assist the contractor 
in establishing proper procedure and 
for determining payroll classi- 
fication and for other units of exposure 


re ords 











Ins. Advisor’s Fees on 
Base Jobs Discontinued 


Little or no publicity was given to the 
fact that on September 1 the War De- 
partment and other governmental agen- 
cies discontinued payment of insurance 
advisor’s fees on war projects covered 
by insurance outside the continental 
limits of the U.S.A. 








upon which insurance premiums are 
based. 

4. Examine all insurance audit state- 
ments and premium invoices. 

5. Visit the project or location of 
operations at least once each month to 
determine that insurance matters are 
being properly handled. 

6. Render any other assistance of an 
insurance nature which the contractor 
may require. 

7. Submit to the contractor monthly 


(Continued on Page 30) 


STOCKHOLDERS APPROVE 





Maryland Casualty’s New Financing In- 
creasing Capitalization to $12,500,000 
Going Ahead as Planned 

The capital structure of the Maryland 
Casualty was expanded on September 9 
by an addition of $12,500,000 in capital 
and surplus funds, after approval by 
stockholders of the plan announced three 
weeks ago by Stewart McDonald, chair- 
man of the board and president. 

The increased capital funds give the 
Maryland, as of July 31, 1942, total as- 
sets in excess of $57,000,000 and surplus 
to policyholders of approximately $19,- 
400,000. This will be its position after 
giving effect to the new capital and after 
payment of accumulated dividends on 
the previously outstanding class A pre- 
ferred stock. 

The additional funds were made avail- 
able by the RFC and the plan involved 
surrendering to the company of 145,000 
shares of outstanding class A preferred 
stock for cancellation. At the same 
time, RFC made available to the com- 
pany $12,500,000 in cash, and accepted 
in exchange an issue of 270,000 shares of 
new preferred stock. 

The plan originally involved surrend- 
ering. 174,487 shares of preferred stock. 
After announcement of the plan, how- 
ever, the RFC exercised its right to 
convert 29,487 shares of the class A pre- 
ferred into 1,474,350 shares of common 
stock. Upon conversion of these class 
A preferred shares, the Maryland auto- 
matically became relieved of dividend 
accruals amounting to $535,815 on this 
stock. The company also is_ relieved, 
Mr. McDonald said, of an annual future 
dividend burden of $88,461 on the same 
amount of stock. 

The financial structure of the com- 
pany will be greatly improved after the 
approved refinancing thus placing the 
company in a satisfactory position to 
further expand its business and also to 
carry out its plan to enter the fire 
insurance field through acquisition or 
formation of a fire and marine affiliate. 























WHAT IS 









o 


COMPLETE CASUALTY 
FIRE + MARINE 








| Our Improved Family Liability Policy? 


No one wants a house with a leaky roof 
or with cracks where wind and rain can 
enter. Neither should anyone be satisfied 
with the gaps that exist in the Liability 
protection of average family groups! 

The General Accident Family Liability 
policy for family protection, and the Com- 
prehensive policy for business and commer- 
cial enterprises are leaders in their field— 
afford complete protection and close the 






FACILITIES 
mL) «e% 
AVAILABLE ce = AND * 


Corpors* 
HAVE YOU A COPY OF OUR NEW 


Agency Department, General Buildings, Philadelphia, Pa. 
COMPLETE CASUALTY-FIRE-MARINE FACILITIES AVAILABLE 


gaps which often cause ill feel- 
ing on the part of the assured. 

Samples of folders will be fur- 
nished on request. 














“SERVICE THAT EXCELS''? 








ES 
N. Y. Insurance Society 
Announces New Course 


MURRAY GENERAL CHAIRMay | 





Special Courses for Quick Training of 
Replacements for War 
Vacated Positions 





The Insurance Society of New You § 


has announced its 1942-43 program Which 


embodies two new special courses to i 


enable students to equip themselyes 
rapidly to fill vacancies caused by selec. 
tive service draft inductions, a ney 
property and casualty survey course tp 
qualify students to sit for examinations 
for the CPCU (chartered property and 
casualty underwriters) degree of the 
new American Institute of Property & 
Liability Underwriters, and an expanded 
course in insurance law. 


These courses are in addition to the © 


regular courses in all branches of the 
business which the society has conducted 
in the past. 








.~ E 
rhe courses have been prepared under | 


direction of Arthur C. Goerlich, educa. | 
tional director of the society, and the 
general. educational committee of which © 
Earle W. Murray, Appleton & Coy, js 
the new chairman. He succeeds Pay 
J. Kennedy, United States manager of 
the Halifax Fire. Members of. the com- 
mittee are Ralph = H. 
lumbia University; John E. Clark, Fire- 
man’s Fund; Harold A. McKay, Travel. ~ 
ers, and William J. November, Equitable 
Society. 
New Special Committees 

In announcing the new special courses, 
the committee points out: 

“It is the policy of the society to 
study continuously the educational needs 
of the insurance industry and, as far 
as possible, keep pace with these chang- 
ing needs. The war has created a nun- 
ber of conditions which, while tem- 
porary, are important while they last. 
Among these is the increasing drain-off 
of trained insurance personnel to the 
armed services or other war work. 

“It has become imperative that other 
individuals be taught and taught quickly 
to fill the positions left vacant. To aid 
in meeting this situation, the society will 
offer in addition to its regular work cer- 
tain short, intensive courses, the aim of 
which will be to train the pupil to do 
some particular job better, sooner.” 

The special courses cover fire and 
liability and compensation. They are 
supplementary to the regular courses, 
and as explained by Mr. Goerlich, em- 
phasis is placed on vocational training 
rather than long-range education. 

Registration Continuous 

Registration for the special courses 
will be continuous. The first class was 
to begin soon after Labor Day, and a 
new class in each course will be started 
whenever twenty-five students register 
for it. The fire insurance course will 
consist of eight sessions of two-and-a 
half hours each, with sessions held twice 
a week and the course completed in a 
month. The standard fire policy and en- 
dorsements will be studied briefly. This 
course is designed to help the new em- 
ploye or aspirant to become endorse- 
ment or map clerks. 

The special course in liability and com- 
pensation manuals is expected to qualify 
the student to become a rater or policy 
checker. It will also undertake to teach 
the procedure required to prepare ap- 
plicants for policy writing, computation 
of premiums, and in general to rate, 
check and code new business and fe- 
newals. The course starts with the lia- 
bility manual, with eight lessons of one- 
and-a-half hours each, and it is expected 
that the compensation manual section 
can be completed in four additiona 
lessons. 

The course for preparation for the ex 
aminations of the American Institute 0! 
Property & Liability Underwriters is a 
extension of the society’s established 


(Continued on Page 30) 
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DeSilva Book Offers Concrete Plan 
For Research in Highway Accidents 


Harry R. DeSilva, whose new book, 
“Why We Have Automobile Accidents” 
was mentioned briefly in an editorial in 
The Eastern Underwriter of August 21, 
offers in the book a concrete plan for 
highway accident prevention work. Mr. 
DeSilva is research associate, Institute 
of Human Relations of Yale University, 
and the conclusions presented in his 
hook are the result of years of research 
in the highway accident problem. It is 
published by John Wiley & Sons, Inc., 
New York ($4.00). 

Mr. DeSilva’s program contemplates 
the influence of insurance, automobile 
and petroleum interests for the proposed 
creation of a permanent national high- 
way accident prevention research and 
planning agency, supported by public 
junds, to assume leadership in coord®- 
nating Federal and state highway acci- 
dent prevention work. 

“Only through the leadership of some 
firmly established and independent Fed- 
eral organization,” he says, “lies much 
hope of improving the science of acci- 
dent prevention and of gaining the 
necessary public support to apply it suc- 
cessfully in our democratic society. 


Public Responsibility 


Contending that highway accident pre- 
vention is a public responsibility which 
should not have to depend upon private 
enterprise or on privately supported or 
volunteer organizations, Mr. DeSilva de- 
clares that “ultimately highway safety 
should and undoubtedly will be included 
like other types of conservation work as 
a regular function of our Federal, state, 
and municipal governments.” 

Such a Government research and 
planning agency, the author believes, 
should have underlying state units. Fur- 
thermore, he says, Federal and_ state 
governments should contribute on a 
fifty-fifty basis in the establishment and 
operation of the state units, while the 
Government should bear the expenses 
of that part which has to do with the 
Nation as a whole. As to his proposal 
that certain industries should assume 
leadership in this movement which he 
sponsors, Mr. DeSilva says: 

“Automobile manufacturing, petro- 
leum, and insurance interests, in view 
of the loss to their own businesses from 
the killing and disabling of customers 
in accidents, as well as from the reduc- 
tion in thé use of motor vehicles as a 
consequence of increasingly jeopardous 
travel conditions, would profit if acci- 
dents were drastically reduced and driv- 
ing made safer. It would, therefore, be 
to their advantage and to the public in- 
terest if these agencies were to add 
their influence and, at least during the 
formative years, their financial support 
to a scientific fact-finding program so 
essential to solving the highway accident 
problem.” 


Typical of Problems 


As typical of possible research prob- 
lems which might be undertaken by 
the National-state research and plan- 
ning agency, the author suggests: To 
make general surveys of driver safety 
activities and conduct a related informa- 
tion service describing them; to study 
ways and means of improving accident 
records so as to measure safety prog- 
Tess accurately and fairly; to investi- 
gate the causes of accidents and ways 
ot counteracting them; to determine the 
cheapest and most effective ways of re- 
ducing accidents with regard to the par- 
ticular needs of the state and com- 
munity, 

Also, to study how best to train and 
examine drivers; to determine the most 
effective and constructive means of dis- 
ciplining drivers; to work out a system 
of detecting and reexamining violation- 





SILVA 


HARRY R. DE 


and-accident-repeater drivers; to gather 
facts and carry out research on the 
drunken driver problem; to study driver 
fatigue; to develop ways and means of 
solving the pedestrian accident problem; 
to investigate the causes of bicycle acci- 
dents; to test the safety equipment of 
new vehicles; to determine standards for 
vehicle maintenance and the best means 
of enforcing them; to aid in designing 
vehicles for safer operation; to provide 
better material for safety publicity; to 
study how to obtain more complete pub- 
lic support for accident prevention meas- 
ures, and to formulate a simple convinc- 
ing program of action. 
Driver Education 

While devoting separate: chapters of 
his book to possible further improve- 
ment of motor vehicles and highways 
from the safety viewpoint, Mr. DeSilva 
repeatedly emphasizes that progress in 
educating and regulating the driver is 
the major need in promoting accident 
prevention. He stresses, too, that re- 
search on accidents has lagged far be- 
hind engineering research on the motor 
vehicle and the highway. 

“Although more research is to be de- 
sired as a foundation for improving all 
phases of automotive transportation,” he 
writes, “accident prevention has unques- 
tionably received the least attention.” 

Research on accident prevention will 
continue to lag behind engineering re- 
search on the motor vehicle and the 
highway, Mr. DeSilva believes, until 
highway accident prevention activities 
are coordinated and given public sup- 





WILLIAM M. FRANCIS DIES 


Oldest Employe of Hartford Steam 
Boiler Was Manager of Depart- 
ment at Atlanta 


William M. Francis, manager of the 


Atlanta department of the Hartford 
Steam Boiler Inspection & Insurance 
Co. and the company’s oldest active 


employe in term of service, died early 
Wednesday morning, September 2, at 
Atlanta. He had been with the com- 


pany fifty-seven years the first of this 
year. 
Mr. Francis was born in’ Hartford, 


January 11, 1869, and entered the em- 
ploy of the company on January 1, 1885. 
After several years’ experience in the 
inspecting and sales departments he was, 
in 1898, transferred to the Atlanta 
branch office. Two years later he was 
made chief inspector for the several 
states supervised by that office, and in 
1909 he was appointed manager, a posi- 
tion he held at the time of his death. 
Surviving are his wife and a son, A. 
Philip Francis, assistant manager of the 
company’s Atlanta department. Burial 
took place in Atlanta last Friday. 





Cathcart Twenty-five Years 
With Maryland Casualty Co. 


E. Kemp Cathcart, manager of the 
bonding claim division of the Maryland 
Casualty Co., on September 1 observed 
the twenty-fifth anniversary of his con- 
nection with the company. 

Mr. Cathcart came with the Maryland 
in 1917 as an attorney in the Wilkes- 
Barre claim division. About two years 
later he became manager of the claim 
division of the Cleveland office. He re- 
mained there until 1931, when he was 
transferred to the New York office as 
manager of the bonding claim division. 
The following year he became the man- 
ager of the New York bonding depart- 
ment. In January, 1935, Mr. Cathcart 
was promoted to his present post at 
the home office. 


BUSHEE DIES AT SEATTLE 

Robert M. Bushee, aged 70, manager, 
accident insurance department of the 
Seattle office of the Aetna Life Insur- 
ance Co., died August 26 in a Seattle 
hospital after a heart attack two days 
before. Mr. Bushee was born in Lowell, 
Mass., went to Seattle in 1912, was a 
prominent member of the Kiwanis Club 
since 1920 and had been with the Aetna 
since 1924. 





port in a permanent Federal-state pro- 
gram. 

Although praising the “few safety or- 
ganizations which have made _ notable 
advances in spite of hardships and an 
unpromising situation” in the past, he 
asserts “it must be admitted that high- 
way accident prevention activities can 
never be successful throughout the 
United States until wholehearted public 
support is accorded our understaffed and 
neglected state driver control agencies.” 
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NATIONAL ADJUSTERS, INC. 


Multiple Line Claim Investigators and Adjusters 


New York (Metropolitan Area) — New Jersey 
— Pennsylvania — Delaware — Maryland — 
District of Columbia — Virginia — West Virginia 


Twenty-four-Hour Service 


« 
Home Office: 11 Commerce St., Newark, N. J. 
Phone: Mitchell 2-7080 — Night Phone: HUmboldt 3-4937 


(Affiliated with N. J. Claim Service Bureau) 
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PACIFIC DECLARES DIVIDEND 
Gross Premiums Increase for First Half 
of Year; Admitted Assets 
Are $15,141,198 
The board of directors of the Pacific 
Indemnity Co. of Los Angeles has de- 
clared the regular quarterly dividend of 
50 cents a share, payable October 1 to 

stockholders of record September 15. 
Gross premiums written for the first 

six months of 1942 totaled $5,184,369 an 

increase of $998,146 or 23.34% over the 


of 





first six months 1941. Reinsurance 
ceded totaled $460,810, an increase of 
$116,351 or 33.78% over the first six 


months of 1941, leaving net writings after 
reinsurance of $4,723,559, an increase of 
$881,794 or 22.95% over net writings for 
the first six months of last year. 

The balance sheet at June 30, 1942, 
showed total admitted assets of $15,- 
141,198 and surplus to pol'cyholders of 
$5,274,002. 


SPENCER HONORS McGUIRK 

J. J. McGuirk, counsel for the Globe 
Indemnity Co., was honor guest at a 
luncheon tendered by President Kenneth 
Spencer of the company September 1, in 
celebration of his completion of twenty- 
five years of service with the company. 
A. Duncan Reid, retired president of the 
Globe; John C. Brahney, Newark gen- 
eral agent, and officers of the company 
attended. 


Dreyfuss Prefers National 


Civilian Worker Insurance 


New Jersey State Defense Director 
Leonard Dreyfuss who recently ap- 
pointed an advisory committee of in- 
surance men to evolve plans for insur- 
ing civilian volunteer defense workers 
who may be injured during perform- 
ance of their duties, states that this 
plan would be put aside in favor of a 
national plan such as that proposed in 
the Pepper bill now before Congress. 

Returning to Newark from a trip to 
Washington last week, he said he dis- 
cussed the subject with National Civil- 
ian Defense Director Landis and that he 
told the national director that although 
New Jersey has a defense insurance pro- 
gram underway, the state would prefer to 
take part in a nation-wide plan. As told 
in The Eastern Underwriter last week, 
William Lewis, vice-president, Feist & 
Feist, Newark, is chairman of the New 
Jersey insurance advisory committee 





Dean Is Cleveland Manager 
For Massachusetts Bonding 


Earl Dean, for nearly twenty years 
with the Aetna Casualty & Surety Co. 
in several sections of the country and 
more recently attached to its New York 
office, has been appointed manager of 
the Cleveland office of the Massachu- 
setts Bonding & Insurance Co. 

Mr. Dean was born at Rolfe, Iowa. 
His first insurance experience was with 
the Aetna C. & S. at Des Moines, where 
he stayed for five years before he was 
transferred to the Minneapolis office, re- 
maining there for eleven years. He then 
went to the New York branch, which 
connection he has now severed to join 
the Massachusetts Bonding. 





Conscience Stricken Man 
Returns Money to F. & C. 


Opening the morning mail in the of- 
fice of the Fidelity & Casualty Co. of 
New York, a clerk was astounded when 
two crisp $100 bills tumbled from an 
envelope. The unsigned letter which 
accompanied these said: x 

“T received this money in an accident 
case about seventeen years ago. | feel 
that I am not entitled to it so I am re- 


turning the amount I received. Please 
see that the company receives this 


money as I feel it belongs to the Fidelity 
& Casualty Co. Credit it to the con- 
science fund or wherever it belong 


Many thanks.” 








September 11, 194) 











Commercial Travelers Federation 


Headed by Franklin; Probes Tax Bill 


Quebec Convention Approves A. & H. Conference’s War 
Injury Policy; Discusses Change in Occupational Rat- 
ing; Wants Rationing Relief for Salesmen 


A. W.. Franklin, United Commercial 
Travelers of America, Columbus, O., was 
elected president of the International 


Federation of Commercial Travelers In- 
surance Organizations at the close of its 
forty-third annual meeting at Quebec, 
September 1 and 2. He succeeds Currie 


C. Chase, Iowa State Traveling Men’s 
Association, Des Moines, who presided 
over the sessions. 

R. E. Pratt, Travelers Health Asso- 
ciation, Omaha, was elected vice-presi- 
dent and John S. Whittemore, Eastern 
Commercial Travelers Association, Bos- 


ton, continues as secretary-treasurer. 
Following are members of the executive 
committee: 


H. E. Trevvett, Utica, N. Y., chair- 
man; Paul Clement, Minneapolis; Fred- 
erick A, Nichols, New Haven; Mell W. 


Minneapolis; Robert A. Caven- 
Elliott, Omaha; 
Chicago, and re- 


Hobart, 
augh, Chicago: E. E. 
Richard F. Cavenaugh, 
tiring President Chase. 

Federal Tax Bill 

interest under 
Federal tax bill, 

Finance Com- 


items of discus- 
the pending 
now before the Senate 
mittee; the new five dollar a year civil- 
ian war injury policy sponsored by the 
Health & Accident Underwriters Con- 
ference; changes in occupational rating 
for traveling salesmen entering defense 
industries ; reinstating army men if their 
policies are lapsed, and publicity report 
and circulars issued by Better Business 
Bureaus. 
Other topics 


Chiet 
sion were 


in connection with 
the National Fraternal Congress of 
America, relations with the National 
Association of Insurance Commissioners, 
tire and gasoline rationing relief for 
traveling salesmen, hospitalization insur- 
ance and cooperation with departments 
of the Federal Government. 

With respect to the tax measure, 
Moses G. Hubbard, Jr., general counsel, 
Utica Association, expressed the opinion 
that the Treasury Department’s pro- 
posed section of the bill to equalize tax- 
ation of commercial mutuals other than 
life and stock companies is designed to 
tax the surplus of mutual casualty com- 
panies writing automobile liability and 
workmen’s compensation insurance. 

Exempts Claim Reserves 

He pointed out that anything the com- 
panies keep to build up a surplus is tax- 
able but the bill exempts claim re- 
serves and funds allocated for that pur- 
pose and for dividends to policyholders. 
He said that companies of the type 
which make up the federation member- 
ship have no surplus to be returned to 
members and that accumulated funds 
called surplus are in reality funds held 
for payment of future claims. 

Mr. Hubbard expressed the belief that 
the tax bill has not been framed to con- 
sider companies of this type and there- 


the bill. 


were 


fore they are not covered by 

“We don’t have td have a surplus,” he 
said. “It is merely an emergency fund 
lest we run into unusual losses.” 


Closing a discussion on this subject, 


Mr. Trevvett expressed the opinion that 
the associations will be taxed with the 
hope that the bill as finally passed will 


not work an undue hardship on this type 
of company. 
War Injury Policy 

Mr. Clement described the five dollar 
a year civilian war injury policy of the 
H. & A. Underwriters Conference, writ- 
ten through a pool, calling it a wise 
gesture which provides an unchallenge- 
able answer to the charge that private 
industry has failed in time of emergency. 

In the matter of changes in occupa- 


tional rating when a traveling salesman 


enters an industrial plant, Mr. Clement 
expressed the belief that the manuals 
are due for a sharp revision as it is now 
the defense worker rather than the 
traveling s pace who is in the favored 
class. F. F. Despard, Utica Association, 
took the phere that a worker in a 
modern industrial plant is a better risk 
than a man who is on the street most 
of the time, due to safety devices on 
modern machinery. 

As to reinstating men in the armed 
forces whose policies have lapsed, it 
developed that most of the associations 


are doing this though some of them 
have restricted forms. The thought was 
expressed that because socialized medi- 
cine and Federal health insurance are 
dangerously near at hand, the federa- 
tion is concerned in protecting its mem- 
bers on that score. 


Clement’s Publicity Report 


Paul Clement, who is general manager 


of Minnesota Commercial Men’s Asso- 
ciation, reported as chairman of the 
publicity committee. He urged mem- 


federation to send in statis- 
own operations for pre- 
occasion demands, to 
Federal bureaus 


bers of the 
tics of their 
sentation, when 
legislative committees, 
and insurance departments. He scored 
what he termed mistakes of stock and 
mutual fire companies which he = said 
had created an adverse public reaction 
to all fire insurance through their com- 
petitive advertising. He brought out the 
following pertinent facts: 

Federation members have 700,000 poli- 
cyholders, a premium income of $253,- 
000,000 and have paid more than $192,- 
500,000 in benefits since organization. 

Mr. Whittemore introduced the sub- 
ject of Better Business Bureau methods. 
He produced two circulars issued by the 
3oston Better Business Bureau, warn- 
ing against so-called “boot-leg” insur- 
ance. He said the way the circulars 
are phrased might lead the public to 
believe that they apply to companies 
of the federation membership type. 

On advice of attorneys present, it was 
voted to ask the Better Business Bureau 
for its definition of “boot-leg” insurance. 
It appeared that the language of circu- 
lars such as were exhibited was con- 
sidered at best ambiguous and some who 
participated in this discussion called them 
“libelous.” 

National Fraternal Congress 

A. W. Franklin, the new president, 
reported on his efforts to secure for 
the federation membership in the Na- 
tional Fraternal Congress of America 
and received an affirmative vote when 
he asked to be permitted to continue his 
efforts and bring them to a successful 
conclusion, 

Secretary Whittemore reported on his 
attendance at the last two meetings of 
the National Association of Insurance 
Commissioners. He expressed the opinion 
that most of the commissioners now be- 
lieve that the commercial travelers’ as- 
sociations constitute a legitimate and 
useful enterprise furnishing low-cost in- 
surance to a large group of policyholders 
and that much of the antagonism of 
former years has given way to friendly 
cooperation. 

Efforts of the federation to obtain re- 
lief in the matter of tire and gasoline 
rationing for traveling salesmen who de- 
pend on their automobiles for transpor- 
tation were outlined by Mr. Franklin. 
He told of his visits to Washington 
and read the brief filed with the Gas 
Rationing Board along the lines sug- 
gested by the board itself. He explained 


that it is not only the traveling salesmen 


whose livelihood is threatened, but also 
the livelihood of the workers in fac- 
tories whose products the commercial 


He expressed the opinion 


travelers sell. 
rationing through- 


that general gasoline 
will be adopted. 


out the country 
Hobart on Hospitalization 
Mr. Hobart of the Ministers Life & 


Casualty Union, talked on hospitalization 
insurance. He said his company had 
experimented with hospital benefit in- 
surance during the past year and re- 
ported premium income of $40,000 on the 
rider his company attaches to the policy 
on request. He said that the need for 
hospital benefits has not vet been met. 
He said the hospital benefit associations 
have covered 9,500,000 people this year 
and he feels the companies are not doing 
their duty by the public until they fill 
this new demand now being undertaken 
be- 


by the hospital associations. He : 
lieves the only successful method of 
uniting this business is through the 


principles of Group insurance. 

It was voted that the federation should 
cooperate with the Federal Government 
in the distribution of Treasury Depart- 
ment and Office of Civilian Defense 
literature. Reports showed that federa- 
tion members have invested almost $5,- 
000,000 in Government bonds. 


“Murder, Inc.” Talk to Be 
Heard by Legion Post 1081 


first dinner meeting of its 
season on September 15 at 
142 Pearl Street, New 
Legion Post 1081 will 
have as its guest speaker Burton B. 
Turkus, assistant district attorney of 
Kings County, Brooklyn, who will talk 
on “Murder, Inc.” Mr. Turkus person- 
ally prosecuted all the leading members 
of the Brooklyn Murder Syndicate and 
obtained nine first degree murder con- 
victions, thereby destroying the ring. 

Post 1081 is also preparing for its an- 
nual Victory ball November 6 at Hotel 
Pennsylvania, New York, general chair- 
man of which is Vice-Commander Emery 
G. Gauch, Vice-Commander Fred J. 
Hacey is ticket chairman and Vice- 
Commander Edward A. Quinlan is jour- 
nal chairman. Jall tickets are $1.10; 
booster tickets, $1, and boxes $10 each. 
The post will donate to the service or- 
ganizations 25 cents of the price of each 
ball ticket sold. 

Another Red Cross first aid course will 
be conducted in the near future by Post 
1081. 





For the 
Fall-Winter 
Chateau Tavern, 
York, American 


Reversal of Neb. Decision 
Wins Case for Amer. Surety 


The American Surety won_ recently 
in the Nebraska supreme court in secur- 
ing a reversal of a district court decision 
involving money embezzled from a com- 
pany and spent on the stock market. 
It was held that American Surety was 
entitled to recover $10,320 from Smith, 
Landeryou & Co., Omaha stock brok- 
ers, which the brokerage house accepted 
from Harold G. Gould, employe of the 
Fairmont Creamery Co. 

It was charged the 
had “unlawfully abstracted 
from his employer without 
knowledge or consent” 

The Douglas county district court had 
held that the surety company could not 
recover from the brokers, but the Su- 
preme Court held there had been a 
failure on the part of the brokerage firm 
to make proper inquiry as to Gould’s 
authority to make use of the checks. 


bonded employe 
the money 
the latter’s 


McBRIDE DIES IN ‘CANADA 

David Boyd McBride, assistant mana- 
ger at Canadian headquarters for the 
railroad department of the Continental 
Casualty Co., has passed away in To- 
ronto after a lengthy illness. Mr. Mc- 
3ride was born in Cedar Rapids, Ia., 
coming to Toronto tw enty-two years ago 
from Chicago, where he was also con- 
nected with the Continental. He was 
aged 5/7, 
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NAME IVORY IN PITTSBURGH 


Manager of Surety Department in Office 
of American Casualty; 27 Years 
in Insurance 
Cyril J. Ivory has been appointed man- 
ager of the surety department of the 
Pittsburgh branch office of the Amer- 





ea aasaiy 





ican Casualty Co., Reading, Pa. His terti- 
tory will be western Pennsylvania, east- 
ern Ohio and northern West Virginia. 

Mr. Ivory has been in the insurance 
business for twenty-seven years. He 


started in the home office of the Cas- 
ualty Co. of America, then was in the 
New York claims department of the 


Travelers and next went with the Zurich 
General Accident. For the past twenty 
years he has been manager of the Pitts- 
burgh claims department of the Massa- 
chusetts Bonding. 

He was educated at St. Johns Prepara- 
tory School and studied law at Fordham 
University. He is past president of the 


Pittsburgh Claims Association and 
former secretary of the Pennsylvania 
State Claims Association. 





Chase M. Smith Chairman 


Chase M. Smith, counsel, Lumber 
mens Mutual Casualty Co., Chicago, was 
elected vice-chairman of the section and 
surance Law of the American Bar Ass0- 
ciation at the close of its meeting ™ 
Detroit last week. He succeeds Clement 
F. Robinson, Portland, Me. 

J. Harry LaBrum, Philadelphia, wa 
elected vice-chairman of the section an 
John F. Handy, associate general counsel 
of the Massachusetts Mutual- Life, 
Springfield, continues as secretary. 


INHOFE HEADS TULSA MUTUAL 

Perry D. Inhofe has severed his im 
terests with several Des Moines com 
panies, to assume the position of presi- 
dent and manager of the National Mw 
tual Casualty Co. of Tulsa, Okla. He 
will succeed Joe Frates, Jr. who has 
resigned as head of the Tulsa company. 
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War Brings Big Change 
In A. & H. Markets 


POWELL’S SIZEUP OF SITUATION 

Sees More Money Available But Differ- 
ent People Have It; Therefore New 
Routine of Prospecting Necessary 





E. Powell, 


. James agency vice-presi- 
dent, Provident Life & Accident, points 
to A. & H. prospecting as the greatest 


problem of that end of the business in 


these wartime days. In his current mes- 





JAMES E. POWELL 
sage to fieldmen of the Provident, con- 
tained in the Provident Lookout, Mr. 


Powell says: “The past year has seen an 
entirely new field for our coverages de- 
field that once 
has been greatly re- 
stricted.” In an effort to meet this 
situation the Provident L. & A. intro- 
duced a non-occupational disability policy 
early this Summer. This was followed 
by introduction of “extended coverage” 
for auto accident policies in July to 
meet conditions unthought of in previous 
years. Then in August the civilian war 
injury policy went on the market, also 
born of war conditions. 

Mr. Powell quotes one of his agents 
as saying: “There is more money avail- 
able to buy insurance than ever before, 
only different people have it.” In com- 
plete agreement with this observation he 
recommends to A. & H. producers of 
the company: “Get in the habit of solic- 
iting the people who have the money 
and you will get the business. If it 
means a change in your normal routine 
of prospecting and selling, the quicker 
you make the change, the sooner you 
will get the business.” : 


velop while the was the 


most productive 





California Judge Speaks to 
Adjusters in Los Angeles 


Superior Court Judge Kurtz Kauffman 
was speaker at the recent meeting of 
the Casualty Insurance Adjusters Asso- 
ciation of Los Angeles, having for his 
subject : “Presentation of Evidence in 
Personal Accident Cases.” He stressed 
the importance of large diagrams of the 
accident so that they can easily be read 
by a jury and the fact that photographs 
should show all the angles of the scene 
of the accident not only the ones favor- 
able to the litigant offering them in 
evidence. 

He also pointed out that attorneys in 
Presenting their case should not over- 
look the value of courtesy to opponents, 
Witnesses, jury and court. Clyde D. 
Leean adjuster in the office of Ray- 
mond Hartman, was elected to member- 


ship, 


Wm. Ford, Newark, N. J., 
Soon 35 Years in Field 


SUCCESSFUL A. & H. PRODUCER 


Monthly-Pay Business Cornerstone of 


His Agency; Prominent in Civic and 
Masonic Circles; His Career 
One of the ablest of A. & H. 
ducers in northern New Jersey is 
liam Ford of Newark, who will 
celebrate his thirty-fifth anniversary in 
the business. For more than_ thirty 
years he has operated a general agency 
in Newark, always featuring accident 





pro- 
Wil- 


soon 


and health as his major line although his 
office has produced a sizeable volume of 
casualty 


life, fire and insurance. Mr. 


WILLIAM FORD 

Ford has taken an active interest in 
organization work being one of the 
founders of the & H. club of New- 
ark and its past vice-president. He 
represents the Continental Casualty— 
being one of its veteran district man- 
agers for disability lines—and the Na- 
tional Accident & Health Insurance Co. 
of Philadelphia. Since 1935 he has 
served the latter company as general 
agent, lately doing agency development 
in New England in addition. His career 
has teemed with human interest and 
here are its highspots: 

Bill Ford, as he is familiarly known 


to many friends, was running a derrick 
back in 1906 and might never have gone 


into the insurance business if he had 
not lost his job with the derrick com- 
pany. He started as an agent for the 


(Continued on Page 30) 
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WHY NOT? : 
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ACCIDENT and HEALTH BUSINESS 
with a specialist in the field 


For the most complete line of 
Accident and Health and Hospital 


= Expense Policies on the market 
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Non-Occupational Ins. Need Enhanced 
By 1941 Off-the-Job Accident Toll 


Life in its 
currently 


The United States newsy 
A. & H. organ 
up the fact quoted in a Fortune Maga- 
zine article that in 1941 300,- 
(00,000 man days were lost through off- 
with 180,- 


result of on- 


house plays 


nearly 


the-job accidents compared 
000,000 
the-job accidents. 
editor this presents a serious prob'em 
as it would indicate that little is being 
done by industry about the huge toll 
of non-occupational accidents and_ sick- 
And here is where insurance fits 
picture—non-occupationa! cov- 
As to 


lost as 
In the opinion of the 


man days 


ness. 
into the 
erage to meet wartime conditions. 


the need for it the United States Life 
says: 
“We contend that the only available 


means of reducing off- the-job losses is 
through non-occupational insurance. In 
making this statement we recognize the 
obvious fact that the issuance of non- 
occupational insurance will not, in itself, 
reduce the number of accidents. But 
by placing off-the-job protection within 
the reach of the industrial worker when 
he is injured or sick it can and will 
hasten his recovery and return to work, 
thereby reducing the number of man 
hours lost. The control element of non- 
occupational insurance is that the worker 
is compelled to consult a doctor be- 
cause it is only after such consultation 
that benefits are paid. 
Dr. Heiser’s Views 


“Dr. Victor G. Heiser, the world’s 
foremost authority on industrial health, 
has demonstrated that when medical 
facilities are available at a factory, lost 
man hours can be greatly reduced. In 


a report to the National Association of 
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JUVENILE LIFE POLICIES FOR CHILDREN 


Sell Complete Personal Protection 


LIFE, HOSPITAL AND DISABILITY POLICIES FOR MEN 
AND WOMEN 


* * 


AUTO-AIR TRAVEL ACCIDENT AND SPECIAL ‘COVERAGE 
FORMS PAYING LIBERAL COMMISSIONS 


FEDERAL LIFE AND CASUALTY COMPANY 


DETROIT, MICH. 





Manufacturers in 1939, Dr. Heiser said: 
“We do know that healthful working 
conditions bring lowered accident rates 
A survey by the National Metal Trades 
Association showed that in a represen- 
tative group of plants the installation of 
medical service cut accident rates 46.6%, 
with a 28.7% reduction in compensation 
payments and a 50.6% reduction in ab- 
senteeism.” 

“In a recent interview with Dr. Heiser, 
with us on this point: Ii 
medical service on the job can reduce 
man hour losses the same service avail- 
able through non-occupational insurance 
for off the job injuries and sickness 
will tend to produce similar results, al- 
though not exactly parallel. 

“It is important then that the 
of non-occupational insurance be brought 
forcefully to the attention of industrial 
management. The A. & H. fieldman has 
large responsibilities and while we dis- 
like putting everything in the name of 
patriotism it is nevertheless a fact that 
individual 


he agreed 


ste ITV 


every group or non- occupa- 
tional case that is sold is a constructive 
act in the nation’s war effort.” 





NEW AMSTERDAM APPEALS 


Circuit Court of Appeals, Cincinnati, to 
Hear Appeal in Case of Gas 

Station Shooting 

United States Circuit Court 


will 


The Sixth 
of Appeals, 


Cincinnati, consider an 


insurance re- 


unusual controversy over 
sulting from the shooting of a customer 
by the owner of a Detroit gasoline serv- 


ice station. 


The New Amsterdam Casualty Co. of 
New York is appealing from a decree 
issued June 29 by District Judge Frank 
A. Picard, Detroit. The record shows 
that the company issued a policy to 
Jones, owner of the station, protectin; 








him from liability for the accidental 





jury of any person on his premises. 
August 28, 1939, Jones, during an argu- 
ment with Oscar Martin, a customer, 
shot him in stomach. Martin had Jones 
arrested on a felonious assault charge 
later sued him for damages and obtained 
a judgment for $5,000. Unable to collect 
from Jones, Martin demanded payment 
from the insurance company; Buell 
Doelle, Detroit lawyer, who defended 
Jones in the litigation, filed a claim 
against the insurance people for compen- 


sation for his services. 





The New Amsterdam sued in 
Federal Court for a decl: ratory 
ment hok ling the company not liz 


; Martin and Doelle fi 
declarat TV judgn 
was liable. Jud 


under the policy 
cross bills seeking 


that the company 





Picard held that the company owed 
Martin $5,000 and owned Doelle $600— 
hence the appeal. 
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Godshall Urges Defeat 
Of New Jersey Measure 


OTHER ASSOCIATION REPORTS 


Turner on Sabny: pre on Compensa- 
tion; Livingston on Auto Laws; 
Brooks on Dental Insurance 


Harry I.. Godshall, Atlantic City, in 
his report as chairman of the legislative 
committee of the New Jersey Associa- 
tion of Insurance Agents to be held at 
Trenton September 17, urges every mem- 
of the association to contact assem- 
blymen immediately and urge them to 
vote against Senate Bill No. 154, which 
would permit mutual companies to write 
burglary insurance and_ fidelity and 
surety bonds. If this bill comes out of 
committee, a vote on it is expected on 
September 28. 

Other reports on casualty and surety 
matters, which as is customary, are re- 
leased in advance of the convention, 
are those of William F. Turner, chair 
man, accident prevention committee; 
William T. Ashby, Newark, chairman 
of the compensation committee; Alan 
\. Livingston, Englewood, chairman of 


her 


the automobile committee, and Herbert 

L. Brooks, Newark, chairman of the 
dental insurance committee. 
Turner on Safety 

Mr. Turner said that New Jersey 

agents have put forth every effort in 

the past year in promoting safety in 

industry and on the highways, haying 


made direct appeals to managenkent, 
foremen, employes and the public to give 
thought to what safety means to the 
Nation in time of war. 
“Insurance men are always accident 
conscious,” he said, “therefore accident 
prevention knowledge is a part of our 
business. Insurance agents have the 
public-spiritedness and _ patriotism to 
assist in combatting accidents of every 
kind, both in industry and on the high- 
ways, which means that they are giving 
an important service to our Nation. 
“Every agent with whom I have dis- 
cussed the importance of safety admits 
that we all must continue this spirit of 


genuine helpfulness toward all our 
clients and neighbors. It is not suffi- 
cient that we know the way to safety 


and offer it to others with a ‘take-it-or- 
leave-it’ attitude. Our responsibility now 
is that we must be real missionaries of 
safety and obtain from our insurance 
companies the expert engineering serv- 
ice for our clients continually 

“The New Jersey Association of In- 
surance Agents is streamlined for vic- 
tory and I know that every member of 
our association is a safety salesman.” 

Ashby on Compensation 

Mr. Ashby said the compensation com- 
mittee has had a busy year as compensa- 
tion insurance occupied a prominent 
place in the discussion held by com- 
mittees of producers and companies on 
the general proposition of graded ex- 
penses and commissions. Another topic 
much to the fore was that of interstate 
rating, he said, and the New Jersey 
compensation committee participated in 
discussions and expressed definite views 
on this subject. 

“Our committee,” Mr. Ashby said, “has 
not favored some of the plans and sug- 


gestions advanced. Because of the de- 
tailed and involved nature of most. of 
these various developments affecting 


compensation insurance, the committee 
has filed a lengthy report with the state 
association’s secretary. Arrangements 
will be made for members to inspect 
same, and if the requests from the mem- 
bership warrant it, to have it mimeo- 
graphed for distribution.” 

Livingston Reperts on Auto Laws 

Mr. Livingston said that the principal 
activity of the automobile committee has 


been to keep in touch with New York 


State’s new financial responsibility act. 
“Undoubtedly,” he said, “if this legis- 
lation works satisfactorily in New York 
State, there will be a demand for a 
similar act in New Jersey. However, 
right now under war conditions and gas 
-ationing, this committee doubts 
there will be very much 
compulsory insurance or 
present motor vehicle 


and tire 1 
very much if 
pressure for 
any change in 


statutes. 
H. L. Brooks’ Report 

Mr. Brooks said that although there 
has been a serious depletion of New 
Jersey practicing dentists through army 
induction, the premium volume of den- 
tist’s liability insurance in the state 1s 
holding its own, indicating that “our 
members are giving their attention to 
the sale of this important protection. 
“To those members who have not yet 
availed themselves of this facility may we 
say that in selling our policy, which was 


conceived through the joint efforts of 
the New Jersey State Dental Society, 
our state agents’ association and the 


United States Fidelity & — Co., 
you are doing a dentist a real service 
as our members have for ae the broad- 
est coverage available by the company 
which writes more professional liability 
insurance in New Jersey than any other 
carrier.” 


LOUISVILLE AGENTS’ SCHOOL 
Local Board to Conduct Courses Spon- 
sored by National Association 
of Insurance Agents 
The Louisville Board of Fire Under- 
writers at a meeting on August 26, de- 
cided to have an insurance school based 


upon the educational program of the 
National Association of Insurance 
Agents. The school is to be conducted 


in the board rooms in the Starks Build- 
ing. Registration is to be closed Sep- 
tember 15, and it is hoped to hold the 
first class on Monday, September 28. 
It is planned to have classes on Mon- 
days and Fridays. Registration fee will 
be $3. 

The program is designed to meet the 
current every day needs of the rank and 
file of local agents and agency employes 
in the property, casualty and surety 
fields of insurance. The ten subjects 
embraced in the N.A.I.A. program will 
require about 100 hours of class work 
to complete. It is hoped that if the 
first unit course is successful, the board 
will offer the entire program of 100 
hours over a period of time convenient 
to the members. 


The subject of the first unit course 
will be fire and allied lines, requiring 
twenty hours to complete, figuring ten 
sessions of two hours each. It will 


Foley Has Been 25 Years 
With Travelers This Month 


William A. Foley, manager, casualty 
department of the Travelers’ branch 
office at Yonkers, N. Y., on September 
4 completed twenty-five years of service 
with that company. Mr. Foley, native 
of Hartford, entered the Travelers’ home 
office training school in the Fall of 1917 
and after his graduation, in November, 
was appointed a casualty field assistant 
in the Pittsburgh office. In 1918, he 
entered the United States Army and 
served nearly a year, returning to Pitts- 
burgh in 1919, 

Mr. Foley was promoted to the man- 
avership of casualty lines in the Travel- 
ers’ branch office at Wheeling, W. Va., 
in 1920. Seven years later, he was ap- 
pointed assistant manager at the com- 
pany’s largest branch, at 55 John Street 
in New York City, and from there was 
transferred to Yonkers as manager. 





Lumbermens Seeks Federal 
Court Ruling in Kentucky 


A Federal Court ruling that the Lum- 
bermens Mutual Casualty Co., Chicago, 
is not liable for the death of a baby 
and injury of its parents in a_ traffic 
accident is asked in a petition filed in 
Louisville, Ky. 

The suit, asserting a truck covered by 
a Lumbermens policy was used by an 
unauthorized driver, named as defen- 
dants Aubrey V. Walker, 35, of S. 
Preston, driver of the truck owned by 


the Salvation Army, and Mrs. Alma 
3ruederle, administrator for the estate 
of the victim, Elaine Turner, 22-day-old 


daughter of Mr. and Mrs. Frank Turner. 
Damage suits have been filed. 





Seek to Void Auto Liability 


Insurance in Ky. Court Case 


Stemming from an automobile accident 
in 1940, a suit seeking to void a liability 


insurance policy taken out by Wilbur 
Ranson, of Louisville, Ky., was filed in 
Kentucky Federal Court recently by 


American States of Indianapolis. 

The suit alleges that no premium was 
paid in the legal sixty-day grace period 
from June 3 to August 2, 1940, and the 
company therefore is not liable for dam- 
age claims resulting from an accident 
August 4, 1940, at Mount Cory, Ohio, in 
which Ranson’s automobile was involved. 





be followed by a written examination 
prepared by the director of the National 
Association’s educational division. 
Classes will be arranged for from 
4 to 6 p.m., on Mondays; and from 7 to 
9 p.m., on Fridays, provided enrollment 
is sufficient. The $3 charge for the first 
course will cover purchase of the printed 
outline of the course and other materials 
furnished by the national organization. 
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RULES ON ASSIGNMENT CLAUSE 








New York City Municipal Court Holds 
Policy Is Assignable After 
the Loss 

A decision involving the assignment 
clause of insurance policies was ren- 
dered in the case of Mayer Shein vy. the 
Continental Casualty Co., in the Munici- 
pal Court of the City of New York, 
Kirst District. 

The policy contains a provision that 
“no assignment of interest under this 
policy shall bind the company unless its 
written consent shall be endorsed there- 
on. 

The insured, Dorothy Pinsky, filed 
claim for a loss under the policy and 
thereafter assigned her claim to the 
plaintiff, Shein, and an action was in- 
stituted in the assignee’s name against 
the Continental Casualty. The company 
set up a defense in its answer claiming 
that by reason of the assignment clause 
the plaintiff cannot recover, and_ that 
the insured had violated the ‘assignment 
provision in the policy. 

Attorneys for the plaintiff contended 
that the assignment of the insured to 
the plaintiff after a loss cannot bar the 
plaintiff upon recovery under the policy, 
and that the assignment provision in 
the policy can only apply to an assign- 
ment made before a loss. Plaintiff's 
counsel also contended that after a loss 
has occurred, the right of the insured 
to the indemnity covered under the 
policy becomes a fixed and vested right 
and that it is an obligation or debt due 
from the company to the insured, and, 
as such, is assignable and not within 
the clause requiring notice of the assign- 
ment of the policy to be given to the 
company and its consent obtained with 
respect thereto. 

In upholding the contention of the 
plaintiff's counsel that the clause in a 
policy of insurance prohibiting the as- 
signment of the policy without consent 
of the insurance company endorsed 
thereon does not prohibit the insured 
from assigning a claim after the loss, 
lustice Arthur P. McNulty struck out 
the defense. ‘ 

Alex Davis of the law firm of Gold- 
stein & Goldstein appeared for the 
plaintiff-assignee. John W. Trapp rep- 
resented the Continental Casualty. 


NATIONAL TRAVELERS MOVES 

The National Travelers Casualty Co. 
will move into new quarters this week 
in the Liberty building in Des Moines, 
it was announced by W. C. McArthur, 
president. The company formerly was 
located in the Valley Bank Building. 
The company writes accident and health, 
and hospital insurance and operates in 
Iowa, Nebraska, Minnesota, _ Illinois, 
Kansas and Montana. 
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Recent Court Decisions 





Compiled by John Simpson 





Author, “The Law Relating to Automobile Insurance” 








| 
‘Garage Policy Held Excess Policy 





The Illinois Appellate Court, General 
Motors Acceptance Corp. vs. Keran, 41 
x. E. 2d, 211, affirmed a decree dis- 
missing the complaint in a creditor’s bill 
hy the acceptance corporation against 
Keran and the Employers’ Liability As- 
surance Corp., Ltd. for payment of a 
sum which plaintiff allegedly paid cer- 
tain persons because of the negligence 
of Keran, plaintiff's employe, Keran 
made no defense. : 
Keran’s employment was collector of 
delinquent accounts. He was driving a 
car furnished to him by his employer 
for use in his work. The car developed 
motor trouble. He took it toa garage 
and was given another car by the garage 
keeper until his work was finished. That 
evening, with the borrowed car, Keran 
ran down two pedestrians, killing one 
and injuring the other. Claims were 
made against General Motors Accept- 
ance Corp., and payment was made by 
it and releases from both claimants were 
given, 

: Covers Legal Liability 

The company then brought suit against 
Keran and got judgment for the amount 
it had paid. It then brought the credi- 
tor’s bill, alleging that the defendant 
insurance company had issued its policy 
to the garage keeper to cover the legal 
liability of any prospective purchaser 
“or customer” of the insured while driv- 


insured, 


ment that the plaintiff, like all corpora- 
tions, must transact business through 
its agents and servants and that the 
garage keeper knew he was dealing with 
an agent of the plaintiff, and was repair- 
ing one of its cars, and that in fact the 
transaction, including the loaning of the 
car to Keran, was between plaintiff .and 
the garage keeper, and that Keran was 
not the customer of the garage keeper. 
Affirms Decree 

The decree was affirmed for another 
reason. Plaintiff's liability was covered 
by an accident policy issued to it by 
the Royal Indemnity Co., which had 
indemnified plaintiff for the amount it 
had paid to satisfy the claims made on 
behalf of the injured person. The de- 
fendant insurance company was not a 
wrongdoer, who could be sued for dam- 
ages although an insurance company 
might have paid the loss to the person 
wronged. The court was referred to no 
eases holding, and knew of no rule of 
law that permits a party who has paid 
a legal tort liability, for which it has 
been reimbursed by an insurance com- 
like from 


pany, to recover a amount 
another insurance company. 
Defendant further urged that the 


garage keeper’s policy was an excess 
policy; that the Royal Indemnity’s policy 
to General Motors had a limit of lia- 
bility of $10,000 and $20,000; that the 
amount paid by General Motors to sat- 
isfy the claim was less than $2,000, and 
that defendant’s policy to the garage 
keeper was for liability only in excess 
of any other valid and collectible insur- 





Holds Agent Is Independent 
Contractor 





The Columbian Protective Association 
appealed from a decision of the New 
York Unemployment Insurance Board 
holding that the claimant for benefits 
under Article 18 of the Labor Law, an 
insurance salesman was in the appellant’s 
employment, and entitled to unemploy- 
ment insurance benefits. 

The evidence showed that the sales- 
man solicited applications for insurance 
from individuals on behalf of three in- 
surance companies on a commission 
basis. On the acceptance of an appli- 
cation, the salesman collected the pre- 
mium, deducted his commission, and 
remitted the balance to the insurer. The 
salesman could collect when and where 
he pleased, and was not required to make 
periodic reports. 

The New York Appellate Division 
held, in re Waroshill, 33 N. Y. S. 2d, 
712, that the salesman was an “inde- 
pendent contractor” and was not an 
“employe” so that he was not entitled 
to unemployment compensation on the 
termination of his representation of one 
of the companies for which he solicited 
applications. The board’s decision was 
therefore reversed on the law. 


Says Big Bill 


(Continued from Page 15) 





superior to stirrup pumps because they 
can be operated by one person, as 
against three persons needed for opera- 
tion of a stirrup pump. They are su- 
perior to the garden sprayer because 
they have been designed primarily for 
fire fighting and are not a makeshift. 

“Newspapers should not consider buy- 
ing such items as garden sprayers, or 
any other fire fighting equipment, until 


PLAN FOR SAFETY CONGRESS 


National Safety Council Names Conven- 
tion Theme: “Save Manpower 
for Warpower” 

“Save manpower for warpower,” is the 
theme of the Thirty-first Annual Safety 
Congress and Exposition, to be held in 
Chicago October 27-29, the National 
Safety Council announced. The first 
wartime Congress since 1918 will be de- 
voted completely, the council said, to 
the safety job now at hand—to help win 
the war. 

To provide the council with sufficient 
funds to carry on the greatly expanded 
program urged by President Roosevelt, 
industrial and business leaders of the 
nation have formed the war production 
fund to conserve manpower, under the 
chairmanship of William A. Irvin, 
former president of United States Steel. 

The War Production Fund is seeking 
to obtain from industry and commerce 
the $5,000,000 needed to do the wartime 
safety job. 

“We regard the 1942 Congress as the 
most important ever held,” said Ned H. 
Dearborn, executive vice-president of 
the council. “It will give safety leaders 
the country over their first opportunity 
since the war began to meet for a mass 
attack on accidents that are delaying 
victory.” 





effective use of the fire protective equip- 
ment already in their plants. Too often 
such equipment is installed because eith- 
er the law or the insurance companies 
require it, and it is then neglected until 
the time it is needed. Then, it is either 
inoperative or is used inefficiently be- 
cause no one has been instructed in its 
proper use. 

“Fire protective equipment in news- 
paper plants must control fire with min- 
imum interference with normal news- 
paper routine; yet not 1% of the news- 
papers have given adequate considera- 





























ing any automobile loaned to him by 
j ance. That was held to be a sufficient they have thoroughly explored the pos- tion to that fact when buying equip- 
The court sustained defendant’s argu- defense. sibilities of better maintenance and more’ ment.” 
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Insurance Advisor’s Fees on War Jobs 


(Continued from Page 24) 


a detailed report of findings and of 
services performed. 

Advisory Service in Original Agreement 
original agreement 
insurance advisor’s 
include (1) a 
insurance; (2) 


In contrast the 
stipulated that the 
complete service should 
review of all policies of 
verification of all statements of pre- 
miums, and reserves sub- 
mitted to contractor or architect-engi- 
neer by the carrier; (3) verification ot 
all payroll classifications assigned to the 
policies, a determination that payrolls 
are assigned to proper classifications, 
and (4) the rendering of detailed reports 
of Bae A to the party of the second 
part. 
Advisors’ 


losses loss 


Duties as Seen by Chief of 
Engineers 

For further breakdown of the duties 
expected to be performed by insurance 
advisors, the following is a tabulation of 
services which are required of them by 
the Office of the Chief of Engineers, 
insurance section, War Department. It 
is pointed out that these services are 
those that would be rendered by a com- 
petent insurance broker or agent. How- 
ever, and here we quote, “no authority 
is delegated to the insurance advisor to 
initiate orders for insurance or to give 
final approval in matters requiring ap- 
proval by the War Department.” 

1. To verify the qualifications of the 
carrier, at the request of the contractor, 
for its acceptability as to ownership, 
financial standing and reinsurance ar- 
rangements; also to verify the carrier’s 
ability and facilities for servicing the 
risk as to safety engineering and claims. 


2. To secure at the direction of the 
contractor the necessary binders under 
the War Department insurance rating 
plan from the carrier selected by the 
contractor. 

3. To review and verify insurance 
policies under the rating plan as to 


rates. 
setting 


William Ford 


classification and 


proper form, 
contractor in 


4. To assist the 


(Continued from Page 27) 
Continental Casualty in New York City 
and in five years’ time had built up a 


nice volume of personal business. He 
attracted the attention of Sam Good- 
stein, now the head of a Philadelphia 
agency representing the Continental, 
who brought him over to Jersey in 1912. 
Then, from 1914 to 1922, he traveled 
extensively throughout the country as a 
special agent and was so energetic that 
he was offered a home office post with 
the plleacnensival But this he turned 
down, his decision being that New Jer- 
sey was his logical sphere of production 
activity. 

Over the vears his business has grown 
proportionately to the growth of A. & 
H. nationwide. Monthly-pay business 
formed the cornerstone of his agency. 
But he has also had extensive experience 
in writing commercial and non-can. A. 
& H. business. 

His outside activities and hobbies have 
been many and varied. Prominent in 
Kiwanis International he is a past presi- 
dent of the Newark club; was lieutenant 


governor of the New Jersey District in 
1933-34 and governor in 1935. He is a 
Roval Arch Mason, a member of the 
Council and a Knight Templar. He is 
also a past master of his Blue Lodge; 
past president of the Essex County (N. 
|.) Past Masters’ Masonic Asociation 
and past president of the St. John’s 
society 

In his home town of Irvington, N. J., 
le is active in civic affairs having served 
three vears as general chairman of the 
committee to raise funds for the local 


Y.M.C.A. He was also general chairman 
of the George Washington Sesqui-Cen- 
tennial committee. His favorite hobby 
is sail boating, and he has been com- 


modore of the Lake Lackawanna (N. J.) 


Yacht Club. 





up the required medical and hospital 
plan at the project. 

5. To determine that automobiles and 
other exposures covered by the policies 
are properly classified for premium com- 
putation purposes; to verify all state- 
ments of premiums, losses and loss re- 
serves, and to assist the contractor in 
establishing records in order to secure 
proper classifications and ratings on all 
inured exposures. 

6. To make periodical visits to the 


project, preferable when the carrier is 
making the monthly audit for the pur- 
pose of ascertaining that all require- 


ments are being observed as to determi- 
nation that payrolls are assigned to 
proper classifications, and that adequate 
service facilities are functioning; also 
to_report on findings. 

7. To report on added cost-plus-a- 
fixed-fee subcontractors for the purpose 
of including their names in the insur- 
ance policies. Secure for the contractor 
certificate of insurance covering lump 
sum subcontractors. 


Attitude of War Department 


No formal comment on the revised 
advisor’s agreement was obtainab'e from 
the War Department this week nor did 
casualty company home offices appear to 
be aware of any changes made therein. 
But it is learned on good authority that 
the War Department’s insurance chief 
has taken the attitude that all phases 
of the Department’s insurance program 
will continuously be given careful study. 
If such study produces changes bene- 
ficial to the war effort they will be made 
from time to time as experience dictates. 
It is clearly indicated that the War 
Department cannot undertake to estab- 
lish and maintain its insurance program 
or any other part of the procurement 
on the basis of peacetime rules and reg- 
ulations. In other words, they are out 
“for the duration.” 


Minnesota Agents to Have 
Large Group at Chicago 


Minnesota will have at least ten of- 
ficial delegates to the annual meeting of 
the National Association of Insurance 
Agents in Chicago, September 21. There 
may also be a few unofficial representa- 
tives. Representing the Minnesota As- 
sociation will be R. A. Thompson, Min- 
neapolis, president; Armand Harris, St. 
Paul, chairman executive committee; 
Leroy D. Engberg, St. Paul, immediate 
past-president; Frank S. Preston, Min- 
neapolis, executive secretary-treasurer, 
and C. F. Liscomb, Duluth, national 
councillor. Harry Levant, Eveleth, and 
Arthur A. Hirman, Rochester, both past- 
presidents, also may attend. 

The Minneapolis Underwriters Asso- 
ciation has chosen as delegates George 
Thompson, president; George Nelson, 
secretary, and Phil David. The Minne- 
apolis association holds its annual meet- 
ing at the Leamington Hotel, Septem- 
ber 14. The Insurance Exchange of St. 
Paul expects to have two or three dele- 
gates at Chicago. 





Recalled from Puerto Rico 
For Mine Warfare Study 


Lieut. Commander Hamilton Love, 
former Southern manager for Accident 
& Casualty Co. with headquarters in 
Nashville, Tenn., has been recalled from 
San Juan, Puerto Rico, where he was 
aide to Vice-Admiral John H. Hoover, 
to the United States, and will receive 
training in a Mine Warfare School. 


He was graduated from Annapolis in 
1925 and remained in the United States 
Navy until 1928. 


HODGES N. C. COMMISSIONER 


William P. Hodges, first deputy insur- 
ance commissioner of North Carolina, 
was appointed Insurance Commissioner 
by Governor Broughton September 9, 
and was sworn in at noon yesterday. 
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Since 1885 The Preferred Accident 
Insurance Company has defended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan of 
“PROMPT PAYING PREFERRED.” 

Prompt settlements of claims has 
made the “Preferred” the preferred 
company of an ever increasing num- 
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REFERRED... 


As Defined by the Dictionary: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


The record of '"PREFERRED"' performance 
for 57 years has made this a living definition. 








ber of policyholders and has cemented 
the mutually profitable relationship 
between the Company, its Agents and 
Brokers—a large majority of whom 
have been “Preferred Producers” for 
a long period of years. 

You, too, should place your busi- 


ness with “PROMPT PAYING PRE- 








FERRED.” 


THE 
PREFERRED ACCIDENT 
INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B. AcKEerMAN, President 
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Insurance Society 
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preparatory courses for examinations of 
the Insurance Institute of America and 
of the Life Office Management Associa. 
tion Institute. Instructor of the - 
course will be Henry Owen, Ph. D, 
New York University, who is lesa a 
member of an insurance firm in Louisi. 
ana. 


Lew Course Extended 


The expanded course in insurance lay 
will be open only to mature students 
who, in the opinion of the committee 
will profit by the course. George Gross 
of the New York law firm of Powers 
Kaplan & Berger, will be its instructor. 
In setting forth the purposes of this 
course, the society says: 

“The course is not intended for mem. 
bers of the bar, or as a substitute for 
a course in insurance at a law school 
It seeks to give persons in the insur- 
ance field an understanding of how a 
legal problem may develop or be avoided 
in the manifold operations of the in- 
surance business. It is hoped further, 
that the course will give to laymen some 
appreciation of what the lawyer's task js 
in meeting the problem if it does de- 
velop. This course has been considerably 
expanded this year and, in addition to 
being a desirable course for any ambi- 
tious, mature insurance man, it is in- 
tended to prepare students for examina- 


tion Number 4 of the American Insti- 
tute of Property & Liability Under- 
writers.” 

Full information on the length of 


courses of all types, time for registra- 
tion and amount of fees may be obtained 
by application to the society at 117 
William Street, New York City. Each 
course is in charge of a special com- 
mittee of men chosen from the field to 
which the course applies. 


New Casualty Committee 


The casualty committee is entirely new 
this year. The new chairman is George 
V. MacGregor, Fireman’s Fund Indem- 


nity, who succeeds Alan O. Robinson, 
Yorks hire Indemnity, retiring after 
serving with distinction for six terms. 


Mr. MacGregor is president of the Cas- 
ualty Underwriters Forum of New York. 
Other members of the committee are 
H. J. Brown, Eagle, Globe and Royal 
Indemnity companies; Reid Johnson, 
New Amsterdam Casualty; Henry C. 
Neavitt, Bankers Indemnity, and Peter 
C. Waldeck, Loyalty Group. 

Chairman of the other committees are 
as follows: 

Accident and health, 
ley, Globe Indemnity; 
ers’, John F. Short, John F. Short, Inc, 
Brooklyn; aviation, Charles A. Sanford, 
Associated Aviation Underwriters; cas- 


Erving FE. Brad- 
agents’ and brok- 


ualty payroll audit, William L. McCor- 
mick, Hartford Accident & Indemnity; 
fire insurance, Richard O. Meserole, 
Crum & Forster; fire insurance account- 
ing, Austin B. Matthews, Pacific Fire; 


fire insurance inspection and rating, Ed- 


ward W. Dart, Schiff, Terhune & 

Fire insuranee loss adjusting, Prentts 
B. Reed, independent adjuster; inland 
marine, Franklin B. Tuttle, Atlantic 


insurance law, Francis 0. Af- 
Affeid, Sowers & Herrick, New 
life insurance, Albert G. 
medical juris- 
American 


Mutual; 
feld, Jr., 
York attorneys; 
Borden, Equitable Society ; 
prudence, William MaclInnes, 
Surety; ocean marine insurance, Hugh 
A. Mullins, Johnson & Higgins; rein- 
surance, Winfield W. Greene, General 
Reinsurance; suretyship, A. L. Cart, 
National Surety. 


SURETY MEETING IN L. A. 

The Surety Underwriters Association 
of Southern California meeting Septem- 
ber 2, confined its discussion to the Fed- 
eral wine and liquor bond and to Los 
Angeles City Ordinance 86614. This 
ordinance requires a permit to put up 
street banners and requiring insurance 
and a bond on the part of the permittee. 
No formal action was taken. on either 
subject. 
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It’s Carelessness .. . It slows up war work . .. Let’s stop it! 
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HARTFORD INSURANCE 


Hartford Fire Insurance Company ¢ Hastlord Accident and Indemnity Company 
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We can win this‘ battle” 
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Join the Crusade cgvieet Carelessness! 











i. Be pemiotic— drive corefully! 
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Fight this enemy of Production 
—wherever you find it! 
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